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Small dumps, high cost— 
major finds premium prices needed 
to meet delivery expenses—p. 33 


A speedy plane refueler 
is constructed for safer dispensing 
of two grades of avgas—p. 64 


Marketing equipment— 
new items for bulk plants, stations, 
and warehouses described—p. 67 


Consignee ‘by-passed’— 
but he refuses to give up; rebuilds 
business to greater volume—p. 88 


Heavy fuel can compete— 
one Independent shows how industries 
and ship owners can be sold—p. 46 
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BRODIE BiRotors 


SIMPLE DESIGN means fewer parts to ALL WELDED STEEL HOUSING and double 


wear or repair—only two moving parts case construction prevents damage 
in the measuring element from external shocks, internal surges 


JUST 5 UNIT BUILT ASSEMBLIES, quickly ——— 
interchangeable without disturbing TRUE ROTARY PRINCIPLE with complete 
piping connections static and dynamic balance provides 


uring unit, handles millions of gallons @ A SPARE MEASURING UNIT takes the 
with no measurable wear place of a complete standby meter 


These factors cut maintenance time and cost to a minimum, as the 
BiRotor operates longer with less need for service. When cleaning 
or maintenance is required, complete unit assemblies are readily 
removed and replaced, permitting centralized shop servicing. 
There’s a BiRotor for every petroleum metering need. Investigate 


today. 


Bronte 5 METERS 


RALPH N. BRODIE CO., INC. - ALVARADO & WEST 137th AVE., SAN LEANDRO, CALIFORNIA, U.S.A. 


MT. VERNON, N.Y. CHICAGO 5, ILL. DALLAS, TEXAS SEATTLE 9, WASH. LOS ANGELES 72, CALIF. 
550 Se. Columbus Ave. 59 E. Van Buren 167 Parkhouse St. 271 9th Ave. N. 5401 E. Sheila Street 


REPRESENTATIVE S AND stToc K S$ IN Att PRinctrpPalt ©.t 4-8 s 





here's 
the 
inside story... 


Dry, Accessible 
Adjustment — Wide Range 
Permanent 
Drives Mechanical Seal 
High Torque Load 


Heavy-duty, Stainless 
Steel Ball Bearing» 


Model L-I-DP Pump 
with PM-2 Meter and 
Inventory Controller 


\f 
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Cast Alum. Alloy 
Body Members 


EN you look inside this revolutionary new 

meter you see exclusive design and mechan- 
ical features not found in any other meter. You see 
why this meter changes the whole concept of what 
to expect in accuracy at any flow rate, any pressure, 
plus utmost dependability and long life. Get the Hord-rolled Ports in Bottom of 
complete story. See nearest representative or write Stainless Stes! Liners Cylinders — Self Purging 
A. O. Smith Corporation, Meter Division, 5715 Self-lapping 
SMITHway St., Los Angeles 22, Calif. a 


A0Smith 


FACTORIES: S715 SMITWWAY ST., LOS ANGELES 22, CALIF. © P. 6. BOX SOO, SUCCASONMA, Wt. J. 
Offices: Atlanta, Chicago 7, Houston 20, New York 36 — Canada: 
Toronto 12, Vancouver 1. International Division — Milwavkee 1, Wis. 
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3400 SERIES 


meng joints 


YOU CAN ALWAYS DEPEND ON .... « 


for unlimited flow line flexibility, greater load 
carrying capacity! 


The high standard of OPW’s Swing Joint per- 
formance results from expert designing, preci- 
sion machining, exclusion 

of contamination, simple 

lubrication requirements, 

soundness of load carry- 

ing principle and perfect 

alignment at all times. 
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A wide range of styles and sizes makes 
poe many and varied applications 
or safely handling liquids of diversi- 
fied viscosity at required temperatures 
and working pressures. 


Exhaustive field research has directed 
OPW in planning a complete line of 
Swing Joints to fit all requirements, 


No. 4400 Series (STEEL)—all Styles 
and Sizes are identical to No. 3400 
Series Swing Joints. Write for Catalog 
F-8 for application, construction de- 
tails, and engineering data. 


CONTAMINATION FREE . . . prod- 
uct never touches bal bearings. 


OPW CORPORATION 


2735 Colerain Ave, 
Cincinnati 25, Ohio 
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JUNE 


Wyoming Oil Jobbers Assn., Townsend Hotel, 
Casper, Wyoming, June 22. 

Wisconsin Petroleum Assn., annua) golf tourna- 
ment and stag party, Dell View Hotel, 
Lake Delton, Wis., June 23. 

South Carolina Oil Jobb Assn., aboard §8. 8. 

Silver Star, sailing from Charleston, 8. C., 

for Nassau and Havana, June 25-July 1. 

Society for T Materials, annua! 

meeting, Atlantic C City, N. J., June 29-July 3. 





JULY 


National Oil Jobbers Council, Laramie, Wyo., 
July 19-21. 

Louisiana Oil Marketers Assn., Jung Hotel, 
New Orleans, La., July 20-21. 

Track Trailer Manufacturers Assn Inc., 
Edgewater Beach Hotel, Chicago, July 23-24. 


AUGUST 


Florida Petroleum Marketers Assn., Sheraton 
Beach Hotel, Daytona Beach, Fila., Aug. 7. 
National Congress of Petroleum Retailers, 7th 
annual session, Hotel William Penn, Pitts- 

burgh, Aug. 18-21. 
Kentucky Petroleum Marketers Assn., Camp- 
bell House, Lexington, Ky., Aug. 26-27. 


SEPTEMBER 


Association of Desk and Derrick Clubs of 
North America, annual meeting, Denver, 
Colo., Sept. 11-12. 

Michigan Yretroleum Assn., fall convention, 
Grand Hotel, Mackinac Island, Mich., Sept. 
11-12. 

American Petroleum Institute, Division of Mar- 
keting, Lubrication Committee, The Tray- 
more, Atlantic City, Sept. 16. 

Ohio Petroleum Marketers Assn., Dayton Bilt- 
more Hotel, Dayton, Ohio, Sept. 16-17. 

National Petroleum Assn., Traymore Hotel, 
Atiantic City, Sept. 16-18. 

National Assn. of Oil Equipment Jobbers, 
third annual meeting, The Neil House, Co- 
lumbus, Ohio, Sept. 27-29. 

American Society of Mechanical Engineers, 
Petroleum Division, annual conference, Rice 
Hotel, Houston, Tex., Sept. 27-30. 


OCTOBER 


Empire State Petroleum Assn., Mark Twain 
Hotel, Elmira, New York, Oct. 5-6. 

Ol Progress Week, Oct. 11-17. 

Texas Assn. of Petroleum Marketers, fourth 
annual convention and trade show, Adolphus 
Hotel, Dallas, Tex., Oct. 15-16. 

Independent Petroleum Assn, of America, an- 
nual meeting, Texas Hotel, Fort Worth, Tex., 
Oct. 19-20. 

American Petroleum Credit Assn., annua) con- 
ference, Hotel Biltmore, New York, Oct 

28 





6-28. 

ind dent OH © ders Assn., sixth an- 
nual meeting, Edgewater Beach Hotel, Chi- 
cago, Oct. 28-29 

National Lubricating Grease Institute, Edge- 
water Beach Hotel, Chicago, Oct. 29-31. 


NOVEMBER 


Society of Aut Engineers, transporta- 
tion meeting, Sees Hilton Hotel, Chicago, 
Nov. 2-4. 

Seciety of Automotive Engineers, fuels & lubri- 
cants meeting, Conrad Hilton Hotel, Chicago, 
Nov. 5-6. 

American Petroleum Institute, 33rd annual 
meeting, Conrad Hilton Hotel and Palmer 
House, Chicago, Nov. 9-12. 





DECEMBER 
Ol Industry TBA Group, annual natrona) 


meeting, Chase, Park Plaza, and Forest 
Park Hotels, St. Louis, Dec, 7-8. 
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gal. and 2c for 1-49 gal. 


Features: 
Oil and Great Lakes Bunkering 46 


How an Independent set up a heavy oil terminal on 
Lake Michigan and joined battle with coal for a grow- 
ing industrial and ship bunkering market. 
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THE COST OF A 


GOOD METER is 
PEANUTS... 


COMPARED WITH THE MONEY IT SAVES 





One of your tank truck meters may be making 2800 fuel oil sales and handling 
$75,000 of your money every year! Your bulk plant meters are capable of 
delivering their own value in gasoline in less than half an hour! If a meter's 
accuracy slips only a fraction between tests, you can't afford the losses you'll 
have. Neither can you afford to test the meter all the time. 

Maintenance costs are important, too, for every dollar spent on repairs 
means you lose the profits on many gallons sold. Sustained meter accuracy 
and low maintenance quickly outweigh all other considerations such as dif- 
férences in initial price and pumping costs. Insist on the finest meters you can 
buy ... Red Seals . . . for all your trucks and loading racks. 


Want proof of sustained “! drove a tank truck with a Red Seal meter for six 


accuracy? Read what these Y** 13,000,000 galions through the meter, with- 


Sil Send weore say: out a single repair bill,” states a man in Texas. 


Another Red Seal user in New Jersey asked Neptune 
to modernize six 3” meters that had delivered more 
than $0,000,000 gallons apiece. Each measuring cham- 
ber needed only two inexpensive replacement parts. 


“We feel these meters paid for themselves within the 
first six months,” says a Minnesota oil company which 
has Red Seal Print-O-Meters in four bulk plonts. 




















Fcounacy You Can Bank On 


NEPTUNE METER COMPANY 


SO WEST SOth STREET - NEW YORK 20, N. Y. 


Branch Offices: 
ATLANTA + BOSTON + CHICAGO + DALLAS - DENVER 


1M CANADA: WEPTUNE METERS LTD., 
1430 LAKESHORE RD., TORONTO 14, ONT. 
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Behind Our Headlines 


For a reporter who’s been around (England, France, Spain, 
South America) and seen a lot (like the Nazi blitz of London) 
our West Coast Editor, Frank Breese, still manages as easily 
as the ordinary traveler to enthuse over the Pacific Northwest. 

Frank is only recently returned to Los Angeles from a 
3,200-mile swing up through Oregon and Washington. And 
though it was his second such trip within the year, he seems 
to have come back even more vividly impressed than before .. . 
both by the country and by the growth opportunities for oil 
marketing thereabouts. 

That last, of course, is why our far western editor sug- 
gested—and we so readily agreed—that he spend another couple 
of weeks or so in the Northwest at this particular time. 

In 15 days, Frank talked to some 35 men in or connected 
with the oi] business, They ranged from a consignee in St. 
Helens, Ore., to major company officials in Seattle; from the 
National Credit Card people in Portland to a lawyer work- 
ing on an antitrust case in Seattle; from a top jobber in Spokane 
to a number of other successful distributors in and around Ta- 
coma and Everett, Wash. 

Profitable talks, too, they were, as NPN’s readers already 
are beginning to see and will learn still more later. They pro- 
duced material for a round dozen feature articles on jobber 
and consignee operations . . . two or three spot stories . . . the 
basis for several columns . . . and a wealth of the kind of back- 
ground material that is the foundation stone of any good re- 
porter’s success. 

But, enough of that. Read, instead, the last couple of 
paragraphs of a memo Frank sent on to us after getting back 
to LA: 

“I should add two observations which form very strong 
impressions. First, the Pacific Northwest still seems like a 
frontier with a vast potential and offering a lot of opportunity. 
Marketers are hustling to set themselves up for the future. 
It’s different from California, which has been experiencing a 
heavy growth for many years. 

“Second, the oil men who know NPN are most hospitable 
to a staff representative and most generous with their time 
and information. Being in an area which is outside the major 
marketing provinces, they not only rely on NPN for their in- 
formation; but they are very willing to contribute stories of 
developments in their own bustling province.” 
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MOTOR OIL 


ENNSYLVAN 


HEAY - PLUS 
wake 


with the Veedol High-Detergency 
“Film of Protection” 


What a motorist wants most today is 
to get all the horsepower engineered 
into his engine. Now he can seal in 
the great performance his car can give 
. with the famous VEEDOL High- 
Detergency “Film of Protection.” 
Only 100% Pennsylvania crude oils 
go into VEEDOL High-Detergency. 
This great new motor oil resists blow- 
by . . . seals in horsepower! It leaves 
your engine cleaner after draining, 
because its detergent properties hold 
contaminants in suspension. And it 
fights the ravages of acid “engine 


Me iia 


‘aut ; #3 
SA 


sweat” by forming a protective anti- 
corrosion film on metal surfaces. 

This convincing “horsepower” 
story is being told to millions of 
motorists all over the nation, in a 
dramatic advertising campaign in 
Saturday Evening Post, Look, Life, 
Collier’s and American Weekly. 

Try VEEDOL, High-Detergency 
motor oil in your own car, first. We're 
sure you ll then want to add it to your 
line, so that you and your customers 
can get all the horsepower your cars 
can deliver. 
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Buckeye’s New “Twist-Of-The-Wrist” Fill Cap 


@ Buckeye’s No. 871 “PresTive” Fill Cap is — 
all-new ... all-brass ... the simplest 
all-around protection ever devised against water 
seepage. It slips on or off quickly and easily— 
seals tightly without the use of tools. 





Location of sealing surface prevents damage 
during filling or handling. Threadless construction 
guarantees safe service year after year. 
Here's how it works: 
A removable, durable "O” ring 
inside the “PresTite” cap 
forms a slip-fit against the 
sealing surface on the body. 
A twist of the wrist, and the cap 
is fastened on—forming a perfect 
seal. Another twist, and it’s off— 
ready for filling. Buckeye 
No. 871 “PresTite” can be used 
with or without a manhole-type 
flush box. It is available in 2, 
2%, 3 and 4-inch sizes. 


“PresTire” design is extremely adaptable 
for tight fills. More about this . . . soon! 


PATENTS 
PENDING 


BUCKEYE IRON & BRASS WORKS 
P.O. BOX 883 © DAYTON 1, OHIO 








THE NATIONAL SYSTEM has reduced losses 
and increased profits at Trucker’s Service, Inc. 


THEIR NATIONAL SYSTEM 
gives Trucker’s Service, Inc., 
profit-building information. 


fay , oh ee 
MR. B. B. WALKER, owner of 
Trucker’s Service, Durham, N. C. 


“Our Valional Charge-Posting Register 
saves us °1,500 yearly... 


$900 in bookkeeping expenses alone!” 


“‘Our National Cash-and-Credit Con- 
trol System is a most important part 
of our station operation,”’ writes Mr. 
Walker. “‘Without it, we would not 
be able to give top service and make 
good profits. 


“‘With our former method, mistakes 
in addition, cash shortages, forgotten 
charge sales, and stock shrinkages, all 
were a constant source of loss to us. 


“Then we installed a National 
Charge-Posting Register. Service im- 
mediately speeded up. Mistakes in 
mental addition stopped. Itemized 
receipts built customer confidence. 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


“‘Now all charges go through the 
register when the sale is made (just 
as do cash sales) which means that 
records of charge sales are no longer 
forgotten or misplaced. 


‘Another valuable advantage of our 
National is that it enables us to con- 
trol items of stock from the time they 
arrive until they are sold. 


“The hours saved on bookkeeping 
alone, have cut our operating expenses 
by $900. In all, I estimate that our 
National System saves us at least 
$1,500 a year. We recommend it en- 
thusiastically.” 


Mr. Walker’s experience is like 
that of thousands of other station 
owners. Are you receiving the ad- 
vantages that the National System 
offers? You can cut costs, make 
bigger profits by calling your Na- 
tional representative today. Let 
him show you, in your station, how 
a modern National System can 
save you trouble, time and dollars. 


Salional 


ACCOUNTING MACHINES 
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AHEAD OF THE NEWS 





RURAL JOBBERS WANT HELP—Jobbers facing 
subnormal consumer tank wagon prices in many rural 
sections of the Midwest are complaining because, in 
many cases, they are receiving no assistance from 
their supplying companies in meeting the price cuts of 
competitors. In many areas the normal differential 
of 1.5c between dealer and consumer tank wagon 
has been virtually eliminated again. Jobbers con- 
tend that most suppliers in such areas continue to 
charge full cost for the products. The jobbers de- 
mand to know whether such a situation represents 
healthy jobber-supplier relations. Many confronted 
with this problem have started to buy products from 
sources other than their regular supplier in order to 
remain competitive. 


HIGHER OCTANES—A major company marketing 
in the Midwest and Southwest believes the average 
octane rating of premium gasoline will be between 
93 and 94 by the end of this year. The company 
also believes the present octane spread between regu- 
lar and premium gasoline should be greater. Rea- 
son: Premium gasoline “should always be sufficient- 
ly better than regular to be quite obvious.” The 
company adds that “the retail price spread should 
be increased along with any material increase in 
the quality of the premium product.” 


MORE TETRAETHYL— A 7% increase in total tetra- 
ethyl lead dosage of gasoline this year over 1952 
is forecast by Du Pont. The company observes that 
the “cost of design, installation and operation of new 
equipment to produce the last few octane numbers 
holds the answer to TEL usage, and to date, this 
has been in favor of TEL.” Du Pont believes TEL 
supply is sufficient to meet any demand. 


SPINGARN’S SUCCESSOR—It is generally expected 
that President Eisenhower will appoint a successor 
to Federal Trade Commissioner Stephen J. Spingarn 
within the next few weeks. Unless such action is 
taken before Congress adjourns, Mr. Spingarn would 
continue in office, even though his term expires in 
September, because a successor cannot replace him 
until his appointment is confirmed by the Senate. 
Since the replacement of Mr. Spingarn, a “liberal” 
Democrat, by a Republican would give the Republicans 
a majority on the commission, it appears unlikely 
that Mr. Eisenhower will pass by the opportunity to 
get Mr. Spingarn’s successor cleared before Congress 
closes shop. 
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CAPITAL RELIEF—It’s becoming more and more 
official that oil jobbers and other small businessmen 
will soon be able to benefit from a Treasury Depart- 
ment ruling that will liberalize depreciation schedules 
on new equipment. The upcoming change will be 
applicable to all businesses. But it will be of partic- 
ular significance to the smaller fellows, who generally 
have the worst capital headaches. 


PRIVATE BRAND MOVE—A private brand gasoline 
marketer whose principal scene of operations has been 
a group of southern states, has been edging up into 
more northern territory in states west of the Missis- 
sippi. Latest word is that the company will also move 
north along the Atlantic Coast. Before the end of the 
summer, perhaps earlier, the first outlet is expected to 
be ready for business in the state of Virginia. 


AS STEEL GOES—Officials of Oil Workers Inter- 
national Union (CIO) have watched steel industry 
union negotiations with close interest. Outcome is 
likely to be a guidepost, if not a pattern, for OWIU. 
Since steelworkers have gotten an 8c increase, plus 
fringe benefits, this may be a floor for the OWIU to 
go after. 


MORE NEW GASOLINE—One of the major oil com- 
panies that so far has not joined the parade of mar- 
keters announcing new, improved qualities for either 
regular or premium grades of gasoline, is primed to 
launch a big gasoline campaign beginning July 1. The 
company’s present marketing area overlaps areas 
served by every other major marketing company ex- 
cept those in the Far West. 


LABOR TURNOVER—A sstatistical study of Oil 
Workers International Union membership on the 
West Coast showed that it is necessary to sign up 
four workers for every one member that is netted. 
Most of turnover is at lower levels, among laborers 
and “roughnecks’” who quit their jobs, reports 
Charles Armin, OWIU district director. Some with- 
drawals result from retirements, Mr. Armin says, 
noting that stability is found at higher levels, because 
once a man becomes an operator and attains five 
years seniority, he is likely to be permanent. 





NEOPRENE ADDS EXTRA LIFE 
to curb pump hose... 


NEOPRENE 
TUBE 


does not swell or disin- 
tegrate in contact with 
gasoline, Diesel oil, and 
other fuels. Neoprene- 
lined hose won't develop 
mushy spots that weaken 
hose and lead to early 
failure. 


NEOPRENE 
COVER 


can take severe flexing 
...fesists sunlight check- 


ing and the deteriorating 
effect of continuous out- 
door exposure. The 
smooth, tough cover is 
easy to clean... with- 
stands abrasion, cutting, 
chipping. 

















CARGO LOADING HOSE 
with smooth neoprene tube has fast flow 
rate ...sets service records in handling 
oil products and many chemicals. 


TANK TRUCK HOSE 
with neoprene cover can take rough han- 
dling. Neoprene tube won't disintegrate in 
contact with oils, gasoline, and most 
chemicals. 


FUEL OIL HOSE 
with neoprene cover withstands dragging 
over rough surfaces, even when wet with 
oil. Neoprene tube resists the softening 
and sweiling action of fuel oils. 


CURB PUMP HOSE gets the new records for service life.So, longer. Make sure it’s made 
samerough treatment day after next time you reorder, specify | with durable tube and cover of 
day—exposure to grease, oil, hose that can stay on the job Du Pont neoprene. 

gasoline, and all kinds of weath- 
er. But hose made with tube 
and cover of neoprene is built 
for this type of service . . . gives 
superior performance, year in 
and year out. 


FREE! THe NEOPRENE NOTEBOOK 


Every issue contains illustrated case histories, in- 
teresting stories, new applications of neoprene. 
Clip and mail this coupon to E. |. du Pont de 
Nemours & Co. (inc.), Rubber Chemicais Division 
NP-6, Wilmington 98, Delaware. 


NEOPRENE 


The rubber made by 
Du Pont since 1932 





Neoprene’s outstanding per- a as: 
formance in all types of hose hn 
for handling petroleum and 
chemical products is setting 








BETTER THINGS FOR BETTER LIVING 7 
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These two great Autocars 


[cre the most wanted 
trucks on the road today 





THE AUTOCAR C€-65-T 


It’s light in weight ~ under 10,000 pounds, ready for the road! Yet 
it is “heavy duty” throughout . . . strong, powerful, geared for high 
average highway speeds with profitable payloads. 


THE AUTOCAR DC-75-T 


The lighter-weight Diesel-powered Autocar, unmatched for durability 
and economical performance. There are hundreds of thousands of 
low-cost ton-miles in this modern, long-distance highway hauler 


Any way you look at them, these Autocor tractors ore the 
leaders in profitable hauling. For complete information about 
the C-65-T or DC-75-T, clip the coupon. 





Pe ee ee 8 See ae ee 


The Autocar Company, Ardmore, Pa. 
1 want to know more about the []) C-65-T, the [] DC-75-T 


AUTOCAR TRUCKS 


The Autocar Company, Ardmore, Pa. 
Established 1897 


NAME 





FIRM NAME 








Factory Branches and Distributors 
from Coast to Coast 


NUMBER OF TRUCKS IN FLEET 





TYPE OF OPERATION, 
8F 
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In 5 great markets General American offers 
you complete bulk liquid storage terminal facil- 
ities with no capital investment on your part. 
You use modern facilities, pipelines, manifolds, 
blending equipment. 

You have complete privacy. 

All methods of bulk liquid transportation 
available. 

At the Ports of New York and New Orleans 
there is high-speed canning, drumming and 
barrelling equipment— yours to use. 


eee eee ee 


use General American’s “for lease’ 
facilities at Port of New York 


The heavy, constant flow of petroleum and bulk 
liquids in-bound and out-bound through the Port 
of New York reaches almost immeasurable pro- 


portions. By tanker traffic alone 2829.4 million lb. 
of bulk liquids are shipped every month. 


TANK STORAGE 
TERMINALS 


te depromdability, see PTTTTY ary TT ir in Important Marketing Centers 
| J 
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@ Port of New York (Carteret, N. J.) e Houston 
® Port of New Orleans (Goodhope, La.) o Corpus Christi 
© Chicago 


GENERAL AMERICAN TANK STORAGE TERMINALS a division of General American Transportation Corporation 
135 South La Salle Street, Chicago 90, Illinois 
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Atomic Energy Seen as ‘Wonder Fuel’ 
But It Won't Replace Gasoline or Oil 


By Glenn M. Green, Jr. 


The oil jobber 

and the service 

station operator will still have a 
place in the bright new world that 
atomic energy is supposed to bring. 


According to the man best-quali- 
fied to know at the moment—Gordon 
Dean, Atomic Energy Commission 
chairman—‘“atomic energy is not go- 
ing to replace gasoline,” despite the 
fact that new processes have brought 
the “wonder energy” closer to the 
point of competition with orthodox 
fuels such as oil and coal. 

This new world, incidentally, is 
some time off. Even if Congress 
concurs with AEC judgment and as- 
signs the development of atomic 
energy for civilian uses to private in- 
dustry, Mr. Dean does not believe 
that the first facilities could be con- 
structed much before 1960. And it’s 
going to take a pot of money to do 
it—around $150 million for one reac- 
tor of 500,000 kilowatts to 1,000,000 
kw.—so much that few groups in this 
country will be able to finance it. 

“I believe that atomic energy will 
fill an incremental, not a displace- 
ment, role for petroleum,” Mr. Dean 
says. “We are not going to have 
atomic cubes in cars. Atomic energy 
does not fit that field at all.” 

As for industrial and heating uses, 
Mr. Dean points out that the Paley 
Commission and others predict a 
steadily rising world-wide energy de- 
mand, including petroleum usage. 
The U. S., for instance, “has never 
had a surfeit of power or energy” to 
meet its growing industrial demands 
and “demand always seems to stay 
ahead of our supply of energy.” 


This almost certainly means that 
both petroleum and coal will con- 
tinue to grow, regardless of atomic 
developments within the foreseeable 
future, Mr. Dean believes. When you 
get into a discussion of the 1970's 
and 1980's, he smilingly suggests that 
you are in the market for a crystal 
ball. 


Mr. Dean thinks atomic energy 
will be supplying perhaps 10% of 
the world’s power needs within 20 
years. But, in such highly-indus- 
trialized and resource-rich nations as 
the U. S., that percentage will be 
much less. It is the power-short 
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countries with insufficient resources 
which have real incentives to go in 
for atomic energy reactors in a big 
way. 

* ~ - 


Incidentally, the AEC building in 
Washington is one place a person 
may secure an armed escort with no 
trouble at all. Every visitor not pos- 
sessing the highest type of security 
clearance is furnished a badge bear- 
ing the inscription “Must Have An 
Escort.” A friendly, but firm, police 
officer sees that the visitor gets to 
the office he is visiting and at least 
a permanent AEC employe sees that 
he gets back to the door—with no 
loitering or gawking on the way. Mr. 
Dean sometimes “packs” a pistol of 
his own. 


Unless a radical type of legal trail- 
blazing develops in the Justic De- 
partment’s antitrust law prosecution 
of three Boston area fuel oil dealer 
associations, the charges that they 
ran afoul of the interstate commerce 
provisions of the Sherman Antitrust 
Act should not be sustained, accord- 
ing to lawyers who practice in the 
antitrust field. 

There is even less reason to be- 
lieve that the case will provide a 
springboard for similar action against 
service station operator groups if the 
government should win. 


Here’s the reason they give: The 
antitrust laws all are based on a de- 
fendant’s being im interstate com- 
merce, Now, the situation’s a bit 
different when it comes to other 
types of federal legislation such as 
the fair labor standards statute, so- 
cial security, etc. There the test is 
whether the firm’s or individual's ac- 
tivities affect interstate commerce. 


As of now, the beacon on the in- 
terstate commerce aspects of the an- 
titrust laws in the field of petroleum 
is the case of Lipson vs. Socony- 
Vacuum Corp. A service station op- 
erator sued Socony on grounds of 
discrimination. The Supreme Court 
held, however, there was no federal 
jurisdiction because the petroleum 
products sold by Socony to the op- 
erator ceased to be in interstate com- 
merce when they came to rest in 
Socony’s bulk plant. 
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MEW RICHWUBE SUPER HD MOTOR OIL 


Powerful 
s s 
Advertising 
e 
hacks Richfield 
a * 
Distributors 
Top quality products backed by 
powerful advertising and promo- 
tion is typical of the strong sup- 
port that Richfield gives to Inde- 
pendent Distributors along with 
skilled marketing guidance. Get 


the facts on a Richfield franchise. 
Phone or write us today. 


Nidiaia ay 


Oil CORPORATION 
OF NEW YORK 


SERVING THE EASTERN SEABOARD 
FROM MAINE THROUGH THE CAROLINAS 
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EASILY IMSTALLED 
IN SAME SPACE 
AS OLD PUMPS 
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AVAILABLE FOR 
DISPEMSING ONE 
OR TWO BRANDS 




















STATION A “MULTI-PUMP” ON SAME 
ISLAND SPACE 


NO COSTLY CHANGES 
SAVE TIME... SPACE... MONEY 


Boost rour PUMP GALLONAGE 


Here are the pumps that can really make your station a multi- 
pump station without any changes of your islands. Two pumps 
in one—serving either one or two brands—as much as 14 
inches smaller than other twin type pumps. Space required on 
island 2314” width by 1734” in depth. 


WAYNE DUO-1 . . . Has single suction line, dispenses one 
brand of gasoline through double outlets, each equipped with 
retriever hoses. Single pumping unit, motor and air separator 
..- dual meters, computers, interlocks and flow indicators. Two 
dials on each side for easier customer service. Explosion-proof 
solenoid valves. Fit in same space as Wayne 505 Pump. Re- 
quires no more labor to install than single pump. 

WAYNE DUO-2 . . . Double suction line and dispenses two 
brands of gasoline. Has two outlets, pumps, meters, computers, 
interlocks and flow indicators. Two separate dials on each side. 
Advertising panel split for brand identification. 
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Double your sales outlets in your station . . . assure more 
island display space . . . boost your gallonage per pump. Install 
these new Wayne Duo Pumps. Write today for full details. 


THE WAYNE PUMP COMPANY | WAYNE DUO-PUMPS 


Salisbury, Maryland FIT SAME SPACE 


Toronto, Canada ¢ ; — i. AS SINGLE PUMPS 
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Gasoline Stocks Adequate for Season; 
Refiners Set New Record in Output 


A plentiful cupply of gasoline ap- 
pears to be available to marketers 
for the expected heavy demand dur- 
ing this summer. 

Primary inventories on June 6 were 
23.6% ahead of those a year ago. 
This, however, is somewhat distorted 
because of the refinery strike in 
1952 which reduced stocks on June 
7 to 11% below thoce of 1951. The in- 
ventory figure June 10, 1951, was 
8.5% higher than 1950, according to 
American Petroleum Institute data. 

Demand for gasoline in 1953 is ex- 
pected to rise 4.8%, the Bureau of 
Mines’ says, which would indicate 
that stocks are adequate at present. 

As for other products, the follow- 
ing table compares (in per cent) the 
standing for three years: 


Primary Stocks 
% Change 
dune 6, June 7, 


1953 1952(*) 
Compared 


Gasoline .... + 23.6 —11.0 
Kerosine .... +18.9 —14.1 
Distillate ... +43.1 —12.7 

dual .... + 8.6 — 17 


(*)Actually not comparable because of re- 
finery strikes in spring of 1952. 


Demand Forecast 
(Bureau of Mines) 


IN isin bn kh cctneccveeasae! 
Kerosine 
Distillate 


Gasoline production soared to a 
new record of 24,787,000 b/d in the 
week ended June 6 the API says. 
This was 481,000 b/d higher than the 
previous all-time high of 24,306,000 
b/d in the week ended Jan. 3. 

Distillate fuel oil production was 
just 4,000 b/d shy of meeting the 
all-time record of 11,121,000 b/d 
reached in the week ended Jan. 24, 
1953. Refinery runs came within 
53,000 b/d of the record 7,221,000 b/d 
attained in the week ended Jan. 3. 

Stocks of all principal products 
showed gains. Outstanding was the 
contra-seasonal increase in gasoline 
inventories. Distillate stocks in- 
creased nearly 6 million bbl. See 
detailed tabulation below. 

Crude oil and condensate produc- 
tion averaged 6,408,700 b/d, up 52,- 
550 b/d from the week ended May 
30. 


eS ee eee 
capacity in the U. 8. is 
total about 8,100,000 b/d by the an 
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of 1953 and about 8,4000,000 b/d by 
the end of 1954, according to re- 
vised estimates of the Petroleum Ad- 
ministration for Defense. Capacity 
on Jan. 1, 1953, is estimated to have 
been more than 7,700,000 b/d. 

Existing and estimated future ca- 
pacity in the U. S. is shown by dis- 
tricts in the following table: 


Rated Crude Capacity Of U. S. 
Refiners* 


(Thousands of b/d)* 
PAD 
District dan. 1,’°53 Jan. 1,’54 Jan, 1, "55 


1,356 
2,250 
2,954 

266 
1,273 


U.S, Total .. 7,734 8,099 


*Figures include assured projects reported to 
PAD as of April 1, 1953. 

tCapacity is expressed as maximum average 
daily throughput obtainable from both operat- 
ing and shutdown unit: with allowance for 
normal downtime for repair, etc. 


Penna. Runs to stills increased to 
49,034 b/d during the week ended 
June 6, 1953. This compares with 
40,875 b/d in previous week, ac- 
cording to the National Petroleum 
Assn. Details follow: 
Week Ended Week Ended 
June 6, 1953 May 30,1953 June 7, 1952 

49,034 b/d 40,875 b/d 56,393 b/d 

Record Crude Output—For the 
fourth successive month, world crude 
petroleum production established a re- 
cord with 12,785,000 b/d in December, 
according to the Bureau of Mines. 

Middle East production declined 
3.8% from November, reflecting drops 
of 10.7% and 4.1% in Kuwait and 
Saudi Arabia, respectively. These 
were offset, however, by record pro- 
duction rates in the U. S. (6,634,000 
b/d) and Venezuela (1,861,000 b/d), 
up 2.3% and 28.3%, respectively, 
from November. 


Week Ended 


The report also showed that crude 
imports into Western Europe in- 
creased 4.8% to 1,470,000 b/d. Italy 
had the largest gain with average 
imports rising 31.3%. The only ma- 
jor importer showing a decline was 
the Netherlands, where the drop was 
6.9% below November. 


Exports of crude in December from 
the Middle East (exclusive of ship- 
ments to Bahrein) averaged 1,694,- 
000 b/d, compared to 1,794,000 b/d 
in November. World crude runs to 
stills (exclusive of the USSR and 
eastern Europe) totaled 11,584,000 
b/d, an increase of 1.7%. 

World crude petroleum stocks in- 
creased by 39,000 b/d, compared to an 
average decline of 3,000 b/d in No- 
vember. Total world production of 
major refined products (exclusive of 
the USSR and eastern Europe) av- 
eraged 11,221,000 b/d. 


Output of motor fuel during De- 
cember was 4,596,000 b/d; kerosine, 
720,000 b/d; distillate fuel oil, 2,- 
271,000 b/d; residual fuel oil 3,445,- 
000 b/d, and lubricating oil, 189,000 
b/d. 


Gasoline Consumption—The API re- 
ported April gasoline consumption 
estimates for 16 states and the Dis- 
trict of Columbia as follows (in 
thousands of gal.): 


April April 
1953 
Arkansas ......... 39,872 
Connecticut 
Delaware 
. of Columbia. 
is 
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North Carolina .... 
North Dakota .... 
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Virginia .......... 


Natural Gasoline Plant — Warren 
Petroleum Corp. is starting construc- 
tion on a new natural gasoline plant 


Summary of API Report on Refining Operations 
(U. 8S. Totals—B. of M. Basis) 


Production 


Crude runs—daily avg. ... 
Foreign crude included . 
Percent as oh 
Gasoline . 

Kerosine . 

Distillate fuel oil 
Residual] fuel oil 


Distillate ‘fuel oil 
Residual fuel oil 





Week Increase 
or 


Decrease 


itty 
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+ 121,000 

+ , 

+ 1.6 

+1,173,000 
409,000 


S822 28 
3333"8 


41,249,000 
~ "252,000 


+ 157,000 
+ 707,000 
+5,969,000 
+1,028,000 
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70,842,000 
41,425,000 
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I Meter upkeep costs you any amount that seems signifi: 


cant, ms costing too much. Bennett AT Metal Veter. cost 





Virtually nothing tomamtann. Simplienty of design and pre- 


cise workiianship resultin longer life with fewer reealt 
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Hnbenanee Cost Comparison, Your John Wood Repre 
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All Metal Meter Pistons 


Virtually no wear and 
no repair. No cup 
leathers to replace, 

no expander 


springs to corrode 


Completely Protected 








Water settles away from 


Piston Porting System corrosion resistant 

Intake and discharge parts passes out wide open 

through ports. N bottom. No trapped water 
) ) 0 0 

mechanical valves, no no meter freeze ups 


eatra parts to wear ou 


no meter service exper 





Write for detail 1 the new Bennett Multi Service Systen today s most efficient remote nt f nq units 
JOHN 
JOHN WOOD COMPANY - BENNETT PUMP DIVISION - Muskegon, Michigan nes 
Lo 
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THE WORLD’S MOST MODERN TURNPIKE 
SPEEDS STATION TRAFFIC 


wrrm ECO ISLANDERS 





( o0OO0Oc000 °) In the first year of operation, 
over 17,000,000 motor vehicles 

sped over the open 118 miles of New Jersey expressway 

connecting New York and Wilmington, Delaware. To handle 

this heavy traffic and the still heavier traffic to come, 

10 Turnpike Super-Service stations, operated by Cities Service, 

are designed to give every possible service in the shortest 

possible time and also to obtain high volume TBA 

Sales. Specially planned parallel islands channel traffic. 

Thirteen Eco Islanders in some stations (two on each 

island, plus additional self-service units in strategic 

locations), provide prompt, efficient air and water 

service that speeds the motorist on his way. 





Write for details. 


JOHN WOOD COMPANY 
BENNETT PUMP DIVISION 
Muskegon, Michigan 


DISTRICT OFFICES: Atlanta * Baltimore * Boston * Buffalo * Charleston 
Chicago * Cleveland * Dallas * Denver * Detroit * Kansas City 
Little Rock * los Angeles * New Orleans * New York * Philadelphia 
Pittsburgh * Rochester * Salt Lake * Seattle + St. Paul * San Francisco 
IN CANADA: Toronto * Montreal * Vancouver * Winnipeg 

EXPORT: John Wood International Corporation, 29 Broadway, N. Y. 





MODEL 246AWTL holds 
20 foot water hose and 
25 foot air hose — avto- 
matically retracted out of 
way. Tireflator unit auto- 
matically inflates to exact 
pressures of 5 to 110 Ibs. 
Other models have a 
Pylon Fivorescent light, 
cash box, sign, or bracket 
for re-use of existing 
lights. ECO TIREFLATORS 
are available for drive, 
wall, post, or overhead 
remote Jnataliation. 
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near Lovington, N. Mex. Comple- 
tion is set for Feb. 1, 1954. 

Initially the plant will gather and 
process about 22 Mcfd, with produc- 
tion of 30,000 b/d of natural gaso- 
line, 15,000 gal. of butanes, and 31,- 
000 gal. of propane. 


German Capacity Up—Refining ca- 
pacity of West Germany has in- 
creased from 5,700,000 tons (about 
119,466 b/d) in 1952 to 7,300,000 
tons (about 153,000 b/d) at the be- 
ginning of 1953. This means that 
capacity is being boosted fas‘er than 
consumption. The oil consumption 
amounted to 5,800,000 tons (about 
121,562 b/d) in 1952, and is expected 
to rise to 6,500,000 tons (about 136,- 
233 b/d) this year, By 1956, total 
oil refining capacity of West Ger- 
many is expected to reach 9,300,000 
tons (about 194,918 b/d). These 
facts were brought out by V.W.D., 
the West German economic news 
agency, and were reported by 
Reuters. 


Aramco Sets Record — Arabian 
American Oil Co. in 1952 became the 
largest producer of crude oil in the 
world with a record output of 301,- 
860,885 bbl., according to company’s 
annual report. Leveling off of world 
demand and probable resumption of 
crude production in Iran may neces- 
sitate a decrease in production dur- 
ing 1953, the company said, 

Aramco’s refinery runs of 62,204,- 
161 bbl. in 1952 compared with 58,- 
107,534 bbls. in 1951. Sales of re- 
fined products within Saudi Arabia 
rose to 1,002.000 bbl. from 1951 sales 
of 635,000 bbl. 


More Diesels — The Pennsylvania 
Railroad is buying 78 more Diesel- 
electric locomotives costing about $13 
million. New units will be used in 
road and yard freight switching serv- 
ice. The latest locomotives, when de- 
livered, will bring the Pennsy’s total 
Diesel-electric locomotive number to 
1,426, and will permit retirement of 
109 steam locomotives, reducing num- 
ber of steam power units to 1,092. 


Crude Demand Up—tTotal crude oil 
demand for the first quarter of 1953 
averaged 8,484,000 b/d, including to- 
tal expor‘s of 427,000 b/d and a do- 
mestic demand of 8,057,000—gains of 
4.7%, 5.7% and 4.6%, compared with 
the came quarter of 1952, according to 
the Bureau of Mines. To cupply this 
demand about 1,000,000 b/d of im- 
ports were added to U. S. production. 

The bureau’s report said lower heat- 
ing oils demand was partly offset by 
strong gasoline demand, Compared 
with 1952, gasoline demand showed 
8.3% increase; residual, up 1.3%; and 
kerosine, down 1.2%. 

The agency estimated 6,250,000 b/d 
of crude will be consumed or export- 
ed in June, compared with 6,260,000 
b/d forecast for May. 
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One of the messiest jobs. we know of is cleaning 
out a grease gun plugged by dirt or lumps in the grease, 
If any of your customers have had this experience, we 
know you've heard about it, and are looking for a 
solution. The best answer to this problem is in the use 
of our 


TEMPERVIS, like all Cato Greases, is made from 
pure, dirt-free materials . . . and made right — with 
that slow, open-kettle cooking and reduction which 
eliminates lumps. And, for double assurance, all our 
greases are twice-strained through screens far finer than 
any of the clearances in a grease gun. You just can’t 
beat this advantage, plus other TEMPERVIS features 
as: controlled water resistance . . . high melting point 
... and good gunnability ! 


TEMPERVIS is available in all size packages, in 
NLGI consistencies 0, 1 and 2, either under our Wanda 
Label or under your own brand name. 


Send for TEMPERVIS samples today! No charge! 


Name 
Company 
Address__ 














One of many fine greases, 
available from... 


CATO OIL AND GREASE 


COMPANY 


MANUFACTURERS - DISTRIBUTORS ~- EXPORTERS 
1808 N.E. Ninth St. - Box 1984 - Oklahoma City 1, Oklchoma 





BETTER PROTECTION 


for Oil Products 
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BIRTANK all-welded, leak-free storage 
tanks have a habit of long life and service. 
Designed in all standard and special sizes, 
BIRTANKS give maximum service at low cost. 


Shop built or field erected. 


FOR COMPLETE INForMATION ON BIRTANK waite: 


A TYPE AND SIZE BIRMINGHAM TANK company 
FOR EVERY OIL STORAGE ee 
REQUIREMENT THE INGALLS IRON WORKS COMPANY 


Main Office: Birmingham, Ala. 
Sales Offices: New York, Chicago, 
Pittsburgh and Houston 
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This 24-gallon 
utility container has 
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101 differentgpses! 


Your petroleum products will look better, ship better, and 
sell better too, when packed in Continental’s modern 

2'-gallon utility container. Only six inches high and 

about ten inches in diameter, it is compact and sturdily 

built — easy to fill, carry and pour. 








That’s why all customers — fishermen, 
farmers, housewives and handymen 

— prefer petroleum products packaged 
in this steel container. They get 

not only your fine product, but a 
handy container to use over and over 
again ... and each time they do 

your lithographed message is there 

to help you make a repeat sale. 

Also available in 5-gallon model. 





Side seam welded, bottom and dome 
top compound lined and double seamed 
on. Wire handle with wood grip, 
welded clip. 244” screw neck opening. 
Seamless spout with double hexagon 
caps. Top outside coated aluminum. 
Bottom outside lacquered. Plain or 


lithographed. 














CONTINENTAL CAN COMPANY 


€ 


4 Continental Can Building, 100 E. 42nd Street, New York 17, N. Y. 


EASTERN DIVISION ._ CENTRAL DIVISION PACIFIC DIVISION 
300 E. 42nd St., New York 17 135 So. La Salle St., Chicago 3 Russ Building, San Fi 
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For many years Bowser has built serving systems — air pressure types — individual electric 
types — and present-day submerged pump types. NOW Bowser presents the most flexible 
economical and practical central system in its many years of experience as the “world’s 
oldest gasoline pump manufacturer” - - - 


“ALWAYS A 
STAND-BY PUMP’ 


Bowser Duo-Matic guards 
against “station paralysis” — 
because Duo-Matic is a 
DUAL pump system with one 
pump always available if 
one should fail. 
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Mate 


Provides EVERY economy offered by ANY central pumping 
system PLUS outstanding exclusive safeguards against shut- 
downs and maintenance NOT featured with ANY other cen- 
tral pumping system—PLUS the Bowser Mag-i-Trol selective 
electric brain! 


HOW IT OPERATES 


Duo-Matic consists of two separate low-horsepower pumping 
systems operating singly or in tandem. When one or two island 
pedestals are serving, ONE pump operates. When three pedes- 
tals (or more) are serving, the SECOND pump also cuts in to 
meet the gallonage demand. 


NO UNDERGROUND 
SERVICE PROBLEMS 


Motors, pumps, air eliminators, 
fittings and all electrical com- 
ponerits are safely ABOVE 
GROUND and easily accessible 
for inspection. Paris are STAND- 
ARD, easily available. No 
special motors or starters. Serv- 
icing is as simple as for an 
island pedestal. 
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Pushing gasoline to the 
island dispensers is the 
answer to problems induced 
by larger storage tanks, 
high vapor pressure fuels 
and large serving areas. 
The modern answer to push- 
ing is Duo-Matic. 
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CENTRAL 
PUMPING SYSTEM 


LECTIVE ELECTRIC BRAIN 


Mas itro! VSIMPLE \ POSITIVE ¥ DEPENDABLE 
Proved in use-tests, Bowser Mag-i-Trol is a system of 
110-volt solenoid-actuated, positive mercury switches 
which automatically control selective operation of the 

Duo-Matic pump motors. To equalize wear, 
either of the pumping units can. with the 
flip of a switch, be selected to cut in first. 
Furnished as standard for six-pedestal use. 
but can be equipped to handle eight. En- 
closed in sturdy cabinet for station wall- 
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DEPENDABLE... 


ECONOMICAL... . 


SIMPLIFIED . . . 


FLEXIBLE... 


THREE SIZES... 











The “Success Story” that can never be finished 


The time was June 1928. Gulf had just introduced a 
revolutionary new motor oil—made possible by the invention of a 
new refining method. This remarkable new oil, which exceeded 
every quality standard of that day, was called Gulfpride—and was 
acknowledged to be ““The World’s Finest Motor Oil.” 


Here was a motor oil so advanced 
there might well have been a temptation 
to leave it alone. But Gulf believes in this 
simple axiom: A good product is merely 
the beginning of a better product. 

The development of that original Gulf- 
pride was only the beginning of a program 
of persistent research that has continued 
over the past quarter-century. 


Gulfpride has been improved again and 
again—to keep it well ahead of the in- 


Gulf Oi! Corporation + Gulf Refining Company 
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creasingly exacting demands of advancing 
engine design. 


Most recent result of this program of 
constant improvement is Gulfpride H.D., 
the remarkable high detergency motor 
oil. 

And already, Gulf research technolo- 
gists are again seeking new ways to make 
this fine product even better . . . new ways 
to make sure that Gulfpride will always 
be “The World’s Finest Motor Oil.” 





For Twenty-five Years... 
THE WORLD'S FINEST MOTOR OIL 
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CONTROL HANDLES 
‘ for CHASSIS LUBRICATION! 
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? COST 
Feit chasss pumps 


CONTROL ¥ DU-ALL CONTROL HANDLE ... has pressure-boosting 
HANDLE a feature for hard-to-crack fittings . . . also gives added 
e power to low-ratio chassis pumps. One pull of trigger 
passes grease at line pressure for normal lubrication. For 
tough fittings, squeeze trigger several times to build up 
pressure—max. 12,000 Ibs. For all makes of air-oper- 

ated chassis pumps. 


ADAPTO CONTROL HANDLE ... . a specially designed 
low-cost replacement unit for all makes of air-operated 
high-pressure pumps. Light weight—yet strong enough 
to pass grease at highest line pressure. Hand-grip trigger 
Model 60961 Lam . . . easy operation. Both models service all standard 
ARO ADAPTOR: © makes of hydraulic fittings. 
CONTROL - -_ SELF-SERVICE ADVANTAGES .. . with fewer working 
HANDLE oe parts and unique simple design valves can be easily 
‘ cleaned or reconditioned by user. 





LUBE EQUIPMENT 


Also...AIR TOOLS...HYDRAULIC EQUIPMENT 
AIRCRAFT PRODUCTS...GREASE FITTINGS 
‘ 














It’s your 


eee keep f flying! 


Loox WELL AT THIS BANNER—under the cancer sword millions of Americans have joined a proud army of 
dedicated cancer fighters—doctors, chemists, physicists, biologists—and men and women of all walks of life. 
The cancer sword is unique ... for it represents the American Cancer Society, the only voluntary health agency 
in our country devoted entirely to the conquest of cancer through research, education, and service. 
Research holds the key that will unlock cancer’s secrets. That’s why the ACS puts 25 cents 
of every dollar you give to laboratory studies. Give now for more cancer research! 
Education helps protect all of us against cancer. That is why the ACS arms the 
public with facts that save lives. Give now for more cancer education! 
Service is for the cancer patient, helping support centers for diagnosis and treatment, bringing 
humanitarian aid to suffering thousands. Give now for more cancer services! 
You can help keep the banner flying. Give generously to the 1953 cancer crusade. Any contribution is welcome. 
You will help, won’t you? 





AMERICAN CANCER SOCIETY 
Gentlemen: Please send me free literature about cancer. 
Enclosed is my contribution of $.... 


American Cancer Society ymyomcdnnes 


Simply address the envelope: 
“Cancer” c/o POSTMASTER, NAME OF YOUR TOWN 
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FROM 


ANSU L ANSUL OFFICES 


DISTRIBUTORS 
AND DEALERS 


All Ansul Fire Extinguishing Equipment nema ane 
is backed by Ansul’s personnel training PRINCIPAL CITIES 
and service policy . . . In addition, ee ae 
a written five year warranty guarantees 
each extinguisher is free of defects . . . "catch 2 


assuring dependable fire protection. AND DEALERS 
SERVE 


Ansul Extinguishers have long been 31 COUNTRIES 
the leaders in the dry chemical epokt:  A 
fire extinguisher field because they provide 
the best protection for flammable 
liquid, gas and electrical fires. 





Write for File No. N-46. Printed 
material supplied will be helpful 
to all men responsible for fire 
protection, 


MANUFACTURERS OF FIRE EXTINGUISHING EQUIPMENT, INDUSTRIAL AND FINE 
ORGANIC CHEMICALS, LIQUEFIED GASES AND REFRIGERATION PRODUCTS 
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~ Hever a truck was de signed | 
with the driver in mind... 


‘this new Ford Truck is it! New “DRIVERIZED” Cab cuts driver fatigue. 
New easy handling saves work and time getting around in tight spots. These and 
many other TIME-SAVING features in the all-new Ford Trucks help get jobs done fast. 


Time is money! Today’s truck 
owners know it. Ford Truck engi- 
neers know it. That’s why TIME- 
SAVING was a major goal in de- 
signing the completely new Ford 
Trucks for 1953. With scores of 
new TIME-SAVING features, the 
new Ford Trucks are made-to- 
order for your work. 


New “DRIVERIZED” Cabs provide 
living room comfort, cut driver 
fatigue. They help save time by 
making driving easier and more 
efficient in many ways: 


Better visibility for instance. Al- 
though the new curved one-piece 
windshield is the most obvious im- 
provement, bigger windows at the 
sides plus a 4-ft. window at the 
rear, offer an amazing increase in 
all-around visibility. 


The new Ford Truck seat is some- 
thing special. Wider, of course. 
Non-sag seat springs. Adjustable 
seat cushion and separate adjust- 
able back-rest. Most interesting 
new Ford exclusive feature is that 
every seat now has a built-in shock 
snubber to help level out the ride. 


For easier maneuvering in tight 


New “Driverizep’’ Cass cut driver 
fatigue. Both Standard and Deluxe Cab 
(shown) have new curved one-piece wind- 
shield, 55% bigger; new wider adjustable 
seat; new seat shock snubber; new push- 
button door handles. 


New F-900 BIG JOB has 27,000-lb. maximum G.V.W. It’s 


right at home on extra heavy hauling jobs . . 


. wheels its 


8-ton payload at calculated top road speed of up to 60 m.p.h. 


quarters, or in loading and un- 
loading, turning diameter has been 
considerably reduced. This was 
done by “setting back’’ the front 
axle, widening the front tread, and 
by improving the steering geometry. 


Synchro-Silent type transmissions 
are now standard on all of the new 
truck models and at no extra cost. 
This means faster shifting without 
double clutching and less truck 
momentum lost. 


New Low-Friction design reduces 
piston travel, cuts down friction 
“power waste.’’ You get more 
useable power. ..on regular gas. The 
145-h.p. overhead-valve Cargo 
King V-8 has more power per cubic 
inch than any engine in its class. 
The 155-h.p. overhead-valve Cargo 
King V-8 is the most powerful 
Ford Truck engine ever built. 


And only Ford gives you a choice of 
V-8 or Six in five different engines. 


New Ford service accessibility 
saves time in the shop. Front ends 
have been redesigned. Hoods are 
wider. Frames are wider, too, per- 
mitting a new fender contour that 
makes engines much easier to get at. 


Over 190 models in a greatly ex- 
panded line give you many more 
Ford Trucks to choose from in 
order to get the one right truck 
for your job. 


FOR COMPLETE INFORMATION on all or 
any of the new Ford Trucks, write: 
Forp Division of Forp Motor Com- 
PANY, P.O. Box 658, Dearborn; 
Michigan. State your work and what 
type of truck interests you most. 


je 
NG: 


FORD <covomy TRUCKS 


SAVE TIME! SAVE MONEY! LAST LONGER! 
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What makes Skelly the Best Deal in the business? 
Ask any Skelly Dealer! He'll tell you it’s a Com- 
bination of Money-Back Guaranteed Petroleum 
Products, absolutely unbeatable dependability of 
supply, plus Advertising and Sales Promotion that 
really pulls traffic onto your driveway! Skelly backs 
Skelly dealers with: 


NETWORK RADIO: Skelly’s daily morning NBC 
network program featuring Alex Dreier, reaches 
over 9,000,000 homes per day! 


BIG NEWSPAPER ADVERTISING: Hitting with selling 
impact in 40 key markets where Skelly products 
are sold. 


VITAL FARM COVERAGE: Skelly sells this rich mar- 
ket with a full schedule of advertising in all leading 
farm papers. 


POWERFUL PROMOTIONS AND STATION DISPLAYS: 
that stimulate profitable driveway activity. 


Srtch to GD and Prt | 


The Franchise with a Future! 


Marketing Headquarters: KANSAS CITY, MISSOURI 
SKELLY OIL COMPANY foscesee 5. su"smn 


DENVER + DALLAS » CEDAR RAPIDS » TULSA « WICHITA 
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Introducing... 


SANTOLENE 


' Stops Costly Screen 





and Filter Clogging 


of Oil Burners 


4 Ways ITOLENE H is a newly 
Jeveloped Monsanto fuel oil 
addition agent specifically 
designed to overcome screen and 
filter clogging in oil burners. 








KEEPS FUEL OIL SLUDGE AND SEDIMENT LOW by inhibit- 
ing progressive polymerization of unstable elements initially 
present in oil. 








REDUCES DEPOSITION of sludge and sediment on burner 
parts by means of a unique surface action. 





INHIBITS RUST and eliminates nearly all entrained rust at fuel 
oil burner. 





ELIMINATES OIL HAZE, has no adverse effect on engine 
operation, is not subject to depletion by water extraction. 








FOR MORE INFORMATION send for Technical Bulletin 
0-87 to MONSANTO CHEMICAL COMPANY, Organic 
Chemicals Division, 800 N. Twelfth Blud., St. Louis 1, Mo. 


SERVING INDUSTRY...WHICH SERVES MANKIND 


Santolene: Reg. U. S. Pat. Off. 
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4 Powerful Reasons 
why costs go down with 


CHEVROLET ‘ssc. TRUCKS 


on the job 


EXTRA POWER WITH ECONOMY! More hauling power, greater 
economy! That's the result of new 7.1 to 1 compression ratio of 
improved Loadmaster engine on 5000 and 6000 Series heavy-duty 
and forward control models—optional on 4000 Series heavy-duty 
trucks. Thriftmaster engine in light- and medium-duty models pro- 
vides traditional Chevrolet economy. 


ENGINEERED FOR THE JOB! With Chevrolet, you buy a truck that 
is exactly right for the job. Not too big. Not too small. You get a 
truck engineered from the ground up with your job in mind—with 
the right tires, springs, axle, clutch and engine. You get a truck that 
will stick on the job day after day, and do your work at lowest cost. 


BUILT TO LAST! The extra-sturdy construction of Chevrolet ad- 
vance-design trucks means longer life, even lower costs. Now, 
Chevrolet trucks are brawnier than before—with heavier, more 
rigid frames, with greater ruggedness and stamina built right in. 
These are the toughest and the sturdiest Chevrolets ever. 


THE LINE LISTS FOR LESS, TOO! With all the solid superiorities that 
Chevrolet offers—with all their special features and advantages — 
this great line of haulers lists for less than any other trucks of com- 
parable size and specifications. See your Chevrolet dealer. Chevrolet 
Division of General Motors, Detroit 2, Michigan. 
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CHEVROLET ADVANCE-DESIGN 
TRUCK FEATURES 


TWO GREAT VALVE-IN-HEAD ENGINES — 
the Loadmaster or the Thriftmaster —to 
give you greater power per gallon, lower 
cost per load. POWER-JET CARBURETOR — 
for smooth, quick acceleration response. 
DIAPHRAGM SPRING CLUTCH —for easy- 
action engagement. SYNCHRO-MESH 
TRANSMISSION —for fast, smooth shift- 
ing. HYPOID REAR AXLE—for dependa- 
bility and long life. TORQUE-ACTION 
BRAKES—on. light-duty and medium-duty 
models and on front of heavy-duty models. 
TWIN-ACTION REAR BRAKES—on heavy-duty 
models. DUAL-SHOE PARKING BRAKE—for 
greater holding ability on heavy-duty 
models. CAB SEAT—with double deck 
springs for complete riding comfort. 
VENTIPANES—for improved cab ventila- 
tion. WIDE-BASE WHEELS —for increased 
tire mileage. BALL-GEAR STEERING — for 
easier handling. UNIT-DESIGNED BODIES — 
for greater load protection. ADVANCE- 
DESIGN STYLING—for increased comfort 
and modern appearance. 
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DID YOU KnOW THAT 
UNIVERSAL SERVICE PROTECTS 


‘YOUR Investment 7 WAYS? 























UOP COLLATERAL SERVICES 
PROTECT YOUR INVESTMENT 


In addition to its research work the Universal laboratory 
provides correlated services which contribute substantially to the 
successful operation of the refiner’s processing equipment. 


Extremely important is the evaluation of crudes of all types from 
fields all over the world. Thus the composition of a particular 
ctude oil can be determined, problems of treating gasoline 
solved, performance of gas concentration equipment checked, 
and finished products examined. 


Equally important is the analysis of engine fuels through the use 
of special equipment both in the laboratory and road test cars. 
Such examinations not only determine the operating 
characteristics of a specific engine fuel but also serve as a guide 
to constant improvement in product manufacture. 


These collateral services are valuable to every refiner and 


especially to the company that does not find it feasible to handle 
such work within its own organization. 


UNIVERSAL OIL PRODUCTS COMPANY 


General Offices: 30 ALGONQUIN ROAD, DES PLAINES, ILL., U.S.A. 
Laboratories: RIVERSIDE, ILLINOIS 


Universal Service Protects Your /nvedimenf 

through laboratory research . . . pilot plant studies . . . design and 
engineering . . . construction supervision . . . licensee instruction . . . 
post on-stream service .. . collateral services. 








Rigid one-piece cast-iron frame 


This is the difference between 
close-Coupled pump 


ge HIS EXCLUSIVE FRAME DESIGN com- 
bines maximum space for packing 
maintenance with exceptional rigidity 
in a way that no pump assembled to a 
standard motor can do. Solid cast iron 
frame with no joints from motor end 
bousing to pump casing assures perma- 
nent alignment. 

Bearings are lubricated at the factory 
and should require no attention for 
years. The stuffing box carries plenty 
of packing and all parts are generously 
a for heavy duty service. 

earing rings and shaft sleeves protect 
casing and shaft from wear and are 
easily replaced at low cost when worn. 
As a result, you will find exceptional 
freedom from high maintenance costs. 


Electrifugal, Texrope and Vari-Pitch are Allis-Chalmers trademarks. 


ALLIS-CHALMERS 


Unit Responsibility Means 
Dependability 
Motor and pump are designed for each 
other and made in the same plant. You 
have one responsible source for both... 
one guarantee of satisfaction. Every 
Allis-Chalmers pump representative is 
a competent application engineer who 
will help you select exactly the right 
pump for your needs. And 94 Alllis- 
Chalmers Certified Service Shops provide 
nation-wide factory approved service. 


Talk over your or selection prob- 
lems with your Allis-Chalmers Author- 
ized Dealer or Sales Representative, or 
write Allis-Chalmers, Milwaukee 1, 
Wisconsin for Bulletin 52B6140. 
A 


-4096 


eo oe ie 


Applied... 
Serviced... 


by Allis-Choimers Authorized Declers, 
Certified Service Shops and Soles Offices 
throughout the couniry. 


MOTORS — ', to 
25,000 hp and up. 
All types. 


CONTROL — Manual, 
magnetic and combino- 
tion storters; push but- 
ton stations and compo- 
nents for complete con- 


TEXROPE — Belts in 
all sizes and sections, 
stendord and Vari- 
Pitch sheaves, speed 
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How Small Customer Storage Boosts Heating Oil Delivery Costs 
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Sohio Ups Price for Costly Heating Oil Dumps 


By HOLGER RIDDER, NPN Staff Writer 


Eliminate heating oil dumps of less than 100 gals.—or if they can’t 
be eliminated, then make them pay their share of the delivery cost load. 

That’s the goal of Standard Oil Co. (Ohio) in announcing that, ef- 
fective June 15, heating oil delivered in 50 to 99-gal. lots will cost 1c 
additional per gal., with dumps under 50 gals. costing 2c per gal. more. 

The decision to boost prices was made on the basis of delivery cost 
data for 1952 for 154 salary-operated fuel oil delivery trucks. This data 
showed that 50-gal. dumps cost 
the company from 38 to 61% more 
to make than 100-gal. drops, while Crude Oil Prices Rise 
25-gal. deliveries ranged from two to A general increase of 25c 
almost three times the cost of mak- per bbl. in crude oil prices is 
me Pep oel. ee developing in Texas and Mid- 


Sohio marketing officials hope the 
price change will provide the incen- Continent area. Phillips Pe- 


tive for small dump customers to in- troleum made the first move 
crease their storage to handle at by boosting its postings on 


least. 100-gal. cumpe. June 15. For details see p. 36. 
But even if it doesn’t, then at least 
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the boost will offset the higher cost 
of making delivery to those who 
stick to their present small tanks. 


Getting the Facts—In arriving at 
this basic change in pricing policy, 
Sohio first estimated that its average 
heating oil delivery is 11 miles from 
the load rack. Then, on charts, it 
computed the delivery cost per gal. 
(counting only truck expense and 
labor—no overhead) for various size 
dumps made by six different size 
tank trucks. Here is what Sohio 
learned: 


Depending on truck size, the cost 
to the company of delivering 1,000 
gals. to a customer during the year 
ranges from— 

$10.80 to $17.20 for 100-gal. dump 
customers. 
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CUTTING SMALL DUMP LOSSES 





Monthly Changes in Heating Oil Sales 





Millions of Gallons 


$17.40 to $23.80 for 50-gal. dump 
customers. 

$30.80 to $36.80 for 25-gal. dump 
customers. 

Charts on these pages are based 
on data provided by Sohio. 

Sohio estimates 23.5% of its heat- 
ing oil customer storage is in the 
100-gal. or less category. A large 
percentage of these customers take 
deliveries of less than 100 gal. Should 
the new price structure succeed only 
in bringing everyone in this category 
up to the 100-gal. dump level, Sohio 
feels it will have accomplished its 
present goal by eliminating costly 
small dumps ranging from about 25 
gal. up to 99 gal. 


Truck Burden Less—There was an- 
other factor figuring in the company 
decision—that of easing the load on 
fuel oi] trucks during the peak heat- 
ing oil delivery season. Elimination 
of anywhere from 10 to 30 trips per 
customer each year in the small- 
dump category became part of the 
objective of the price change. Ten 
100-gal. dumps will deliver 1,000 gals. 
to a customer, In 50-gal. lots it takes 
20 trips, and in 25-gal. drops, 40. 

Demand for heating oil at present 
is increasing at a faster rate than 
gasoline. Also, the volume of fuel 
oil moved in peak winter months is 
increasing faster than during the 
summer. This requires more tank 
trucks in the winter, leaving more 
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Size of Customer Storage 
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% of Customers by Tank Size Groups 
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trucks idle during the slack summer 
season. 

Peak gasoline demand in the sum- 
mer takes up some of this slack, but 
it occupies fewer and fewer of the 
surplus tank trtick pool built up to 
handle winter needs. 


A Job Ahead—Sohio, along with 
other companies, has encouraged 
summer fills to spread deliveries over 
the entire year. Consensus is that 
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much more needs to be done, . Pro- 
motion of larger customer storage is 
one answer, and Sohio hopes its price 
change will bring some improvement 
in the small-dump category. 


What the next move will be is un- 
certain at the moment, but serious 
thought may be given soon to offer- 
ing some sort of price incentive to 
customers taking larger dumps, pos- 
sibly starting at 300 or 400 gal. 


TABLE 1 


Average Delivery Cost by Dump and Truck Size 
For Delivering 1,000 Gal. Per Year* 


Size Cents Per 


Dump 
(Gal.) 
800 


1,000 


1,200 


2,000 


3,000 


fo bt G9 bt 0 tt G0 Ot G9 
PRSAWNOUGL 


3,600 


25 3.08 
* Based on average of 11 miles per delivery. 


**Premium 
Paid for 
Small Dump 
by Customer 


Cost to No. Trips Delivery 


Needed Cost for 
Per Yr. 1,000 Gal. 
10 $17.20 
20 23.80 
40 
10 
20 
40 
10 


$10.00 


coreoeorescreorrorrs 
VRSARSVLRSRASSS 


17.40 
30.80 


** Sohio’s new price structure calls for 1c additiona] per gal. for 50-99-gal. dumps, and 2c per 


gal. for drops under 49 gals. 
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CUTTING SMALL DUMP LOSSES 





One Sohio official expressed this 
thought: 

Home owners burning coal receive 
coal deliveries about two or three 
times a year, average. Fuel oil cus- 
tomers get from 8 to 10 deliveries a 
year, and even more if storage facili- 
ties are small. The objective should 
be to come as near to the coal de- 
livery schedule as possible in serving 
fuel oil users. 

The same official said the trend 
of city residents to move to the 
suburbs, and build on the outskirts 
of metropolitan areas, increases the 
average delivery mileage per custom- 
er—reducing the number of trips a 
truck can make per day. 

The only answer, he declared, is 
greater customer storage facilities, 
with a corresponding increase in sum- 
mer fills. 


TABLE 2 


Average Heating Oil 
Delivery Costs* 


Cumulative 
Increase 
¢PerGal. Over yy 
Increase 
In Cost 


¢ Per Gal. 


Each Sreck 
800 Gal. oeene <3) 
seasens "RED oe 
1.20 0.11 
1.23 0.03 
1.30 0.07 
1.40 0.10 
1.72 0.32 
2.38 0.66 
3.68 1.30 
‘ 000-eal. — (4) 
1,000 ‘ 97 


¢ wre 
S8SSXer: 


0. 
0. 
0. 
0. 
0 

1. 
2. 


: 11 0.14 
1.14 0.03 
1.20 
1.29 
1.60 
2.26 
3.58 
: om. Trucks (15) 
es . 0.79 


NHOSSSOS. 
BBS852: 


a 
= 


0.87 
0.94 
0.99 
1.05 
1.14 
1.47 
2.12 
. 3.43 
2, = Trucks (79) 
eee: Gee 
1, “000 ere 
h - 0.73 
0.78 
0.84 
0.93 
1.25 
1.88 
3.22 
3,000-Gal. Trucks (43) 
3,000 ...... 0.44 
0.49 
0.53 
0.60 
0.64 
0.72 
0.81 
1.12 
1.75 
3.09 
3,600-Gal. a, a Chee 


erosSesce. 
RSSSVSSsE: 


weessoeose. 
SSSSREISKS: 
eMOSSS SSeS. 
SESBLSaRRS: 


*Based on average of 11 mile per delivery. 
Figures in parentheses show number of 
trucks in each category. 
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Cost of Heating Oil Delivery With 1200-Gal. Truck 
(Salary Operated) 





















































—__—+—__—_+—— 





bd 
i= 
4 





\ 
\ 











Cents Per Gol. 




























































































8 
nades From Load R 





Ellis Blasts Suppliers for Two-Price Gasoline Sales 


Suppliers who sell to unbranded 
dealers at a lower price than to 
branded dealers may bring on a gen- 
eral investigation of oil marketing 
prices and practices. 

That was the warning made this 
week by Otis H. Ellis, general coun- 
sel of National Oil Jobbers Council. 

He said serious price disruptions 
were resulting, and branded dealers 
were being faced with competitive 
prices they could not meet. 

In a news letter, Mr. Ellis said 
such practices were much the same 
as (the pricing policy) by Standard 
Oil Co. (Indiana) which brought on 
the FTC “Detroit Case” suit. 


Mr. Ellis said he was not condemn- 


ing unbranded marketers, but was 
condemning suppliers who “expect 
loyalty and co-operation, while the 
supplier, at the same time, sets in 
motion a chain of economic events 
resulting in economic difficulty for 
branded distributors and dealers.” 


He predicted that unless there is 
“a better job of self-policing among 
the supplier ranks and less fudging 
against the line of legality,” suppliers 
are headed for trouble, 


He added jobbers want the prob- 
lem settled within the industry. But 
he warned that they would “go to 
Washington” if faced with economic 
destruction. 
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Crude Yields to Pressure for Higher Prices 





Postings Up 25c in Texas and Mid-Continent; 
Increased Costs Cited as Phillips Leads Way 





The first general advance in the U.S. crude oil price structure east of 
the Rockies in nearly six years was in progress this week—with higher 
refined product prices almost sure to follow. 


Phillips Petroleum touched off the move on June 15 with a general 
increase of 25c per bbl. in its posted prices for all grades of crude oil. 


A smaller company—Southern Minerals—quickly did the same. 


And 


then, late the same day, Humble Oil & Refining, the big Jersey Standard 


subsidiary, practically guaranteed 
that the rise would stick by follow- 
ing suit. 

The justification, as cited by both 
Phillips and Humble: 


The higher costs of finding and de- 
veloping crude oil reserves, mounting 
consumer demands, a declining dis- 
covery rate and the nation’s need for 
an excess producing capacity in time 
of emergency. 


Not since December of 1947 have 
crude prices been increased east of 
the Rockies—and made to stick. 


Phillips tried it in September 1948 
in the Mid-Continent. But only Sin- 
clair met. Phillips’ 35c per bbl. higher 
posting. And both dropped back to 


the old levels the following Decem- 
ber. 


Chances of the current advance 
sticking appeared much better. Hum- 
ble showed the way the wind blows 
by matching Phillips so quickly. But 
even earlier there had been signs 
that major producer-buyers would be 
more in sympathy this time, than in 
1948, to an attempt to boost prices. 


In March, the high command of 
Indiana Standard frankly told stock- 
holders that, with costs continually 
rising, the need is for “higher prices 
for both crude and products.” 


And, only last May, Jersey Stand- 
ard’s M. J. Rathbone indicated that 
the answer to the economic problem 
of domestic producers lay not in 
curbing imports but in an eventual 
crude price rise. 

Oil field activity has declined stead- 
ily in the past two years, with pro- 
ducers reluctant to explore in the 
face of rising costs and static crude 
prices. 

Evidence of this is seen in the 
Railroad Commission’s report of drill- 
ing in Texas. At mid-June, there had 
been only 258 new oil fields discov- 
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ered in that state as enieiaae with 
275 in the first five and one-half 
months of 1952; oil well completions 
totalled only 4,727 as compared with 
5,066 completed at the half-way point 
in June last year. 

In their announcement of the crude 
price boost, K. S. Adams, Phillips 
chairman, and Paul Endacott, presi- 
dent, pointed out that since the last 
rise in crude prices, drilling costs 
have increased “approximately 50% 
due to sharp rises in labor and ma- 
terial costs.” In addition, they said, 
“the increasing proportion of deeper, 
more expensive wells has added to 





Product Prices Rise 


First to follow this week’s 
crude price advance with high- 
er refined products prices were 
several Independent Gulf Coast 
refiners. One boosted his cargo 
quotations for all light prod- 
ucts 0.75c per gal. and heavy 
fuel 20c per bbl. Another up- 
ped his gasoline prices 0.75c, 
distillates 0.5c and heavy fuel 
20c. 

Mid-Continent refiners gen- 
erally reported unchanged quo- 
tations, but several said they 
were studying their schedules 
with a view to making in- 
creases shortly. 

“We're going to have to be 
realistic about this,” said one 
refiner, adding: “While refin- 
ers will have to recover the in- 
crease in cost of crude, some 
fractions, notably lubricating 
oils, can’t stand an increase.” 
Others said they were thinking 
along lines of ic on gasoline, 
0.375 to 0.5c on distillates, and 
20 to 25c on residuals.” 














the cost of finding and developing re- 
serves. 


“There is a critical need for a 
higher rate of discovery of new crude 
reserves to supply the growing de- 
mands of the nation’s expanding 
economy and at the same time pro- 
vide adequate excess production ca- 
pacity to meet any national emer- 
gency. 

“There is every indication that an 
increase in the crude discovery rate 
will not occur unless crude prices rise 
to reflect today’s much higher ex- 
ploration, drilling and operating 
costs.” 


The last general change in Mid- 
Continent crude oil prices was in 
December 1947 when a 50c per bbl. 
increase climaxed a sharp postwar 
rise which saw prices more than dou- 
ble in a matter of 18 months. From 
the depressed Office of Price Admin- 
istration World War II level of $1.25 
bbl., East Texas crude rose to $2.65. 


With the present 25c advance, Phil- 
lips’ posting for 36 gravity Mid-Con- 
tinent grade crude (Oklahoma, Kan- 
sas, North Texas and West Texas 
sweet) jumps from $2.57 to $2.82 bbl. 
Its East Texas posting increases from 
$2.65 to $2.90. The company report- 
edly buys about one-third of its crude 
oil requirements. 


Statement issued by Hines H. Ba- 
ker, president of Humble—which pro- 
duces about 5% of total U. S. crude 
curbing imports but in an eventual 
output and is the nation’s largest 
crude buyer—said in part: 


“Petroleum demand now is more 
than 25% above that of 1948 and 
still gaining. It is necessary for the 
industry not only to meet this de- 
mand but also to provide reserve ca- 
pacity for national security. World 
War II demonstrated the strategic 
importance of oil to victory and the 
value of reserve producing capacity 
for national security. Subsequent de- 
velopments continue to emphasize the 
significance of oil for national de- 
fense. The fact that domestic produc- 
ers are called upon to carry sub- 
stantial reserve capacity for reasons 
of national security increases the in- 
vestment and operating costs per 
barrel produced. 


“Since the last general change in 
crude oil prices, there have been 
many developments in the technology 
of oil refining which influence the 
relative yields of products from dif- 
ferent crude oils. Also, there have 
been some changes up and down in 
the price of refined products. These 
changes have affected the relative 
values of the several grades of crude 
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Oil Supply and Demand East of California—1948 to 1953 
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oil produced and have brought about 
substantial price inequalities.” 


Mr. Baker said that while the av- 
erage increase in prices amounts to 
about 25c per bbl., adjustments be- 
tween grades vary. Increases for 
principal grades which Humble buys 
are: 

Low cold test Texas Coastal fields, 
Hastings, and Mirando grades, 35c 
bbl. 

Anahuac, Refugio, Sweden, Imo- 
gene, Conroe, and Tomball grades 30c. 

East Texas field, East Central 
Texas, West Central Texas, West 
Texas and New Mexico, Panhandle 
Texas, Salt Flat and Van Grades, 25c; 
new East Texas price is $2.90. 

Hawkins-Talco and Pearsall grades, 
10c. 

Yates, Tex., field, formerly posted 
at flat price of $2.35 bbl., is included 
in West Texas gravity schedule in 
Humble’s new price bulletin; increase 
for this field amounts to 22c on 30 
gravity oil. 

By NPN press time late June 16 
many other large and small buyers 
of crude oil in the Mid-Continent and 
Southwest also had fallen in line, in- 
cluding: Stanolind (Indiana Standard 
subsidiary), Cities Service, Pure, Car- 
ter (of the Jersey Standard family), 
Gulf, Mid-Continent Petroleum and 
Republic Oil Refining. 
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PAD Warns of Summer Lag in Demand 


Spotlighted last week was a fact 
partly concealed by three years of 
“abnormal” oil industry operations— 
by the supply dislocations of Korea, 
Abadan, and refinery strikes: 

Summer oil demand in the U. S. 
is falling farther and farther behind 
winter demand. 

To oil companies, this can bring 
the headaches of bigger seasonal] ad- 
justments in operations—across the 
board from well to consumer. 


Pinning down the supply gap was 
J. Ed. Warren, deputy administrator 
of Petroleum Administration for De- 
fense. He reported that the esti- 
mated drop in oil product demand in 
the U. S. (east of California) in the 
second quarter of 1953 is 937,000 
b/d. He labeled this “the largest 
quarterly decline in recent petroleum 
industry history.” (Demand in the 
first quarter was 7,387,000 b/d—while 
second quarter demand is estimated 
at only 6,450,000 b/d.) 

This “sharp seasonal” drop oc- 
curred despite firm market conditions, 
Mr. Warren emphasized. It follows 
a pattern that has developed since 
the end of World War II and is a re- 
sult, largely, of the rapid rise in 


the use of oil burners for space heat- 
ing, he said, 


The Pattern—PAD now estimates 
that the demand for oil products in 
two winter quarters of any given year 
will average about 900,000 b/d great- 
er than the demand in two summer 
quarters. 

In earlier years, prior to the Korean 
war, when the range between first 
and second-quarter demand was 
smaller, no substantia) seasonal] shift 
in operations was necessary. Fuel 
product stocks could be built up in 
the summer and drawn down in the 
winter, with industry operations 
maintained at a relatively stable year- 
round rate. As the magnitude of 
the variation has increased, Mr. War- 
ren stressed, seasonal adjustments in 
operations have become necessary. 


Price Sign Appeal Loses 


The U. S. Supreme Court has dis- 
missed an appeal by Serve Yourself 
Gasoline Stations Assn. asking the 
court to rule invalid a California 
regulation banning gasoline price 
signs that advertise a savings. 
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Passage of Trade Act Extension Seen 


The Senate apparently is ready to 
approve, with hardly a ripple of de- 
bate,’ legislation extending the Re- 
ciprocal Trade Agreements Act for 
one year, following its overwhelming 
363-35 passage by the House. The 
bill (H. R. 5495) would make no 
change in present oil imports regu- 
lations. 

The Senate Finance Committee 
plans to hold hearings to a minimum, 


calling only for testimony from ex- 
ecutive department heads. 

The House Ways and Means Com- 
mittee now is considering another 
measure (H. R. 5496) which would 
place curbs on petroleum imports, It 
has only an outside chance for com- 
mittee approval, and less than that 
of congressional enactment this ses- 
sion. 


Tidelands — The Senate Interior 
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Committee, meanwhile, reported out 
S. 1901, authorizing the Interior Sec- 
retary to issue mineral leases in sub- 
merged lands of the outer Conti- 
nental Shelf. The bill denies the 
states any revenues from the fed- 
eral area or the power to levy state 
taxes. The Interior Secretary may 
either draft his own conservation 
regulations or apply those of the ad- 
jacent coastal states. 

Other congressional developments 
during the week included: 

Oil Import Hearings Another 
group interested in petroleum im- 
ports, the Senate Interior Minerals 
Subcommittee under Senator Malone 
(R., Nev.), continued gathering and 
correlating information. Malone said 
he hoped to get into hearings by the 
end of July. 

Malone said he had “someone from 
the outside” working on the matter 
but declined to identify him. The 
senator said he wants to be sure his 
information is complete before he 
initiates hearings. 

Malone caid he wants to question 
firct those witnesses concerned with 
Western Hemisphere production ‘so 
we can get an idea of our self-suf- 
ficiency” in event of war. Then, he 
said, hearings will move .into the 
world-wide picture with emphasis on 
whether the U. S. could depend on 
foreign oil sources in an emergency. 

New Lease On Life—The new con- 
trols bill, approved by the House dur- 
ing the week and now in conference, 
extends the authority for Petroleum 
Administration for Defense. Con- 
gress is expected to approve pared- 
down funds for the agency during 
fiscal 1954, which begins July 1, 1953. 

The House, however, approved only 
a one-year extension of the economic 
curbs legislation in contrast to the 
Senate’s idea of a two-year period. 
There are other differences but, gen- 
erally, the key sections under which 
PAD would operate are not in dis- 
pute—-priorities and allocations au- 
thority, voluntary agreements per- 
mission, etc. 

There is another condition to ful- 
filling PAD’s continued existence— 
the replacement of Deputy PAD JF 
Ed Warren. Interior Secretary Mc- 
Kay has hinted that the agency’s in- 
dependent status might be _  en- 
dangered unless the oil industry sup- 
plies another top-notch deputy. 

Synthetic Fuels—The Senate In- 
terior Appropriations Subcommittee 
urged restoration of the $1,994,400 
trimmed from the Bureau of Mines 
synthetic liquid fuels program by 
House. The full Senate Appropria- 
tions Committee was expected to ap- 
prove the recommendation. 

Tax Change—Representative Jen- 
kins (R., Ohio) introduced H. R. 5606 
to exclude cutting oils from the fed- 
eral excise tax of 6c per gal, on lu- 
bricating oils. 
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Sonneborn Founder Dies 


Dr. Ferdinand Sonneborn, 79, foun- 
der and president of L. Sonneborn 
Sons, Inc., died June 9 in New York 
City. 

Dr. Sonneborn founded the oil re- 
fining and chemical manufacturing 
company in 1903, when he came to 
this country from Germany. 

Born in Breitenback, he attended 
the Universities of Marburg and 
Munich and received his Ph. D. from 
the University of Basle in Switzer- 
land. Dr. Sonneborn also held an 
honorary degree from Basle, awarded 
for his achievements in chemistry. 

He was an active Zionist and a foun- 
der of the American Friends of Haifa 
Technical University, an institute de- 
voted to taking American technical 
knowledge to Israel. He was a mem- 
ber of the Chemists’ Club of New 
York, the American Chemical Society, 
and the Swiss Chemical Society. 

Dr. Sonneborn is survived by his 
wife and a brother Samuel, of Forest 
Hills, N. Y. 

Dr. Sonneborn divided his residence 
between New York City and Petrolia, 
Pa. 


API Marketing Committee 
Seeks Reporting Probe 


The companies represented on the 
API's new Marketing Research Com- 
mittee must tell how they handle 
the reporting of tax-paid gallonage 
before they tackle the question of 
the need for uniform reporting, par- 
ticularly at state and county levels. 

This was decided at the committee’s 


organizational meeting in Montreal 


last week in conjunction with the 
American Marketing Assn. conven- 
tion. 

The U. S. Weather Bureau’s new 
basis for reporting degree-day nor- 
mals will provide the industry with 
a better supply planning tool, a 
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degree day subcommittee reported, 


than that constituted by old normals. - 


The committee decided to set up a 
nominating subcommittee to make re- 
commendations to R. M. Bartlett of 
Gulf Oil Corp., API vice president 
of marketing, regarding candidates 
for committee offices and terms of 
office. The committee favors having 
terms parallel those of all other API 
committees. 

Next meeting of the committee is 
scheduled for Oct. 19-20 in New 
Orleans. Nelson H, Seubert, Jersey 
Standard, will be chairman. 
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API Appoints Retailers 
To Station Committee 


Two gasoline retailing representa- 
tives have been named to the Serv- 
ice Station Advisory Committee of 
American Petroleum Institute: 

Alan L. Feinman, of Inter-City 
Gasoline Dealers Assn, (New York), 
and Eastern States Retailers Assn. 

John W. Nerlinger, Jr., secretary 
of National Congress of Petroleum 
Retailers, and executive secretary of 
Retail Gasoline Dealers of Michigan. 
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JUDGE James M. 
Carter, who is pre- 
siding over West 
Coast antitrust 
case. Casual court- 
room manner and 
ability to get at 
heart of a matter 
have marked Judge 
Carter's 32 years 
on the bench. He 
has practiced law, 
held state offices 
in California, and 
served as US. 
attorney 
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West Coast Majors Deny DJ Charges 


Denials have been filed by eight 
defendants in answer to the govern- 
ment’s complaint charging violation 
of the antitrust act on the Pacific 
Coast. 


First to submit pleadings were The 
Texas Co., Standard Oil Co. (Calif,), 
and the Conservation Committee of 
California Oil Producers, a co-defend- 
ant. They were followed by General 
Petroleum, Richfield, Shell, Tide 
Water Associated and Union Oil. 

With the filing of pleadings, the 
massive case now is at issue after 
three years and one month. All de- 
fendants issued general denials to 
the antitrust offenses charged and 
the allegations of industry control. 
Some made specific answers to the 
trade and background portions of the 
complaint. For the most part, they 
alternated admissions of obvious 
facts with denials of the allegations. 

The litigants now will attempt to 
narrow the issues through further 
pretrial proceedings. This is done 
by seeking agreement on as many 
statements as possible in the com- 
plaint, thus reducing the area of dis- 
agreement to points actually relating 
to the question of antitrust violation. 

The government has until Oct. 20 
to file its objections to the defend- 
ants’ interrogatories (requests for in- 
formation). A hearing will be held 
on that date to determine whether 
the government must answer the in- 
terrogatories it objects to. 


Questions Asked—tThe interroga- 


tories request a wide assortment of 
information, such as: “List separate- 
ly and identify each paper and writ- 
ing of which the government has 
knowledge relevant to all or any 
one of the averments” such as 
“the defendant majors make bulk 
plants available to one another on a 
reciprocal basis but deny use to in- 
dependent refiners and marketers.” 


Litigants have until July 7 to ne- 
gotiate the defendants’ objections to 
the government interrogatories, If 
the objections haven't been settled, a 
hearing will be held to determine 
whether the defendants must answer 
them or not. There is a possibility 
that they will be liquidated before 
July 7 by agreement. 


News in Brief 


Aurora Strike Ends—The strike by 
CIO workers at Aurora Gasoline Co.'s 
35,000 b/d Detroit plant has been 
settled by a 7.5c hourly across-the- 
board wage increase retroactive to 
Feb. 1. The plant was struck Feb. 
26 and the settlement was reached on 
June 7. 


Tide Water Strike—-Classification 
adjustments is the primary issue in 
contract negotiations between Tide 
Water Associated and the Oi] Work- 
ers International Union (CIO) involv- 
ing the Avon, Calif., refinery unit. 
OWIU reports that exploratory dis- 
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cussions have been held with major 
companies concerning the union’s re- 
quest for a stand-by clause that the 
work week would go 36 hours when 


unemployment dropped to a certain 
level. 


Ethyl Plant Strike—A strike has 
been called at Ethyl Corp.’s plant at 
Pasadena, Tex. Company officials 
doubt that it will interfere with 
meeting antiknock compound commit- 
ments. The AFL is demanding that 
its members perform work on the 
plant now being done by members 
of the Oil Workers International 
Union (CIO). 


Oil Materials Adequate—Few com- 
plaints have been received by the 
Petroleum Administration for De- 
fense about materials shortages. Top 
PAD officials are confident this con- 
dition will continue after June 30, 
when priorities assistance is slated 
to end. However, certain materials, 
such as oil country tubular goods and 
steel plate, will be in short supply. 


Esso Import Figures—Esso Stand- 
ard and Esso Export Corp. imported 
crude oil at the rate of 76,000 b/d 
and residual fuel at 152,000 b/d in 
April. The figures show crude im- 
ports averaged 14,000 b/d and resid- 
ual 13,000 b/d below the first quar- 
ter volumes. 


Pact Signed—Israel and Iran have 
signed a $500,000 payment agreement 
establishing an account for a trade 
exchange including Iranian oil. The 
Israel National Bank said that for 
the time being Israel would defer 
buying oil under the agreement. 


Gas Sales Up—tTotal sales of the 
gas utility industry to ultimate con- 
sumers in April gained 1% 
April 1952, the American Gas Assn. 
reports. For the 12-month period 
ended April 30, total gas sales were 
6% ahead of the year ending April 
30, 1952, 


Acquires Puerto Rico Site—Rear 
Adm. A. F. Carter has announced 
that the Commonwealth Oil Refining 
Co., of which he is a principal, has 
purchased a 450-acre refinery site 
near Ponce on the Southwest coast 
of Puerto Rico. 


New State Laws Affect 
Highways, Fuel Taxes 


Across the nation, state legislatures 
were adjourning and governors were 
busy signing into law several bills 
affecting the oil industry. 


In Connecticut lawmakers  ad- 
journed after passing a bill to study 
the means of providing for competi- 
tion between service station facilities 
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on expressways. Connecticut also 
authorized construction of a toll ex- 
pressway paralleling U. S. Route 1. 
The road is to be financed by bonds 
payable from tolls, and if necessary, 
from gasoline tax revenue. 


In Iowa, a bill approved by the 
governor May 28, will provide for 
financing cross-state roads by adding 
1c to the gasoline tax. 


In Michigan, liquefied petroleum 
gas will be hit by a 4.5c-per-gal. tax, 
approved by the governor May 29. 

Pennsylvania wili extend for anoth- 
er two years, its temporary gaso- 
line tax of 2c per gal. Also ex- 
tended for two years is a refund 


on half the taxes paid on gasoline 
used for farm purposes. 

Vermont has appropriated $1,550,- 
000 from the general fund for roads 
and has provided the state police ap- 
propriation be evenly split between 
the general fund and the highway 
fund. Highway revenue previously 
provided 70%. 

In Ficrida, a bill has been sent to 
the governor for signature, providing 
for an increase from 18,000 to 20,000 
Ibs. the permissible weight per axle 
for trucks and revising the over- 
weight penalty charges. 

The Florida legislature asked the 
federal government to withdraw from 
the field of gasoline taxes. 
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How to Pick Station Sites and Dealers 
Charted at Tennessee Jobber Meeting 


By LEONARD CASTLE 
Midwest Editor 


CHATTANOOGA—Efficient meth- 
ods of choosing service station sites 
and selecting and developing dealers 
were discussed by P. V. Keyser, Jr., 
domestic marketing manager of So- 
cony-Vacuum Oil Co., at the annual 
convention of the Tennessee Oil 
Men’s Assn. June 8-9. 


Other speakers were, Joseph P. 
Walsh, general counsel of Sinclair Oil 
Corp.; A. P. Frame, vice president of 
Cities Service Petroleum: F. A. 
Pfeffer, manager of Lion Oil Co.'s 
TBA Department; and Leonard 
Castle, Midwest editor of NATIONAL 
PETROLEUM NEWS, who discussed 
“The Pros and Cons of Percentage 
Margins,” as outlined in NPN (April 
29. p. 13). 

Mr. Keyser said that the first step 
in selecting service station sites is to 
get a work map of the marketing 
territory and divide it into trading 
areas. A trading area, he said, is 
determined by the following condi- 
tions: 


1. It must encompass a sufficient 
number of car owners and enjoy a 
large enough traffic volume to sup- 
port one or more service stations. 


2. It must be small enough, on the 
other hand, so that you could ade- 
quately serve the demand for your 
products through a single, well-lo- 
cated outlet. 


3, It must be sufficiently independ- 
ent of adjacent trading areas so that, 
if you wanted to, you could have a 
retail outlet in each without signif- 
icant conflict among them. Some of 
the key factors which determine the 
limits of a trading area are main 
traffic arteries, one-way streets, rail- 
roads, rivers, parks and zoning re- 
strictions. 

“Trading areas in which the neigh- 
borhood is run down, the volume of 
traffic is meager, or the number of 
competing outlets seems excessive, 
should be eliminated,” Mr. Keyser 
said. “On the other hand, expand- 
ing areas where residential or busi- 
ness construction is going on de- 
serve special] consideration.” 

Other Outlets—The next step, he 
said, is to spot the exact locations on 
the map of all existing service sta- 
tions in each favorable trading area. 
Each outlet should be measured on 
these factors: 


—Is its geographic location favor- 
able in relation to the trading area 
it serves? In deciding, it helps to 
know that nearly half of all regular 
customers patronize stations within 
a half mile of their home or business. 


More motorists buy on their way 
home from work than on their way 
to work, Residential and shopping 
center locations attract the highest 
percentage of steady customers. 

——Is the outlet easy to see from all 
approaches? 

—-Is the service area large cnough 
to permit easy access, needed » facili- 
ties and future expansion? 

-Is the station well constructed 
and well laid out? 

Is it attractive? 

Does it have ample customer 
conveniences ? 

—-What about building permits and 
restrictions in the neighborhood? 

—And what about the dealer? 


“Once you have assembled this in- 
formation,” Mr. Keyser said, “It’s 
fairly easy to decide which outlets 
are most desirable and which are 
definitely undesirable. In many cases 
the outlet you like most in a par- 
ticular trading area may be unavail- 
able so it’s well to select two or three 
alternates. 

“In some trading areas, especially 
those that are growing, you may find 
that the best location for a retail 
outlet is undeveloped or occupied by 
something other than a service sta- 
tion. Such information is valuable 
if you’re planning any new station 
construction or acquisition.” 


The Dealer—The program of area 
and site selection is tied closely to a 
program of dealer selection and de- 
velopment,- and the two must go 
hand in hand, Mr. Keyser said. A 
good program of dealer selection can 
best be described in three words: 
“Take your time,” he said. 

There are many sources in your 
own community which will help you 
find good dealer prospects, he noted. 
Some are your own employes, your 
present dealers, customers, other 
friends and the local merchants. If 
you happen to be in a large city, 
trade and vocational schools are par- 
ticularly good sources. 

The whole problem of attracting 
good men to the service station busi- 
ness will be helped considerably if 
everyone in the industry does every- 
thing he can to build the prestige of 
this career, he concluded. 

Government Control — Mr. Walsh 
discussed the increasing encroach- 
ment of government regulation into 
business, observing that, “it now ap- 
pears that when a business grows to 
a certain extent, its further growth 
must be prohibited, its size must be 
limited.” 


“The attainment of such size and 


power is regarded in and of itself 2 
violation of law, regardless of the 
fact that no attempt has been made 
to exercise the power or to perform 
any illegal act. We are now being 
told, in effect, that when we acquire 
the power and capacity to commit 
sin, we are per se guilty of sin it- 
self.” 

Years ago, Mr. Walsh said, it was 
considered proper for one business- 
man, acting in good faith, to meet 
the price of a competitor, to sell at 
a price equal to a competitor’s and 
to change one’s price when competi- 
tion changed. 

“Now, such similarity of action 
seems to constitute a crime,” he de- 
clared. “In recent years there has 
been developed another new theory 
of illegality, known as ‘conscious 
parallelism.’ The mere fact that a 
business man may charge prices or 
engage in activities similar to those 
of his competitors may be deemed 
evidence of a criminal conspiracy. 
We used to think that it required 
two distinct parties to constitute. a 
potential conspiracy. 

“You may believe me or not, but 
we have now arrived at the point 
where you can be found guilty of 
conspiring with yourself. Corpora- 
tions may be found guilty of con- 
spiring with their wholly owned sub- 
sidiary companies or with their own 
officials.” 

Grim Forecast—Mr. Walsh warned 
that if the nation continues this 
trend toward the almighty state, it 
ultimately will mean not only the 
abandonment of state and local gov- 
ernment, but the surrender of the 
basic principles upon which our gov- 
ernment was founded. 

“While many of the matters to 
which I have referred offer cause for 
serious concern, they are not so seri- 
out that they cannot be remedied,” 
he said. “Our government can be 
just as good, or just as bad, as we 
individually permit it to be. The 
power to improve our situation is 
ours. This was amply demonstrated 
in the recent presidential election.” 

TBA Push—Mr. Pfeffer said job- 
bers have a responsibility in creat- 
ing satisfied TBA customers. To 
achieve this they must have a plan 
of action, he said. They must: 

1. Maintain a TBA inventory in 
adequate quantity and variety to 
take care of dealer needs. 

2. Provide product and application 
information in understandable form 
to their dealers. 

3. Make regular TBA service sta- 
tion calls for restocking orders. 

4. Handle any and all complaints 
proraptly. 

5. Make free and thorough use of 
advertising and promotions either of 
their own making or provided by 
their suppliers. 
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Failure to Educate Gives Oil Ads Black Eye 


The quality and effectiveness of oil industry adver- 
tising has been challenged. 


The charge is made that “there is probably no prod- 
uct in common use that rates lower than gasoline on 
the score of almost total consumer ignorance,” and 
that the reckless use of superlatives in advertising mo- 
tor oil leads only to confusion. 


James D. Woolf, advertising consultant, formerly 
vice president in charge of creative activities with J. 
Walter Thompson Co., issues the challenge in June 
1 Advertising Age. He contends—in an article head- 
lined “Mediocrity, Thy Name Is Oil Company Adver- 
tising’”—such descriptions as “packs punch,” “plenty 
lively,” “beats them all,” “most powerful gasoline,” 
etc., give the consumer nothing in the way of product 
facts that will make him want to buy a particular 
brand of gasoline. 


Mr. Woolf says this about motor oil advertising: 


“We see Gulfpride H. D. asserting itself to be ‘the 
world’s finest motor oil.’ But how can that be? Here’s 
Royal Triton boasting that it is ‘the finest motor oil 
money can buy.’ And—look at this!—here’s Havoline 
urging us not to ‘forget the best motor oil your money 
can buy’... . It seems that all brands of motor oil are 
—to borrow Shell’s superlative—incomparable.” 


He asks these questions: 


“Is there no other way except puppy dogs and 
‘those cunning infants,’ elephants and monkeys, and 
superlative promises that aren't likely to be swallowed 
except by nitwits? Would brand advertising have a 
better chance, over the long haul, if it were addressed 
to an informed public?” 


Mr. Woolf's remarks are remindful of observations 
made by (NPN Aug. 10, 1949, p. 20), when it was 
stated: 


“Tt is not at all impossible that confusion as to mo- 
tor oils themselves is created by oil company adver- 
tising. For example, Oil Co. A advertises its oil as 
the best on the market; Oil Co. B contains ‘B-25’ and 
therefore is better, and so on almost indefinitely .. . 
Doesn't it all tend to confuse the issue still further, 
rather than educate the motorist on the need for fre- 
quent oil changes? 


“Why not concentrate . .. on an advertising cam- 
paign to educate the motorist on the need for 1,000- 
mile oil change . . . concentrate on educating the mo- 
torist to change oil frequently for the good of his car. 
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Get him to change oil frequently and buy oil—any 
good oil.” 

In the spring of 1950 (NPN May 3, p. 38), it looked 
for a while as if an educational advertising campaign 
on motor oil might materialize. The General Commit- 
tee of the API Marketing Division was asked to con- 
sider sponsoring a $400,000 advertising campaign as 
outlined by Socony-Vacuum’s Paul Keyser, of the 
API Lubrication Committee. Basically, the purpose 
outlined was to educate the consumer through adver- 
tising. 

The effort met an early demise. The reasons why 
it died aren’t too important. The important thing is 
it did die. 

However, lately there seems to have been a rebirth 
of the educational approach to motor oil advertising. 
Standard Oil of Ohio, for example, last winter launched 
a campaign pointing out to drivers that the city driver 
probably is harder on his car than any other kind. 
The customer was told also why he is hard on his car. 
He was even shown what happened inside the engine 
of his car. 


What was the result? 

Sohio reports its motor oil ratio went up several 
points and held. 

Other oil companies may have done likewise. Wheth- 
er these efforts will grow beyond a localized stage re- 
mains to be seen. But one thing seems apparent. 


Mr. Woolf’s challenge deserves some serious con- 
sideration, especially in relation to motor oil sales. 
Gasoline volume continues to be healthy, but motor 
oil ratios continue to drop. Maybe Mr. Woolf's obser- 
vations and the experience of Sohio will mark the be- 
ginning of an awakening. 





We do not know what education could do for 
us, because we have never tried it.—Robert 
Maynard Hutchins 


Editorials are written to stimulate discussion, 
because it is only through discussion that a na- 
tion, industry or a company can arrive at 
sound decisions. NATIONAL PETROLEUM NEWS al- 
ways welcomes comments on its editorials. 


Please write Warren C. Platt, Editor, 1213 
West 3rd St., Cleveland 13, Ohio. 
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Tennessee Oil Jobbers Firm in Belief 
That Percentage Margins Are Answer 


By Leonard Castle, Midwest Editor 


The subject of 

percentage mar- 
gins is a “hot” issue among Tennes- 
see jobbers, as this correspondent 
learned last week while visiting the 
spring convention of the Tennessee 
Oil Men’s Assn. in Chattanooga. 


As is true in many other states, 
jobbers in Tennessee are doing a lot 
of thinking about percentage mar- 
gins and are studying the various 
factors involved. At the moment, 
anyway, most of them appear to 
favor a percentage plan, contending 
that unit-per-gal. margins have failed 
to keep pace with rising costs of 
operation. 

“Under today’s margins,” one 
prominent Tennessee distributor said, 
“it is impossible for a jobber to re- 
alize a fair return on his investment. 
He can’t keep pace with the expan- 
sion and expenditures of major com- 
petition. The way costs have gone 
up, @ new jobber starting out would 
need a million dollars to put in an 
operation of any size. He just 
couldn’t do it on today’s margins. It 
seems to me that a percentage mar- 
gin is the only solution.” 


The Tennessee association was one 
of the first state groups to advocate 
a percentage margin. Last Decem- 
ber it adopted a resolution request- 
ing that “because of rising costs and 
diminishing profits,” all suppliers 
“put their jobbers on a percentage 
basis.” The resolution further stated 
that “all qualified jobbers should be 
sold all light oils at 25% below the 
posted dealer tank wagon price, es- 
tablished by the reference seller, at 
point and time of delivery, excluding 
all taxes.” (See NPN, Dec, 24, p. 23). 


* * * 


Since the resolution was adopted, 
the association’s Contracts and Sup- 
ply Committee, headed by J. F. Cum- 
mins of the Cumberland Oil Co., 
Nashville, has been in constant touch 
with jobbers throughout the state, 
and many representatives of supply- 
ing companies. 

Mr, Cummins told the convention 
his committee has received 125 let- 
ters during the intervening months, 
most of which favored a percentage 
formula. He read excerpts from 
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many of the letters. 
amples included: 


“In view of the facts stated in your 
resolution, more and more members 
are coming to the conclusion that 
the profit of resellers of gasoline 
should be placed on a percentage 
basis. Failure to do this long ago 
certainly has worked to their disad- 
vantage during recent years, and 
continues to do so.” 


Typical ex- 


. Personally, I feel that per- 
centage markups would be a good 
thing for jobbers in the oil business. 
I do feel that considerable thought 
and study should be given to the 
formula of a percentage markup so 
that it would be applicable to the 
various types of oil jobbers and the 
various locations in which they are 
situated.” 


ATLANTIC COAST 


Another association member wrote 
he felt certain that “major companies 
will realize the merit of our program 
and allow an adequate percentage of 
gross profit for jobbers and distrib- 
utors so as to eliminate the peaks 
and valleys in operating a distribut- 
ing business.” 


Other comments were: 


“Thank you for your copy of the 
resolution, which I think is fine and 
covers the point splendidly, with the 
exception of commission agents. I 
do wish something could be done 
about an increase in commissions. 
We are all aware that the cost of op- 
eration has steadily increased, yet 
our commission rates have remained 
the same and in some instances been 
reduced.” 


“Since I have been in the distribut- 
ing end of the petroleum business I 
am working for less money than I 
had when I started, due to addition- 
al expenses which we distributors did 
not have before the war.” 


“.. I must say that I heartily 
agree with (the resolution) except T 
think we should have more than 
25% ” 


Optimistic Forecast for Heating Oil 
Sees New Homes as Large Burner Market 


By Raymond E. Bjorkback, Eastern Editor 


The way Jack 

L. Minner, mana- 

ger of Shell’s fuel oil department ar- 

rived at his estimate of the end-of- 

1960 oil heat market made stimula- 

ting listening at the recent exposition 

of the Oil Heat Institute of New 

England in Boston (see June 10 NPN, 
p. 21). 

The course to be steered in new- 
home sales and replacement conver- 
sion sales will be easier to chart by 
using Mr. Minner’s explanation of 
how he dealt with the possibilities 
as he sees them in both fields. 


He apparently had looked rather 
closely at the probabilities before con- 
cluding there'll be about 10,000,000 
burners in use for central heating, 
come Dec. 31, 1960—as against 6,346,- 
000 in 1952 and 2,821,000 in 1946. 

Moreover, he displayed an inclina- 
tion to make liberal allowance for 
factors likely to have a braking ef- 
fect on oil heat expansion. 

And he named the 10,000,000 figure 


as a minimum—with a_ confident 
tone. 

“We estimate,” he said, “there will 
be a need for a minimum of 1.5 million 
burner installations or an average of 
more than 180,000 a year for new 
homes alone. This estimate is deter- 
mined as follows: 


“In the period 1947-52, about 6.5 
million new dwellings went up. About 
85% of these were new homes—the 
rest were apartments and other multi- 
dwelling structures. Thus, there was 
a possible market of 5.5 million new 
homes, of which 1.5 million or 28% 
chose oil heat. 


“It can be safely predicted that a 
minimum of 6 million private homes 
will be built in the eight years up 
to 1960 because the nation is far from 
having ample housing. While some 
decline in new housing may occur 
during the mid-1950’s a resurgence in 
that field is likely to develop in the 
years leading to 1960. 


“Assuming that oil will go into only 
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25% of the 6 million new homes, the 
new-home market for oil heat in the 
period would be a minimum of 1.5 
million installations. This is a con- 
Servative estimate when you consider 
that during the last six years the av- 
erage was close to 250,000 annually. 

“Achievement in the future of the 
250,000 level is possible, but in pre- 
dicting only 180,000 annually, we are 
Sticking to what we consider the 
minimum prospects. 


“That covers the new homes mar- 
ket. Now let’s look at the picture for 
conversions. The prospect for conver- 
sion sales in the period up to 1960 is 
very bright. 

“Oil burner conversion sales should 
result in a net increase in burners 
in use of at least 2.2 million units. 

“On the basis of the 1950 census 
and other data, it is estimated that 
more than 8.5 million coal burners 
for central heating are presently in 
use nation-wide. Of these, 3.5 million 
are in New England and the Middie 
Atlantic states. 

“Coal heating is still used in 58% of 
New York State homes, 52% of Mid- 
dle Atlantic states homes, and 29% 
of New England homes. From these 


figures we can see there is a huge 
market available for oil heat in con- 
versions from coal. 


“This market will be even stronger 
in favor of oil heat because of cer- 


tain developing price changes favor- 
able to oil Adding together the 
estimated new-home oil burner sales 
of 1.5 million, and the estimated 2.2 
million net conversions, we can thus 
expect a net increase in oil-heated 
homes of about 3.7 million in the next 
eight years. 

“In preparing this estimate, we 
must of necessity take into considera- 
tion the competition oil heat will meet 
from other methods of home heating, 
namely coal, and more important, gas. 

“Coal is not expected to be a 
tougher competitor in the period a- 
head. It is already weaker than oil 
in efficiency, cleanliness and desira- 
bility. In the future, barring any 
major technological advances, coal 
can be expected to grow even weaker 
as a competitor because of further 
increased prices resulting from higher 
cost per Btu in both mining and 
transportation of that fuel. 

“Gas, then, will give the major 
competition to oil heat. But we must 
not lose sight of the fact that al- 
though expansion of interstate gas 
transmission lines has been tremen- 
dous during the last five years, new 
oil installations have still averaged 
500,000 to 700,000 a year. Further- 
more, al] indications point to a rise 
in gas prices in the future while oil 
prices should remain fairly stable .. . 


Mr. Minner concluded that a lot 


will depend on how aggressive the in- 
dustry is in its selling.” 
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PACIFIC COAST 


California's Motor Fuel Tax Hikes 
Could Have Been Worse, Oil Men Say 


By Frank Breese, Pacific Coast Editor 


There were 

two developments 

in widely separated fields pertinent 

to the oil industry on the West 

Coast last week: The California gaso- 

line tax was boosted 1.5c per gal. 

to 6c. The big antitrust case against 

the major oil companies advanced 
another step toward trial. 


With the 2c federal tax, the rate 
in California is now 8c per gal. Oth- 
er West Coast states have the fol- 
lowing: Arizona, 7c; Nevada, T.5c; 
Oregon, 8c; and Washington, 8.5c 
(all including federal taxes). 


Speculation is that California's 
move will touch off pressure in Ari- 
zona, Nevada and Oregon to jack 
up the state rates a little more. It 
is doubtful that the Washington rate 
will be subjected to changes in the 
near future. 


This year, oil companies stood 
quietly on the sidelines while the 
tax issue raged in the state legisla- 
ture. Individuals privately expressed 
the hope that the raise would be 
limited to 0.5c. A citizens’ commit- 
tee, of which GP President Robert 
L. Minckler was chairman, submitted 
a study which recommended a 0.fc 
increase and a bond issue to under- 
write the financing of the highway 
program. 

In 1947, industry individuals voiced 
opposition to a tax-raise movement. 
A storm of protest against the in- 
dustry attitude broke, and oi] men 
figured that was damaging public 
relations. So, no one in the industry 
cared to provoke any outcry against 
the industry this session. 

The increase, of course, doesn’t cost 
the industry anything; but companies 
object to having the cost of their 
products scaled upward by added 
taxes. Especially when the rate of 
increase is 3344%. Industry leaders 
don’t object to highway construction 
programs. Usually, they favor them. 
But they object to frills in any pro- 
gram, such as fancy landscaping and 
road-building that is regarded un- 
necessary. 

Although West Coast companies 
hated to see that 1.5c hike voted in, 
they console themselves that it could 
have been worse. 

In the first place, the 1.5c increase 
runs for two years from July 1. 
Then it automatically drops 0.5c to 
lc. Had that automatic clause not 


been included, it might have been dif- 
ficult to cut it back two years hence. 
Second, it was an across-the-board 
jack-up affecting all highway users: 
levies on automobile license plates 
and driver’s licenses were up 33%. 
The Diesel fuel tax went up 2.5c¢ gal. 
Third, the present method of dis- 
tributing the tax money to state 
regions is not well regarded by many 
industry leaders. This method con- 
tinues for two years, but it will be 
subject to a revised method then. 
Fourth, the bill was pushed through 
when the legislators were buried in 
bills. Had the bill not been passed 
this session, there was the threat of 
a special session later in the year 
to concentrate on legislation for high- 
way financing. All the money de- 
rived from this new rate is earmarked 
for state highway construction—none 
for city streets or county roads. In 
a special session, it is likely the 
cities and counties would have moved 
in, cutting down state highways. 


The Diesel fuel increase was signifi- 
cant—2.5c as compared to the 1.5c 
raise on gasoline. The state levy on 
Diesel is now 7c per gal., creating 
a differential of 1c over gasoline. 

This differential resulted from the 
argument that Diesel is a more ef- 
ficient motor truck fuel than gaso- 
line; hence, gives more mileage. |. 

* . - ie | 

A fuels tax recovery bill being 
pushed by California retailers and 
wholesalers died in legislature. Pur- 
pose was to get a refund for mar- 
keters on gasoline lost in shrinkage 
and handling. 


* ” * 


On the other front, the Big Case 
is coming to a head. Last week, the 
defendants (seven West Coast major 
oil companies and the Conservation 
Committee of California oil produc- 
ers) answered the government com- 
plaint charging violation of the anti- 
trust laws by denying it. 

Reducing the case to over-simplifi- 
cation, this is what has happened: 
In 1950, the government said, “You 
did.” Three years and one month 
later, each of defendants replied, 
“J didn’t.” 

The important thing is this: Now 
the issues will be defined. So far, 
there has been a mass of material 
and tens of thousands of words. But 
it hasn’t been clear what the scope 
of the case would be. 
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TANKER UNLOADS CARGO at Fuel Oil Terminals Inc., plant at Green Bay, Wis. 





Small tanks in background hold preheated 


oil at 180 deg. Ships are bunkered along the slip where tanker is unloading. A coal company’s facilities are at left, competing with 
the oil company for commercial and shipping accounts 


What It Takes to Sell Heavy Oil 


By CHARLES BOYD, Jr. 
NPN Staff Writer 


The demand for heavy fuel oils is 
picking up in the Green Bay, Wis., 
area. But it didn’t just happen. 

Rather it is the result of a young 
Independent oil man teaming up with 
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oil burner people and oil suppliers to 
develop a market. 


When 35-year-old ex-Marine David 
G. Gustafson returned to the Gustaf- 
son Oil Co. at Chicago in 1948 he 
found it living—but badly in need of 
rejuvenation. David’s father and un- 


CLOSEUP OF TANKER unloading at Fuel Oil Terminals plant. Oil lines are 6 in. 


with 4 in, steam tracers 


cle, who started the company in 
World War-I days, had died. 


Young Mr. Gustafson reasoned that 
many industrial plants could use 
heavy fuel oils, rather than coal, and 
Save money. He proceeded to build 
up the company in the Chicago area 
and also decided there was a good 
market in Wisconsin. Green Bay, a 
harbor for lake ships, seemed to be 
a center that would permit Mr. Gus- 
tafson’s company to bunker lake 
freighters and also sell to the many 
manufacturing companies in the re- 
gion. 

A subsidiary company, Fuel Oil 
Terminals Inc., was set up with Green 
Bay as headquarters. 


This company has 40,000 bbls. total 
storage of No. 3 to No. 6 fuels at 
its marine terminal with biggest de- 
mand for No. 5 and 6. The new ter- 
minal was opened in January, 1953. 

The site was selected because it 
provides excellent facilities for bunk- 
ering ships. Also oil shipments can 
be made out by water, rail or truck 
transport. 

The company ships heavy fuel oils 
generally within about 100 miles of 
Green Bay by truck and rail, but also 
has customers a couple of hundred 
miles away in Northern Michigan. It 
ships by water to any accessible point. 


Natural Oil Market—Green Bay has 
a number of industries—paper manu- 
facturing, cheese processing plants, 


NATIONAL PETROLEUM NEWS 














Loading Heated Oil 


TRANSPORTS are loaded with heated 
heavy fuel oil (above). Photo at right 
shows meter located inside with driver 
access through window. Quick acting 
valves permit loading to the exact gallon 


INSULATION covers oil and steam lines 

between pump house and the tanks (be- 

low left). Also a small house at bottom 

of storage -tanks covers valves and pipes 
Qlower right) 
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Specifications For Standard Gasoline Transport 


Capacity Gross Axle Capacity....- 32,000 Ibs. 
(3 compartments) -.- A000 to 6500 gallons emergency Valves and Cross Over. Ea 
Bulkheads . dished and flanged Brakes. ce, eo 8 6" vacuum or air 
Manhole Fill Caps. - hinged, w/ vents—8” Springs, Main Se ae ee Gravity Tandem 


— 4" with remote control Tire Size (maximum)... 11.00 x 22 
‘aucets. 4 : ; wi remote con ro Su “<) ee stiffleg 


Axles .... a -_ 20,000-lb. I-beom 
Lights... AC.C., with all wiring in water 


Manifold...--- _. 3" com on header type 


Tank Material... -— hictensile alloy steel Es ? 
pipe Une eT 4" (wubing 1/16" walls) . 


aman, TRANSPORTAT 
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STANDARD Tank-Trailers Available For IMMEDIATE DELIVERY 
From Nationwide Fruehauf Branches 


YOU CAN PUT profit-producing Frue- 
hauf Tank-Trailers to work for you 
right now. No delay. 


Just compare the features listed in 
the Specifications Chart with your 
needs. Chances are that Standard Frue- 
hauf Tank-Trailers — built by experts 
to the requirements of the average 
hauler — will fit your operation per- 
fectly. Then call the Fruehauf Branch 
in your territory. 


Find out why there are more Frue- 
hauf Tank-Trailers in operation than 
any other make. See for yourself the 


Gravity Tandem Underconstruction 
that means increased tire mileage. 
Take a look at the features that mean 
more safety, speed and convenience in 
loading and unloading. Read the War- 
ranty which guarantees the complete 
GT Underconstruction for 100,000 
miles at a maximum maintenance cost 
of $150. 


Consider the all-around value of 
every Fruehauf Tank-Trailer. And 
then, hitch your tractor to the Frue- 
hauf Tank-Trailer that is ready to start 
earning for you RIGHT NOW. 


World’s Largest Builder of Truck-Trailers 


FRUEHAUF TRAILER COMPANY 





is 


Detroit 32, Michigan 





A FRUEHAUF FACTORY BRANCH NEAR YOU 


80 Fruehauf Factory Branches blanket the nation. Wherever you 
operate you’re not far from Fruehauf sales and service facilities. 
CALL, WRITE OR WIRE TODAY for the complete Fruehauf Tank- 
Trailer story. 
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SELLING HEAVY 


FUEL OIL 





PUMP HOUSE shown in top photo has two pumps. 

other is 700 gpm. Both can be thrown into any one line or can operate on individual 

lines by means of the manifold system (bottom photo) which also permits pumping 
trom any point in the plant to any other point 


etc.—and is a distribution point for 
many products. Hence it is a natural 
market for oil products. 

Mr. Gustafson says much progress 
is being made in converting manu- 
facturers from coal to oil. It is mainly 
a question of getting the plant own- 
ers to install fuel oil burners. 

To accomplish this Mr. Gustafson 
works closely with oil burner manu- 
facturers who have a half dozen sales- 


One is 400 gpm capacity, the 


men and engineers working steadily in 
the area. Mr. Gustafson makes many 
contacts himself. Currently, he says, 
about 40 such conversions are in the 
works. This will mean about four to 
five million gals. more demand a 
month, he estimates. There are a great 
many more manufacturing companies 
thinking about converting to oil, Mr. 
Gustafson says. 


Refiners who supply Mr. Gustafson 


—independent and majors—also are 
helping with conversions whenever 
they can. 

Technical headaches which some- 
times develop in conversions are 
turned over to consulting engineers. 
Biggest difficulty is in educating per- 
sonnei in the handling and use of 
heavy fuels instead of coal, according 
to Mr. Gustafson. 

Peak loads are the one big prob- 
lem in supplying heavy fuel to in- 
dustries, but the business is excellent 
from a standpoint of top-grade credit 
risks and steady demand. 

Mr. Gustafson believes more con- 
versions could be worked out if oil 
suppliers would think long-range on 
contracts. Also special railroad rates 
for trainload shipments to an indus- 
trial plant would help oil marketers 
compete for heavy fuel business, he 
declares. 


Bunkering Ships Easy—The bunk- 
ering of lake ships is a natural for 
Fuel Oil Terminals. It has the first 
dock as vessels enter the harbor. 


Located on a coal company’s dock 
on a slip 1,500 ft. long, the water is 
30 to 40 ft. deep to accommodate 
big ships. An extra service provided 
for the ship owner is that he can 
have the bunkering done while other 
cargoes are being loaded or unloaded. 


Fuel Oil Terminals also sends out 
truck transport loads of bunker oil 
to other ports when the demand 
arises. Here again the ship is fueled 
while it is being loaded or unloaded 
of cargo, thus saving precious time. 


Of course the bunkering of ships is 
a@ seasonal one, with that operation 
closed from Dec. 1 to March 1, Also 
the terminal cannot be supplied by 
water during those months. Stocks 
are replenished by tank car during 
the winter, but more storage is 
planned—55,000 to 80,000 bbis.—in 
the near future. This will permit the 
company to take full advantage of 
tanker transportation. 


Tank transports are loaded at a 
standard type loading rack of steel 
construction. Products are metered, 
but the meter is inside a heated build- 
ing. It can be reset and read by a 
man on the loading rack through a 
window. Quick acting valves, are 
used at the loading rack and drivers 
can load exactly to the gallon, ac- 
cording to Phil Oakwood, manager 
of Fuel Oil Terminals. 


Special Boom—To bunker ships the 
company has a 6 in. pipe line extend- 
ing 500 ft. along the dock. This line 
is buried and has a 2 in. steam tracer 
along its side. The company has in- 
stalled 6 in. flanges for take-off 
points at 100-ft. intervals on the 
pipe line. A _ specially constructed 
boom and mast of steel pipe is 
mounted on a trailer weighted with 
concrete. This can be moved along 
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the dock to bunker ships at any of 
the six take-off points. 

Mr. Oakwood says this mast is 
very handy when ships that unload 
stone, sand or coal at the dock find 
it convenient to move along the dock 
before bunkering is completed. 

The boom and mast are put to- 
gether with a double swivel joint. In- 
Stead of using the boom to lift a 
hose, which is common procedure, 
this company uses it as the oil- 
carrying medium. A short hose is 
used to couple the mast of steel pipe 


TANK CARS are unloaded from the bottom. Note the oil and steam lines wrapped 
into a bundle. Four-inch suction hoses ate used to unload tank cars 
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SPECIAL BOOM 
and mast (below) 
is used to bunker 
ships. Unit is 
mounted on move 
able trailer which 
is weighted down 
with concrete. A 
swivel joint (right) 
on the boom al- 
lows pipe to move 
freely 





to the flange on the pipe line along 
the dock. The oil passes through the 
mast, through the swivel joint, into 
and through the boom, and through 
a hose coupled from the boom to the 
loading pipe on the boat being bun- 
kered. This boom is controlled by 
means of block and tackle and a 
small hand winch mounted on the 
trailer. Mr. Oakwood says the setup 
has been very satisfactory and has 
bunkered ships that had to lay 80 
ft. out from the dock. 


Tanks, Lines Heated—The com- 
pany’s storage tanks are of stand- 
ard type used for marine terminals 
Fin tube heaters are used to heat 
the fuel oil, which is kept at only 
pumpable temperatures in the large 
storage tanks and preheated to load- 
ing temperatures of about 180 deg. in 
smaller tanks of from 20,000 to 
30,000-gal. capacity. The oil lines from 
the pump house to the storage tanks 
consist of one 6 in. and one 4 in. to 
each tank. The steam and condensate 
lines between the pump house and 
the tanks serve as steam tracers for 
the oil lines. They are all above 
ground and insulated in one bundle. 


There are two pumps in the pump 
house. One is a positive displacement 
unit of 400 gpm capacity. The other 
is a centrifugal of 700 gpm ca- 
pacity. The manifold system permits 
both pumps to be thrown into any 
one line. It permits pumping from 
any point in the system to any other 
point. 

Tank cars normally are unloaded 
with the smaller pump in about 30 
minutes. Trucks also usually are 
loaded with the small pump in about 
12 minutes. Ships are bunkered and 
tankers unloaded with both pumps 
at a rate of 900 to 1,100 gpm de- 
pending upon the temperature of the 
oil and the receiving ship’s facilities. 
The pumps have relief valves, and oil 
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flow can be slowed down to a trickle 
if necessary. Tankers are unloaded 
through a 6 in. line with 4 in. steam 
tracers. The steam tracer serves the 
dual purpose of keeping the oil line 
hot and supplying steam to coils in 
the tankers when necessary. 

Bottom Unloading—Tank cars are 
unloaded from the bottom. A 6 in. 
pipe line extends 300 ft. along the 
company’s railroad siding. The line 
has a 1 in. gut steam line through 
the center of it. Alongside this line 
is a 4 in. steam line and a 2 in. con- 
densate line. The lines are all wrapped 
together in one bundle of insulation 
and covered with heavy roofing pa- 
per, banded with steel. At proper 
spacing along these lines to handle 
tank cars are 4 in. valves on the 6 
in. oil line and 2 in. valves on the 
steam and condensate lines. Four inch 
suction hoses are used to unload the 
tank cars with 2 in. steam and con- 
densate hose. This arrangement en- 
ables the company to steam and un- 
load eight cars at one time. 

An oil fired boiler which has been 
fired to 140 hp has been sufficient to 
heat the heavy fuel oil, but the com- 
pany plans to install another boiler 
of 150 hp to take care of increasing 


oil demand. Ninety per cent of the 
steam condensate is saved and re- 
turned to the boiler. 


Where oil or steam hose is used, 
quick couplers are installed, even on 
the large oil hose. 


Safety Precautions—The company 
believes in safety precautions, Tank 
vents, emergency valves, fire-fight- 
ing equipment, dikes (earthen of one 
and one-half tank capacity) and all 
other precautions are designed to 
meet the rules prescribed by Wiscon- 
sin’s industrial commission. 

Mr. Gustafson estimates through- 
put will be about five to six million 
gals. the first year and double that 
amount the second year. 

The parent company — Gustafson 
Oil—operates principally in Mlinois, 
Iowa, Indiana, Wisconsin and Min- 
nesota. It has five salesmen calling 
on accounts it serves by tank car 
and barge. 

David G. Gustafson owns the ma- 
jority control of the company that 
bears his name and in turn Gustaf- 
son Oil owns the majority stock of 
Fuel Oil Terminals, Inc. 

Other company personnel include 
the following: Donald R. Forsberg, 


executive vice president of Gustafson 
Oil and a major stockholder in both 
companies; Gerald F. Tripp, vice pres- 
ident in charge of sales; Robert K. 
W. McCoy, supply and distribution 
manager; John M. Carson, sales rep- 
resentative; Richard T. Hagerup, 
comptroller; and Louise C. Nielsen, 
secretary. 


Gustafson Oil was founded in 1915 
by Dave’s father and uncle. Dave 
worked for the company before the 
war and then joined the Marines in 
1941. He served for six years and re- 
joined the company in 1948. He is a 
graduate of Beloit College, later at- 
tending Northwestern University. 





Photo Credits 


Cover (top), p. 65—Miller-Ertler Stu- 
dios, Cleveland, O. 

Cover (bottom), pp. 46-51—Calberne 
Studio, Inc., DePere, Wis. 

P. 39—Blank-Stoller, Inc. 

P. 40—Francis A. Blaha, Los Angeles, 
Calif. 

P. 66 (top)—Pyrofax Gas Co., Union 
Carbide & Carbon Corp. 

P. 92—James Stevenson, Oakland, Calif. 

P. 94—Rebman Photo Service, Cleve- 
land, O. 

P. 95 (bottom)—R,. P. Wood, Birming- 
ham, Ala. 














Pure Building Two Products Terminals in Northern Ohio 


Pure Oil Co. has started construc- 
tion on one light products terminal 
in Cleveland, and is scheduled to be- 
gin work next week on a second at 
Tallmadge, Ohio, near Akron. 

Both terminals, with a combined 
storage capacity of 9,000,000 gal. are 
slated to begin serving northcentral 
and northeastern Ohio next winter. 


The company said “a glaring need” 
for the terminals has existed since 
August, 1952, when the Hickok Oil 
Corp., formerly marketers of Hi- 
Speed gasoline, voted to merge with 
Pure (NPN, Aug. 20). The merger 
brought 1,600 stations to Pure. 

The Tallmadge terminal will be 
erected on a 15-acre site and will 


serve light fuel oil customers and 
service stations in Akron, Canton, 
Youngstown, East Palestine and Car- 
rollton. Scheduled capacity is 4,000,- 
000 gal. 

The 5,000,000-gal. Cleveland ter- 
minal will serve Cleveland, Ashta- 
bula, Conneaut, Geneva, Madison, 
Painesville and the surrounding area. 

Both terminals will be supplied by 
pipe line from Pure’s Toledo refinery. 
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ARCHITECT’S DRAWING of Pure Oil Co.’s light products terminal to be built at Tallmadge, Ohio. Although the terminal is 
scheduled to go into service this fall, the warehouse and garage will not be built this summer 
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Gasoline Prices Rise in Upper East Coast 


Citing higher manufacturing and distribution costs, 
Socony-Vacuum, Esso Standard and several other large 
eastern marketers the past week advanced their gaso- 
line prices in amounts ranging from 0.5c to 0.8c per 
gal. at points from Maine to Virginia. 

Atlantic Refining on June 15 announced a 0.6c per gal. 
increase in its tank wagon prices for motor gasolines 
generally throughout Pennsylvania and Delaware, effec- 
tive June 17. 


Other price developments included general reductions 
of 0.5c, to 3.5c per gal., by principal producers in their 
contract prices for propane for Group 3 basis shipments. 
On the other hand, No. 6 fuel oil, same shipping basis, 
was quoted 5c per bbl. higher at $0.95 for spot tank car 
lots. 


While there were no general changes -in heating oil 
prices, continued weakness in tanker rates for Gulf- 
North of Hatteras voyages, plus a boost nationwide of 5.9 
million. bbls. in distillate inventories in the week ended 
June 6 (API basis), led to considerable easiness in quota- 
tions for No. 2 fuel at New York Harbor and other 
eastern points. 

The first to advance gasoline in the East was Socony- 
Vacuum, the company announcing increases in its tank 
wagon prices to New York state and New England dealers 
that averaged 0.6c to 0.7c per gal., effective June 10. 

Socony’s new tank wagon price for Mobilgas (regular- 
grade) in metropolitan New York is 15.4c, .exclusive 
of taxes, up 0.7c. An advance of 0.7c also was made by 
the company at Albany, Boston and most seaboard points 
in New England. A feature of the advance was Socony’s 
price for tank wagon deliveries of Mobilgas to Hartford, 
Conn., dealers, up 3.6c to 15.5c. Hartford for several 
months has been the scene of wide-spread retail price 
cutting (see below.) 


This was Socony’s second price hike on gasoline this 
year in New York State and New England. On Feb. 26 
(see March 4 NPN, p.52) the company made advances 
averaging 0.5c in its tank wagon prices but, when only a 
few companies followed, Socony dropped back on March 
5 (see March 11 NPN, p. 33). 

Concerning the current general advance, Socony is- 
sued the following statement: 


“Socony’s gasoline prices before this change were at 
the Same general level as they were in July, 1950. During 
this period of almost three years, gasoline quality has in- 
creased, and large sums of money have been spent to 
accomplish this improvement. Wages, building, and 





General Crude Price Hike Develops 

As NPN was going to press, a general advance 
of 25c bbl. in the Mid-Continent and Ccastal 
Texas crude oil prices appeared to be in the 
making (see p. 36). 
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other costs in distribution and marketing have also risen 
substantially. 

“Except for a few training and experimental stations, 
Socony-Vacuum does not operate gasoline retail outlets. 
Each dealer decides for himself the prices he charges at 
his station.” 


By the end of the week, other principal marketers 
in the Northeast, including Esso, Gulf, Shell and Sun Oil, 
had made advances ranging from 0.6c to 0.7c in their 
tank wagon gasoline prices in New York State and New 
England. 


In making increases in this area on June 11, Esso 
Standard stated: 


“Since present price schedule was put into effect in 
mid-1950, there have been substantial increases in wages 
and salaries as well as increased costs of transportation, 
and materials used for construction maintenance.” 


On June 15, the price hikes that heretofore had been 
confined to New York and New England spread south- 
ward into Virginia. when four sales divisions of Esso 
Standard—-New Jersey, Pennsylvania, Delaware-Mary- 
land-District of Columbia, and Virginia—were authorized 
to make increases in their tank wagon gasoline prices 
ranging from 0.5c to 0.8c per gal. Generally the Esso di- 
vision hikes were 0.5c statewide in New Jersey, 0.6c at 
Philadelphia and some other points in Pennsylvania, from 
0.5c to 0.8c in Maryland, and from 0.5c to 0.6c in Virginia. 


In the past, and even up to and including the June 
11 hikes in New York and New England, announcements 
of general price changes by Esso usually came from the 
company’s headquarters in New York. In the June 15 
move, however, there was no statement from headquarters. 


Because of the fact that most bulk gasoline contracts 
in the East are “tied to tank wagon prices,” quotations for 
gasoline have not eased along with falling rates for clean 
ocean tanker voyages from the Gulf. On the other 
hand, rates for Gulf-New York voyages for No. 2 fuel 
as low as 0.7c per gal. have tended to weaken the pre- 
valent 9.25c summer-fill barge price at New York Har- 
bor. The summer has yet a long way to go, and resellers 
generally have been refusing to fill their storage inas- 
much as they have felt that there was a possibility of a 
price break on No. 2. One New York Harbor terminal 
operator declared that his barge resellers were on a 
“100% lay-off from purchases,” and trading in spot lots 
of distillates generally was reported “very quiet.” 


In the Chicago District, on the other hand, suppliers 
said that they saw no summer weakness as yet in light 
fuel oil prices, and both resellers and some refiners were 
said to be shopping around to fill out their next season's 
requirements. 

In Ohio, Standard of Ohio announced a revised schedule 
of prices for less-than-100 gal. deliveries of No. 1 and 
2 fuels (see p. 33). 


Heavy fuel prices were firm at the Gulf Coast, and most 
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Summary of Daily Gasoline Prices (June 9 through June 15) 


Motor Gasoline 93 Oct. (Premium): 
% Ft (Texas & New Mex. shpt.). 


Texas & New Mex. shpt. fs 


MG Ten" (Truck Tnsp. ) 


Motor Gaseline 90 Oct, (Premium) : 


Okla., Group 3 (Okla. shpt 
Okla.” 4 { y 


Motor Herston 88 Oct. Guemiens: 
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W. Tex, (Texas & New Mex. shpt.).. 


E, Tex. (Truck Tnsp.) 


Motor Gasoline 84 Oct. 
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Okla., Group 
Midwestern “Group 3 basis) 

T New Mex. 


W. Tex. (Texas & New Mex. sh 
EB, Tex, (Truck Pp.) 


aan tans (Regular) : 


a. Tex, (Texas & New Mex. shpt.).. 
Ths 


Tex. ( 
Cent. W. Tex. 

Motor Gasoline 60 Oct. M & below: 
Okla., Group 3 {oxle. ehpt.) . 
Okla,, Group 3 (Northern shpt.) 
Midwestern (Grou basis) . 

N, Tex, (Texas 
W. a (Texas & New Mex. shpt 


‘ex. ( .) 
Gent. W. Tex, (Truc 


New York harbor 
od York aasaee, 





3 ¢ Northern shpt.)...... 


New Mex. " hpi}. 


Monday 
dune 15 


as ye-38, 25 
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12 
11.75 


1.25 
10. 0.75-11. .25 
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9.625-10.125 
9.5-9. $1502) 
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Thursday 
dune 11 
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12.25 


(3)32-6-22-878 02) 
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ere ti 
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12 
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inland points. Unconfirmed reports of “large” Mexican 
offerings of bunker “C” fuel had little effect on the Gulf 
Coast market. Heavy fuel has been sparingly offered 
at the Gulf in recent weeks, and generally the output of 
residual at southwestern refineries has a lower sulfur 
content than Mexican oil. 

In foreign markets, NPN learned that the Iranian 
Government is offering a complete line of asphalts for 
cargo lifting, FOB ship at Abadan, in the Persian Gulf. 
While the prices were not disclosed, they were said to 
be at “discount” off current world market prices. Un- 
like the recent Iranian offer of “half-price crude oil” 
to U. S. and Japanese buyers for dollar payment only, 
the asphalt offerings reportedly have been made for 
“payment in any currency.” 

CAMPSA, the Spanish petroleum monopoly was re- 
ported in the market for 1,500 tons of refined white par- 
affin wax and 400 tons of industrial grade (dark green) 
petrolatum, according to reports in New York. The 
melting points of waxes required range from 122 to 135 
AMP, and offerings of both products are to be made by 
June 22. 

Hartford retail gasoline prices were advanced 2c per 
gal. following a boost in tank wagon postings. Private 


brand stations generally posted 15.9c, ex 6c taxes, for 
regular, and a number of outlets handling major brands 
posted 17.9c, a few 19.9c, Tank wagon prices of principal 
suppliers are 15.5c. 


ATLANTIC COAST 


‘Gas’ Prices Range Higher 


Gasoline tank car prices generally were up 0.7c the 
past week at points in New York State and New Eng- 
land, and by mid-month the increases had spread south 
as far as Virginia. Light fuel oil prices, on the other 
hand, were showing signs of pronounced weakness, and 
the continued “low” levels for ocean tanker voyages from 
the Gulf tended to undermine heavy fuel prices at New 
York. 

Following advances of 0.7c by Socony-Vacuum and 
other principal marketers in the Northeast, regular- 
grade gasoline in tank car lots generally was quoted at 
14.4c at Albany, Boston and Providence, 14.5c at Port- 
land, and 14.2c at New Haven. 

At points in New Jersey and southward through Vir- 
ginia, advances ranging from 0.5 to 0.8c in wholesale 
gasoline prices by sales divisions of Esso Standard, ef- 
fective June 15, mostly affected tank wagon sales, and 
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at NPN presstime sellers quoting tank car gasoline at 
points from New York Harbor south of Norfolk were 
making field checks to determine what, if any, changes 
they would make. 

Trading was quiet at East Coast points, according to 
reports, and indications were that there were plenti- 
ful supplies of all products. 

At New York Harbor, weakness in distillate prices, 
plus the gain in a week (API basis) of almost six mil- 
lion bbls. of product nationwide, caused many potential 
summer-fill barge buyers to abstain from making firm 
bids for No. 2 fuel. While most harbor suppliers quoted 
9.65c at New York, less 0.5c summer-fill allowance, for 
No. 2 fuel, reports were that a firm bid would bring out 
offerings down to 8.9c per gal. Kerosine found almost 
no takers in spot quantities, it was said. 

Reports on residual continued to indicate that low sul- 
fur, low carbon, low viscosity material was in demand 
for gas enrichment purposes, but that calls for regular 
No. 6 had eased somewhat along with falling rates for 
ocean voyages from the Gulf and Caribbean. 

There were reports in New York chartering circles of 
two fixtures of U. S. flag dirty tankers for consecutive 
Gulf- or Caribbean-to-New York trips through the month 
of September at rates equivalent to USMC minus 42%%. 
At the currently quoted $1.60-per-bbl. prices for bunker 
“C” fuel at Gulf and Caribbean refineries, these tanker 
fixtures mean that heavy fuel can be delivered to New 
York for $1.86 per bbl. from the Gulf and $1.89, includ- 
ing duty, from most points in the Caribbean. The gen- 
erally quoted barge price for No. 6 fuel at New York 
was $2.10 per bbl. 


GULF COAST 


Demand Centers on Gasoline 


Top-quality premium gasoline still was the most sought 
after product at the Gulf Coast during the past week, 
and some of the lower grades also came in for increased 
demand. Low sulfur heavy fuel could find ready buyers, 
while distillates were quiet, with prices for kerosine and 
some gas oils relatively easy. 

There were reports that some of the Armed Services’ 
requirements of 7.5 million bbls. of JP-4 fuel for Gulf 
lifting in the first half of fiscal 1954 have been awarded 
at 9.5c per gal. 

While there was considerable demand hanging over 
the market for 93 oct. premium gasoline, virtually no 
offerings larger than barge quantities were reported. 
Regular-grade, 87 oct., was more easily obtained, it was 
said, and one cargo of 83 oct. regular-grade was reported 
closed at 10.75c per gal. 

Although most signs pointed to strong demand for 
gasoline, several requirements of East Coast marketers 
were said to have been filled. In addition, the West 
Coast no longer was a prospective buyer of Gulf Coast 
material, supplies in California having “improved con- 
siderably” in the recent past. On the other hand, there 
were reports that a large Midwest Independent, hedging 
against a strike at his own refineries, had entered the 
Gulf market for approximately 350,000 bbls. and had 
covered about one-third of this requirement. 

No changes in prices for distillates were reported, but 
indications were that some easiness has developed in 
kerosine quotations, particularly from sources who 
“missed out” on the early JP-4 fuel government awards. 
In addition, reports were current that 53-57 d.i. gas oil 
could be had in spot cargo lots at “discounts,” some of 
which were said to net prices generally quoted for 43- 
47 d.i.—8.125c per gal. ; 

No offerings of heavy fuel in large quantities were 
reported at U. S.-owned plants. However, the residual 
position was said to have loosened somewhat on reports 
of “sizeable” lots of high-sulfur fuel available for lift- 
ing at Tampico, Mexico. This Mexican fuel reportedly 
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Explanations of Price Tables 


The reader’s attention is directed to the fol- 
lowing explanations which apply to the Sum- 
mary of Daily Gasoline Prices appearing on page 
54 and the price tables appearing on pages 57-62 
of this issue, 

The letter “X” indicates a change in prices; if 
the change is on the low of the price range, the 
“X” is adjacent to the low; if the change is on 
the high of the price change, the “X” is adjacent 
to the high; a change from one flat price to a 
higher or lower flat price, or elimination of the 
low of a price range, is indicated with an “X” 
to the left of the new price; elimination of the 
high of a price range is indicated with an “X” 
to the right of new price. 

Parenthetical figures indicate number of com- 
panies quoting when two or more companies 
quoted the price shown. In the Gulf Coast Cargo 
table on p. 60 all prices reported are shown. In 
all other tables, only the lows and the highs of 
the ranges of prices are shown, no attempt is 
made to show prices within the lows and the 
highs, and therefore no attempt is made to in- 
dicate the number of companies contacted for 
prices for each product, Nearly 200 primary sup- 
pliers (refiners and tanker terminal operators), 
plus an even larger number of other sources 
(jobbers, compounders, consumers, distributors, 
brokers, tank car marketers, etc.) are contacted 
for prices at regular intervals. 











was offered at “25c off Gulf prices, date of lifting.” 
However, the duty involved for a U. S. buyer, plus the 
slightly longer freight haul to North-of-Hatteras points 
and the high sulfur content of the fuel, make this type 
of offering unattractive to many East Coast residual 
marketers. 


MIDWESTERN (Chicago-E. St. Louis Area) 
No. 6 Fuel Quoted 5c Higher 


Refiners quoted prices 5c per bbl. higher for No. 6 fuel 
in Midwest last week, and a large sale of No. 6 by a tank 
car marketer stood out in sharp contrast to an otherwise 
dull trading period. 

Gasoline demand was strong along Midwest waterways 
and at pipe line terminals, and supply easiness of recent 
weeks was beginning to improve, refiners said. One re- 
finer said he had had no offer of “river” gasoline for 
two weeks, adding it was “a marked change from April 
and May.” Light fuels were steady and trade sources 
said there still was no discussion of summer discounts. 

Refiners’ prices for No. 6 fuel ranged from $0.95 to 
$1, Group 3, up 5c on both low and high of range. Mar- 
keters, however, continued to report product available at 
$0.85 and “even” $0.80, for resale. 

Feature transaction was a sale of 360,000 bbls. of low- 
sulphur (max. 1%) No. 6 fuel to a Chicago consumer. 
Shipment is scheduled over 12 months and material orig- 
inates in the Mid-Continent with selling price based on 
“Wall Street Journal low (currently $1), date of ship- 
ment.” 


CENTRAL MICHIGAN 
High Octane Gasoline Continues Tight 


Despite settlement last week of six-weeks oil strike 
at Aurora Gasoline Co.’s refinery, Central Michigan re- 
finers generally said they expected current tightness in 
gasoline to last all summer, especially on the higher oc- 
tane grades. 

Light fuels were steady even though inventories were 
rising. Reports varied concerning No. 6 fuel, with some 
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NPN Gasoline Index 


Cents Per Gal. 
Dealer T.W. Tank Car 
SO: BD a cacunceth eb chewnocns 15.56 11.85 
pe to ere eee 15.36 11.80 
Year Ago 15.36 11.65 

Dealer index is an average of dealer tank wagon prices 
ex tax in 50 cities. 

Tank car index is weighted average of following wholesale 
markets for regular-grade gasoline, FOB refineries or ter- 
minals: Okla., Midwest, W. Penna., Calif.. N. Y¥. Harbor, 
Philadelphia, Jacksonville, Boston and Gulf Coast. 











refiners indicating steadiness while others reported con- 
tinued easiness. Refiners’ quotations were unchanged for 
all products. 


Aurora Gasoline Co’s. 35,000 b/d plant at Detroit went 
back on stream last week, but Gulf’s 40,000 b/d Toledo 
plant still was strikebound. Trade sources said settlement 
of Aurora’s strike would “help some,” but added it would 
have little effect in alleviating tight situation before mid- 
summer, if then. 


Some refiners said tightness could last into November 
since Michigan is a tourist state and demand for gasoline 
runs high until close of the deer hunting season late in 
that month. So far this month one refiner has bought 
“all” the high-octane gasoline he could find—410,000 bbls. 
—with the understanding it will be “returned” if original 
seller runs short. Another refiner said he “ran out” of 
gasoline last week and could not make shipments until 
production caught up with demand. At least two other 
refiners “regulated” sales to keep from “going dry.” 


CHICAGO DISTRICT 
Regular-Grade Gasoline Up 0.3c 


Prices for regular-grade gasoline were up 0.3c in Chi- 
cago District last week. Refiners said gasoline was 
“strong” with inquiries for product at the lake front left 
unfilled. 

Most residual fuels ranged higher, also, when one sup- 
plier reported advances. Light fuels were “unusually 
steady” for mid-June with buyers showing early interest 
in filling next season’s requirements. 


Refiners’ quotations for regular-grade gasoline ranged 
from 12.1 to 12.625c, Chicago District, up 0.3c on the 
low. Most refiners said gasoline was “barely” in balance 
for the time being, and two indicated their supply posi- 
tions are such that they expect to be buyers later on. A 
large supplier pointed out that gasoline’s position east 
of the Mississippi River is “very strong” as indicated by 
recent advances in the East. Central states markets serv- 
iced by water also are firm, he said, because of the strong 
market at the Gulf. 

Following boost in prices by one supplier of heavy 
fuels, No. 5.low-sulphur fuel was quoted at 6.6c, up 0.35c; 
No. 5 high-sulfur, 6.35 to 6.5c, up 0.1lc on the low; and 
No. 6 high-sulfur, 5.3 to 5.5c, up on the low side from 
5.25c. Residual supply remained snug, according to most 
suppliers. 


MID-CONTINENT 
Residual Still Tight; Lubes Slow 


Residual fuel remained surprisingly tight for middle of 
June in the Mid-Continent while gasoline and burning 
oils were following normal seasonal trends. Lubricating 
oils, for most part, were slow although export demand 
was fair for South Texas oils. Residual fuel prices were 
up 5c in Oklahoma and Arkansas, when several refiners 
reported increasing their quotations. Prices on other 
products generally were unchanged. 

One Oklahoma reseller reported being offered high 
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sulfur No. 6 fuel at $0.85, Group 3, but refiners generally 
said they were holding high sulfur for $0.90, low sulfur 
for $0.95 and up, to both resellers and other buyers. No. 
5 fuel also said to be strong at $1.35, with supplies scarce. 

Residual buyers in market included, according to trade 
sources, one large major who was seeking maximum 1% 
sulfur fuel in Oklahoma, for shipment to Gulf Coast, and 
a major in the Mid-Continent area. No. 5 buyers were 
said to be more active in seeking material for summer 
shipment, but majority of refiners said they were unable 
to take on any additional No. 5 or No. 6 business. 

Gasoline withdrawals at northern pipe line terminals 
were described as “very heavy” by several refiners, who 
said they had noted considerable pick up in demand the 
first 12 days of June. Supplies, according to most reports, 
were in much better shape at terminals than they were 
in May. Local gasoline demand also was good, with small 
refiners in areas such as West and East Texas reporting 
difficulty in keeping up with shipments. Cycled gasoline 
was still reported available to resellers at 9.125c to 9.25c, 
Group 3. 

But while gasoline demand was increasing, buyers and 
sellers were having a hard time agreeing on prices. Mar- 
keter in Oklahoma said there was substantial inquiry in 
market for gasoline at northern terminals, but resellers 
wanted to buy “under the low, plus transportation,” 
whereas suppliers were asking “the low, plus transporta- 
tion,” or higher. 

Distillates were said to be available at 0.75c to 1c “un- 
der published prices” in Oklahoma for tank car shipment, 
but demand, following normal pattern for summer months, 
was practically non-existent. 


WESTERN, PENNA. 
Wax Up; Lube Oils Quiet 


The second week in June saw continued quiet prevail- 
ing in the Western Penna. area with the notable excep- 
tion of scale wax. One refiner raised his wax price 0.1c 
for both the 122-4 and 124-6 AMP grades and price range 
accordingly was up by this amount on the low to 4.6 
to 5e. : 

Bulk lubricating oils enjoyed little activity. One re- 
finer lowered his 200 vis. neutral oil quotation 1c re- 
sulting in flat price of 25c for this grade. Bright stock 
price range remained constant. Cylinder oil prices were 
unchanged although there were unconfirmed reports that 
600 flash was available at ic off the 21c price quoted 
by most refiners. 

Gasoline shipments, especially premium grade, con- 
tinued in good volume. 

Summer discounts on fuel oil have not stimulated de- 
mand for this product appreciably and most blame resell- 
ers’ lack of storage facilities, 

Several sources say finished petrolatums continue tight 
in domestic market and that foreign buyers are having 
difficult time finding enough crude petrolatum for their 
needs. . 


Oil Price Index Unchanged 


Bureau of Labor Statistics’ wholesale oil price index, 
based on Platt’s Oilgram quotations, was unchanged from 
previous week. Current index is shown below in com- 


(Continued on p. 63) 





Crude Oil Prices 


Phillips Petroleum ups Mid-Continent crude 
prices 25c bbl.; others follow (see p. 36). 
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Prices at Refineries and Terminals and by Tank Wagon 


PRICES IN EFFECT JUNE 15 


are reproduced from Platt’s OILGRAM Daily Oil 
Service, associated with National Petroleum News, whose rep- 
resentatives in all NPN-OILGRAM offices devote their time exclusively 
to Peles oil industry prices everywhere. 

Prices shown in tables are sales prices or quotations or general offers 
or posted prices by refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales and chigenente; for the Dusi- 
ae tae, 2 patee cates: except Tank Wagon prices, prices are for 
bulk lots such prices applying to 

designated; FOB re- 
bbl. where $ vgn ts is 
; ex all fees and taxes; 


distribution or publication. During period of short supply, some seliers 
and at times all sellers, withhold quotations to new customers or the 
posting of firm prices but give OJLGRAM the prices they otherwise 
would quote to the trade in general and which they confine to their 
regular customers —_ and such prices appear in the price tables. 
Gasoline ratings are ASTM Research Method and are minimum 
ratings, except where A. a M is used to indicate that octane rating is 
by ASTM Motor Method. For further details of price conditions apply 
to any NPN—OILGRAM office or see back cf any OILGRAM Price 
Service invoice. 


OKLA., Group 3 (Okla. shpt.) 


90 Oct. Prem. (3)11.5-11.875(2) 
84 Oct. Reg. .. (3)10.5-10.875 
60 Oct, M & below 9.625-10.125 


OKLA., Group 3 (Northern shpt.) 
» bes ee secewns (6)11.375-11.875 
sve — 375-10.625(2) 
9.5-9.875(2) 


MIDWESTERN (Group 3 basis) 

90 Oct. Prem, ...... eecnce (4)11.375-11.875 
84 Oct. Reg. 

60 Oct. 


. TEX. (Texas & New Mex, shpt.) 


12.75-13.25 
a (2) 


(2)10.75-11.7 
10.75-11.25 
(2)9.75-10.8 


. TEX. (Texas & New Mex. shpt.) 


TEX. (Truck transport lots) 
= Spray 19 9% 
Oct. Prem. .. x (2)12~-12.75 


Oct. Prem. ' 
x(2)11-11.25 


Oct. Reg. 
Oct. Re IU. te 
9.875-10.5 


. M & below 
. W. TEX, (Truck transport lets) 
90 Oct. cove cece 12 


82 Oct. Reg. 10.75 
60 Oct. 10 


ARK. (For shipment to Ark. & La.) 

90 Oct, Prem, .......s0s6- 12 
80 Oct. Reg. 10.75 
60 Oct. M & below ....... 9.625 


KANSAS (For Kansas destinations only) 


WESTERN PENNA, 
Bradford-Warrea: 

Ge OG, sd adsccddcove 
86 Oct. Reg. .... 


13.75-14x 
12.75(2) 

Ou City: 

90 Oct, Prem. 


13.75-13.9 
12.75-12.9(2) 


13.9(2) 
12.9(2) 


) ge ~ eoaamaa of 8.0. Ohio for delivery to 
Ohio poin 


86 Oct. hee: pesdescscescs 13.5 
CENTRAL MICHIGAN 
Michigan refineries) 
(2)13.5-14.75 
o 25~13.75(2) 
(2)12.25-12.75 


Petroleum News but not 
and 


transported; re- publishing 0 
Price 


not for resale or 


(2)14.1-18.1 
(2)13.1-15.6 


17.85-18.6 
15.85~-16.1 
San Joaquin Valley Dist.: 
90 Oct. Prem. 
80 Oct. Reg 


17.85-18.6 
15.85-16.1 


KEROSINE, GAS & FUEL OILS 


136-8 
7.25-7.75 
« -e(4)$0.95-1.50 


OKLA., Group 3 (Northern shpt.) 


seeee (3)8.375-8.75 
(4)8.375-8.75(2) 
: 8.125-8.5 


-5-8.5 
7.25-7.875 
-. (2)7.25-7.75 
. -«(5)$0.95-1.15 
MIDWESTERN (Group 3 basis) 
41-43 WLW, ne cnccccccceee (3)8.375-8.625 
(4)8.375-8.625(2) 
Range oil 
58 & above D.I, Diesel. one (28. 125-8. 375¢2) 
fu 7.5-8.375 


7,.25-7.75 
«x(3)$0.95—1.00x 


N, TEX. (Texas & New Mex. shpt.) 
O1-6P WI, 2 Ti on cc vddogecs set ‘ee 


42-44 w.w, é 
58 & above D. i, Diesel. .. (2)8.5-9.25 
$0.90-1.50 


He. 6 BO sc cdcccencence 


W. TEX. (Texas & New Mex. shpt.) 


eee cceccesees 8.75 
9.25-10.25 
8.75-9.25(2) 


5-9 
$0.90-1.75 


een ee neee 


58 & above Dil. Diced... 
SR GONE occ cies cccasea, 9.125 
MO, 6 BUG cccccccccesies $1.10-1.85 
CENT. W. TEX. 

— w.w. 


2 fuel boptwnanthe 
eee ae ee $1.25 


KANSAS (For Kansas destinations only) 

42-44 w.w. re 8.625-9.75 

52 & below D. I, Diesel. ... 8.5-9.125 
58 & above D.I. Diesel.... . 


Service, Inc., 
Subscription rate in U. 8 


For complete price service delivered daily from nearest OILGRAM 
ffice, New York, Cleveland and Houston, address Piatt's 
1213 West 3rd S8t., Cleveland 13, Ohio. Annual 


: $150 per year, payable in advance. 


ARK, (For shipment to Ark. & La.) 
B44 GW. cccncveenbovecs 
Tractor fuel .... 
52 & below D.I. Diesel. 
58 & above D. ole Diesel. 
fud .... 


(2)11.25-11.65 


10.5 
10.75—11.15 
10.5-10.75(2) 
10.5 


10.5 
(2)11.4-11.65 
10.65 


11.36 
eco . (3)10.65-10.75 
36-49 gravity. fuel 10.525—10.65 
* Prices of some refiners are subject to 0.5c 
gal, summer-fill discount. 


CENTRAL MICHIGAN 
(FOB Central eas: oe 9 Md 


(2)11. 5-12(2) 
(2) 10.75-11.5 

10.375-11(3) 
7.75-9.7 


2 
Diesel (Light & Med.).... 


CALIFORNIA 
San Joaquin Valley Dist.: 


Heavy fuel (PS 400) ..... 
Light fuel (PS 300) . 
Diesel fuel (PS 200) 
Stove dist. (PS 100) 

San Francisco Dist.: 

40-43 w.w, 

Heavy fuel (Ps 400) 


13.7-14.8 


«+s (€2)43.8-14.3 
Heavy fuel (Ps 400) cence . . 
Light fuel (PS 300) 

Diesel fuel (PS 200) 

Stove dist. (PS 100) 


(Group 3 & Breckenridge prices are to biend- 

ers on freight basis shown below. Shipments 

may originate in any Mid-Continent manufac- 

Grade 26-70 ........-.+.+++. 5.5(Quotations) 
BRECKENRI 


FOB 
Grade 26-70 ..ccccecceevenes 5( Quotations) 
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NAPHTHAS & SOLVENTS 


(FOB Group 3) 

Stoddard solvent ......... 11.3752) 
Cleaners naphtha . 11.875(2) 
V.M.&P. naphtha 11.875(3) 
Mineral spirits ........... 10.875(3) 
Rubber svivent 11.8763) 
Lacquer diluent .......... »12.375~13.125(2)x 
Benzo) diluent (2)13.125~13.625 


WESTERN PENNA. 
Ol City: 

Stoddard solvent 
Pittsburgh: 

Stoddard solvent 


OHIO—Quotations of 8.0. Ohio for delivery to 
Ohio points: 

V.M.&P. naphtha . 17.0 
Mineral spirits & asnere solvent 16.0 
Rubber solvent ....... 14.8 


E, TEXAS (Truck Trnspt, lots) 
Stoddard solvent ..... eseee 11.25 


CENT. W. TEX, (Truck Trnspt. lots) 
Stoddard solvent . 


Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT JUNE 15 


KANSAS (For Kans. Dest’n, only) LUBRICATING OILS 
Stoddard solvent . ° 
WESTERN PENNA. 
Prices are for sales _ or offers reliably 
ATLANTIC COAST reported, to jobbers & compounders only. 
V.M.&P. Mineral Viscous Neutrais—No. 3 col. Yaa at 70° F. 200 
Naphtha Spirits Vis. — at 100°) 420-425 fi 
17¢ 16(5) 
Philadelphia .. 16.5(4) 15.5(5) 
Baltimore .. 15.5(3) 


Boston > 17.5¢4) 16.5(5) 
Providence .... .... 16.5(4) 


LPG PRICES 


air 
(4) 23-24 
(Of refiners, FOB refineries, ae oe Cylinder Stocks 
tank ears or or transport ¢ 600 s.r. filter’bl . ee (2)18-19 
pg ee 650 s.r. .... o* (2)19-20 
District “haa Propane ea oe (2)21-22(2) 
N.Y. Harbor.... 8 8 as oom 26(2) 
Philadelphia 8(3) 8(3) 
Baltimore coee eeee 
Hastings eask eee FOB Tulsa basis, for domestic shipment oniy. 
Gulf Coast .... 3.625(2)x 3.625(2)x Bright Stocks, vis. at 210° Neutrals, vis. at 
PIR. ofan day ware «3.625 x3 ..625 100°, 0-10 p.p. 
7 7 





\VENTALARM  wws7tine Tank Fill Signal 


10- P.p. ° 
Mfd. , Bs 
Moiel Cforod] "SCULLY SIGNAL COMPANY cagiitt 2°%.. Deoeeeseeereeeees 195-205 
Customer tanks J Canadian Licensee: EMPIRE BRASS MFG. CO. LTD. Toronto, Ontario tank installations | D: 


18.5-19.5 





(2)23-24(3) 





New York 





(2)14-15(3) 


tral Olls—Solvent 
Marketer of Petroleum Products vis, eeseee (Q)145-15.5(8) 


(2) 15.5-16.5(2) 


NEW ENGLAND PETROLEUM CORPORATION | |" 


GULF COAST—Seivent Refined Lubes. 
Boston From Mid-Continent grade crude, Prices FOB 
ship at Gulf for export. 





Bright steck—Vis. at 216° 





COMPLETE DAILY 
DIRECT from the Nation's Leading Oil Centers | | = >=, 


domestic and/or expert shipment.) 


lar business letterhead. No obli- 
gation on your part whatsoever! 
Mail your request today! Platt's 
OILGRAM Price Service, 1213 
W. 3rd. St., Cleveland 13, Ohio. 


Get the OILGRAM Habit! 
Read OILGRAM Daily— 





Timely, reliable market information when you need it most—delivered Osler 
at your desk—by fastest mail—every morning! Buying, selling, trading GEA Set 10.56) 
facts! Accurate, daily price reporting of more than 600 different prices REPT A 13(6) 
of petroleum products from the nation’s leading oil centers. Rapid-fire cree teeeses 14(6) 


MONDAY through FRIDAY 


150-160 vis., 0-10 pour 
test, v.i 
Neutral 


100 vis. 


OIL PRICE SERVICE | | 37: 


, Tefineries for 


1546) 


ne : ee — - “ (4)3h-a8es 
private wire facilities—backed by more than 30 years of expert NEWS Se tet TOF ASS 

and PRICE service publishing experience. SPECIAL!! One week trial pea 
subscription with our compliments. Just send your request on your regu- ten seeeeeeeneees . 


12(6) 
13(6) 
14(6) 
15(6) 
16(6) 
17(6) 


PETROLATUMS 


WESTERN PENNA. 
(Bbis., carloads; tank car, 1.5¢ less.» 
(26.8 875-7.375 
veoeeecees «ees (3)6.625-7.25 
se seepeonceses (2)6.375-7 
(2)6-6.75 


WES © 6 cect cccceuss 
ids <<uleved etic Seema 
(2)5-5. 
A McGRAW HILL PUBLICATION ; (2)4.75-5(2) 











(2)4.5-4.875 


NATIONAL PETROLEUM NEWS 











Prices are 
FOB their 


N. Y. Harbor 
do barges . 

Albany 

Baltimore ... 


Oil PRICE SECTION 





Seem Gendiee 
x14.35-15. 7x 
x14.35-15.6x 
«15.9(6) 

13.1-15(2) 
13 


x(5)15.9-16.4% 
. .(2)13.3-14.475 


Corpus Christi 
Houston .... 
do barges 
Jacksonville. 
Miami 


New Haven 
New Orleans. 
do barges . 
Norfolk .... 
Pensacola ... 
Philadelphia . 
do barges . 
Pt. Evergiades 
Portland ° 
Providence 


Tampa 


12.5-13.5 
12.25-13.3 


- (2)12.25-13.3 


13.4-13.7(6) 
13.7 
13.4(3) 


«15.7(3) 
12.6 


13.4-13.7(4) 
13.4-13.6(3) 


13.05-14.55 


Gas House 
No, 2 Fuel*# Gas Oll* # No. 4 Fuel 


N. Y. Harb. (2)9.25-9.75(17) 
do barges. (2)9.15-9.65(15) 


Albany ..... 


Norfolk .... 
Pensacola . 
Philadelphia. 

do barges. 


10.05(12) 
9.85(11) 
9.75(6) 
8.4 


9.95(16) 


Pt, Everglades 10.5(4) 
1 


N, Y. Harb.. 
Albany .... 
Baltimore 
Baton Rouge 
Boston ..... 
Charleston 


Corpus Christ! 
«++ (2)1.70-1.75 


Houston 
Jacksonville. 
Miami ..... 
Mobile ..... 
New Haven. 
New Orleans 
Norfolk 
Pensacola .. 
Philadelphia. 
Pt. Everglades 
Portiand ... 
Pro’ 


vidence 
Savannah 


Tampa 
Wilmington, 
N. 


No Sulfur 
Guarantee 
$2.13(13) 
2.45 
2.16(5) 
1.73 
2.17(6) 


2.08(2) 
1.73 


2.05(6) 
2.00 

1.78 

2.15(3) 
1.73(2) 
2.11(3) 
2.13(8) 
2.00(2) 
2.17(2) 
2.14(5) 


2.08(5) 
1.97(5) 


seen 


Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT JUNE 15 


ATLANTIC & GULF COASTS 


Prem, Gasstine 


9.85 
10.45 
9.95 


a8 
10.35 


10-15 


eee seer 


10.45 
10.35 


wees 


seer 
eee 
sae 


2.71 


(10) $3.07-3.63 


(3)3.08-3.10 


of refiners, FOB their refineries & tanker terminals and of tanker terminal operators, 
terminals, Ships’ bunkers prices are exclusive of lighterage 


83 Oct. Kerosine 
Reg. Gascline No. 1 Fuel* # 
(2)10.25-10.75(17) 

(3)10.1-10.65(16) 
11.05¢9) 
10.85(10) 
10.759) 
9.7 


86 Oct. 
Reg. Gasoline 
12. 85-14. 2% 
(3)12-14.1x 
x14.4(7) 
12.1-13.5 


«14.4(9) 
(2)12.3-12.475 
11.512) 
(3) 11. 25-11. 3 
(2)11.25-11.3 
12.4-12.7(7) 
12.7 


12.4(3) 
x14.2(3) 
11,6 


10.55(16) 
(3)10.7-10.9(2) 
9.25-9.75 

9-9.25 
11.4(11) 
11.5(2) 
10.4(4) 
10.95(8) 


11.6 
11.9-12.6 
12.4 
(2)13.7-13.9 
13.6-13.8 
12.7(4) 
«14.5(4) 
«14.4(5) 


12.4-12.7(5) 
12,4-12.6(4) 


12.05-12.55 


10.75(10) 

11.5(5) 
11.05(9) 
10.959) 
11.45(7) 

11.15(8) 


(3)10.7-10.9(4) 


Diesei Oli Light Diesel 
Shore Plants* # Ships’ Bunkers ¢ 
No. 6 Fuel (50 cet., 65 d.i.) (45 cet., 46 4.1.) 
af (8) 10.15-10.25 $4.24(4) 
; 10.45(4) eat 
10.25(5) 


a8 
10.35¢6) 
10(2) 
8.5(2) 
10.4(6) 
10.5(2) 


5 
10.35(5) 
8.7-9.1(2) 


10.15¢4) 
9.5 
10.25(8) 


4.244) 


3.49 
4.27-4.28(2) 
4.18(2) 
3.49(6) 
4.431(5) 
4.473(2) 


3.493) 

4.19-4.24(2) 

4.24(4) 

owe 10.5 4.473(3) 

3.06(3) . 4.28 

eeee 1 4.452(5) 

ys 10.25(6) 4.368(5) 
10(2) 4.18(3) 


2.846) 


No. 6 Fuel 
Max. 1% 
Sulfur 
Barges 
$2.20-2.25(3) 
2.25 
2.29 


Bunker O 
Fuel 
Ships’ 
Bunkers 
$2.10(10) 


2.25(5) 
2.29 


(*) At Atlantic Coast gene and yoy south of Maryland, and at Tampa, prices of some 


sellers to bulk 





8 are 0.15¢ higher than prices shown above. 


(#) During period April 27-Sept. 30, prices of some sellers, generally those at high side of price 


ranges, at points north of and including Charleston are subject to 0.5¢ gal. 


discount. 


JUNE 17, 1953 


(2lc bbl.) summer-fill 


WAX 


WESTERN PENNA. (T.C., 
White Orude Scale: 


122-124 A.m.p. 
124-126 A.m.p. 


in bage oF cartons. 


Crude Scale N.Y. Domestic 
124-126 white 6.1(2) 


Ry ee 

.95 
95(3) 
.95(3) 


0513) 
.05(3) 
.05(3) 
.05(2) 
0.05 


“ee SSD: AAA 


Prices to jobbers & distributors in tank car 
and/or truck transport lots FOB refineries, 
pipe line terminals and inland waterway barge 
terminals. 


Moter Gasoline 
90 Oct, Prem. 
84 Oct. Reg. 


12.85~13.625 
«(3)12.1-12.625 


(2)10.375-11.125 


+ a 9.375-10(2) 


No, 2 


Heavy 
No. 5, 
No. 5, 
No. 6, 
No. 6, 


low sulfur ........ «6.6 
high sulfur . =x (2)6.35-6.5(2) 
jow sulfur ... 5.35-6.05 
high sulfur ... «5.3-5.5 


U. S&S. DOLLARS PER BBL, OF 159 LITERS 
Bunker © Diesel 


Tampico 
Veracruz 
Minatitlan 


Manzanillo . 


PACIFIC COAST 


(In Ships’ Bunkers, Diesel Fuel Bunker © Fuel 
or Deep Tank Lets) (P.S. 200) (P.8. 400) 


San Pedro, Calif.. $4.20(5) $1.80(5) 
San Francisco .... 4.41(4) 1.85(4) 
Portland, Ore, .... 4.62(4) 2.1014) 
Seattle, Wash. 4.62(4) 2.1014) 





REFINERS MARKETING CO. 








LUBE 
COLORS 


GASOLINE 


TENT CHEM 








REPUBLIC OIL REFINING CO. 
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Oil PRICE SECTION 





Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT JUNE 15 


GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS 


Cargo prices are FOB ship at U. 8S. Gulf, SSS TEES TE. ont on6 We teen on © 
other refiners, export agents, or tanker termina] operators, The figure in parentheses after each 
price indicates the number of companies quoting that price. 

Aviation Gasoline (MIL-F-5572) Kerosine & Light Fuels 

Grade 115/145 .... 18.75 41-43 w.w, Kerosine 9(3)-9.125 
Grade 100/130 .... 17.25 No, 2 Fuel 8(5)-8.25 
Grade 91/96 ...... 16.25 


Motor Gasoline 
93 Oct. Premium. . 
90 Oct. Premium. . 
a pang a «+ 11.25(4)-11.5 
§ ct pte ++ 10.75(2)—11-11.125-11.25 
79° Oct. .i....00.. 10.5(3)-11 Heavy Fuels—Cargoes 
70-72 Oct. M No. 5 Fuel, 0-10 p.t. $2.35(2)-2.50 
Leaded 10-10. 12510. 25-10. 75 Bunker ‘‘C”’ Fuel.. $1.60(6)~1.65-1.70(2)-1.85 


Diesel & Gas Olls 

43-47 Diesel Index. 8.125(2)-8.25(2) 
12.25(6) 48-52 Diesel Index. 8.25(2)-8.375(2)-8.5 
ses 53-57 Diesel Index, 8.375(3)-8.5-8.625 


MIDDLE EAST CRUDE PRICES 


(Prices are per bbl. of 42 U. S. gals., exclusive of local port or other governmental charges, sales 
taxes, etc., if any; FOB loading port indicated, for gravities shown; 2c per bbl. differential per 
degree of gravity applies for gravities below and ‘above those shown) 
Posted export prices of Socony-Vacuum Overseas Supply Co, for sale in cargo lots: 
Type of Price API Effective 
Crude Per Bol. Loading Port Gravity Date 
Arabian Ras Tanura, Saudi Arabia 36-36.9 Nov. 1, 1950 
Arabian Sidon, Lebanon . Feb. 5, 1953 
Iraq . Fao, Iraq . Dec. 24, 1951 
Iraq Tripoli, Lebanon/Banias, Syria z Feb. 5, 1953 
Qatar . s Umm Said, Qatar . Nov. 1, 1951 
Posted export prices of Anglo-Iranian Oil Co., Ltd., for sale in cargo lots: 
Kuwait $1.50 Mina-al-Ahmadi, Kuwait 31-31.9 Apr. 1, 1953 
Iraq (Persian Gulf) 1.75 Fao, Iraq 36-36.9 Apr. 1, 1953 
Iraq (Eastern 
Mediterranean) 2.29 Tripoli, Lebanon/Banias, Syria 36-36.9 Apr. 1, 1953 


VENEZUELAN CRUDE PRICES 


Prices are of Creole Petroleum Corp, for sale and/or purchase of cargo-lot quantities FOB 
deepwater terminals at ports named, and are subject to crude availability and company’s require- 
ments; 2c per bbl, differential per degree of gravity — for gravities below and above those 


purchases terminaling 
and pipe line services in accordance with published tariffs. Purchases not subject to contracts with 
Venezuelan government are made at prices established by schedule shown below less ic per bbl. 


Price Effective 
Crude Gravity API FOB Date 
CTO wecsscccces 14°16.9 Las Piedras or Amuay 1952 
Amuay 
Las Piedras or Amuay 
Amuay 
Amuay 


Amuay 
Las Piedras or Amuay 
Tucupido 


Caripito 
20-20.9 Capure (Pedernales) 


AVIATION GASOLINE PRICES 


(Prices are for tank cars, barges or truck transport lots; aviation gasoline meet specification 
MIL-F-5572, unless otherwise noted.) 


District 
New York, N. Y. 


Grade 91/96 
17.35(2) 16 .85(2) 
17.45(2) 16.95(2) 
17.35 16.85 
17.35 16.85 
. c . 17.25 16.75 
New Orleans, la. 17.75 16.25 15.75 
Houston, Texas 15 .75-16 .25 15~15.75 


Grade 80 


LAKE PORT TERMINALS 


Toledo 


11 

10.25 

10.75-11.1 
10.2-10. 35(2) 10-10.1 
7.35(3) 


73) 
6.85(3) 6.5(3) 


11.7(3) 
11,2¢4) 
Boke ke a5 Gh 8.45(2) 


Fuel 
(a) Delivered "Clevela nd. 
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OIL PRICE SECTION 





Tank Wagon Prices 


Prices for gasoline do not include taxes; they do, however, include 

fees as shown in next column. Gasoline tazes, 

mg Ba By i yarn and state tazes; aiso city and 

county taxes indicated in footnotes. Kerosine tank wagon prices 

y~ ET include taxes; kerosine taxes where levied are > indicated in 
ts, if any, are shown in footnotes, These prices in Kerosine 


inspection 
separate 





— 
Kero. & 

(Regular 6 Grade) No.1 No.2 

Cons. Fuel Fuel 
T.W. T.W. Taxes T.W. T.W. 
Pa. 15.3 13.6 
15. 13.95 
15.7 13.95 
13.95 
13.6 
13.0 


ATLANTIC 
REFINING 


Allentown, 


~ 
— 


Greensburg ... 
Harrisburg 
Philadelphia — 
Pittsburgh ... 
Reading 
Wilkes Barre.. 
Williamsport .. 
Wilmington, 
De 


Hartford 

New Haven ... 
Boston, Mass.. 
Springfield .... 
Worcester 


Buffalo 
Elmira 


Watertown .... 
Baltimore, Md. 
Richmond, Va.. 
Charlotte, N.C. 
Jacksonville, 

FI 


SP CMPBMASKMMAAAVAA, NS, N ANNANAANN: 
& SescesceoooOSOOS: Oo: © SEeSSeoSeSSCS 


Mineral Spirits V.M.&aP. 
T.W. Ww. 
Philadelphia, Pa..... 16.5 18.0 
Pittsburgh 21.0 


Heavy Fuel Olls—T.W. 


No. 5 No. 6 
Philadelphia, Pa, ‘ 6.07 


Discounts: 
Summer-fill discount of 0.5¢ allowed on 
kerosine and Nos. 1 & 2 fuels. 


Notes: 
Kerosine—Thru Penna. & Del., add 2c per 
gal. for t.w. deliveries of less than 25 
at one time. Camden—Add ic for deliveries of 
100-299 gals., 2c for less than 100 gals. 
Mineral Spirits prices also apply to Stod- 
dard Solvent, 


CONT'L (N. B. Prices are Continental's 
tankwagon prices, Current selling 

OIL prices may vary from those shown 
because of local conditions.) 


N-tane (3rd 
(regular) Grade) 
Tank Wagon 


if 
at 


Denver, Colo. ... 14.8 

«++ 17.3 

oes 15.6 

- 15.7 

15.9 

17.0 

18.2 

- 17.0 

++ 17.6 

. 16.4 

Twin Falls, Ida.. 19.1 

Albuquer., N.M.. 16.0 
Roswell .....-.+ 15.3 14.3 

Santa Fe ...... 16.3 
Muskogee, Okla.. 14.0 13.0 
Oklahoma City .. 14.0 13.0 
Tulsa ....++-+04 13.9 12.9 


. eee Py 
. eeeeese 


. 


0 00 Go &© G0 Go G0 =3 On G0 G0 Oo Gn Go Oo GO Go 
vagouamooooooooooo 


BERESRSSRSRSRSS NS 
Br owvoevansanwo nine 


Taxes: 

Gasoline tax column includes these city taxes: 
Albuquerque & Roswell, 0.5c; Santa Fe, ic; 
Cheyenne, ic; Casper, ic. 


Discounts: 
Salt Lake City and Twin Falls gasoline 
and kerosine prices apply for deliveries of less 


than 200 gals.; 200-399 gals., deduct 0.5c; 
400 gals. and over, deduct ic, 


Notes: 


T.W. prices are to consumers and dealers. 


JUNE 17, 1953 


— June 15, 1953, as posted 


principal eee companies at 


heir headquarters offices, but subject to iater correctio 


shown in 


CHEVRO 


STANDARD OF neceiar) Av. ovat Gaso- 
CALIFORNIA 


T.T T.T. 
400 


gies 
FF 


San Fran., Cal. 


age 


Fresno 
Phoenix, ‘Ariz. 
Reno, Nev. 


Seattle, Wash. eee 
Spokane Covevccses 


ete Ce 


. 


be feted bette 
DOAA IBIAS WH 

> HW 93 9 00 GO WD WO AIT-IM AH 
covoougrvovjcaana 


Fairbanks, 
Juneau 


ESSSRSRSSENSSs 
eT ee et ee 


San Fran., Cal. 
Los Angeles ... 
Fresno 


DAW AAWH WH HAwwaH 


Honolulu, 
Fairbanks, Alaska 
JuMeAU 2... seceees 


BEPSBEREEESS 


Taxes: 
Boise—8c gas tax applies to motor fuel 
only; avgas taxes are 2c federal, 2.5c state. 
8 gas tax applies to motor 
avgas taxes are federal, 4c 


Honolulu—8.5¢ gas tax applies to motor fuel 
only; avgas taxes are 2c federal, 4c terri- 
torial. Standard Diesel/furnace oil price is 
ex ic territorial liquid fuels tax, All T.T. 
prices are ex Hawaiian gross income tax of 
1% to resellers, 2.5% to consumers. 


Notes: 


Gasoline—For other deliveries of Chevron 
(Regular) and Chevron Aviation 80/87, add to 
400-gals.-and-over price 1.0c for 40-199 gals. ; 
0.5¢ for 200-399 gals., except for deliveries to 
Marine trade in Alaska (excluding Chevron 
Aviation 80/87) where 0.5c differential applies 
to 40-399 gal, delivery; for less than 40 gals. 
add 5.0c gal.; except at Honolulu add 5.0c for 
less than 40 gals, to Marine trade and less 
than 100 gals. to Shoreside trade, Prices for 
Chevron ‘Station 80/87 at Salt Lake City ap- 
ply to all quantities in excess of 40 gals. 
Prices for Chevron Supreme (Premium) are 
2.0c gal. higher—than Chevron (Regular) for 
quantity delivered, except at Salt Lake which 
is 1.5¢ gal. higher. For less than 40 gals, de- 
liveries, add 5.0c to 400-gals.-and-over 
price, except at Honolulu, add 5.0c 
less than 40 gals. (Maring) and less than 100 
gals. (Shoreside). Chevron Aviation 
80/87 quantity Sxitwered ocean, 2.0¢c for 91/98, 
5.0c for 100/130, and 8.0c for 115/145. 

Kerosine—T.T.. prices, except at Salt Lake 
City, apply to deliveries of 40-199 gals. For 
other deliveries: less than 40 gais., pp he 4c; 
200-309 gals., deduct 3c; 400 gals. 
deduct 4c; tank car-truck trailer, deduct $50. 
Salt Lake City posted tank truck price is for 
minimum 40 gal, deliveries, 

Standard Diesel/Furnace Oil & Standard 
Stove Oll—T.T, prices are for deliveries of 400 
gals. or more. For other deliveries: 40-199 
gals., add ic; 200-399 gals., add 0.5c; less 
than 40 gals., add 5c. 


oe | 
fet 
| 


HH 
EF 


T.W. 

Dallas, Tex.. 14.0 19.0 
Ft. Werth .. 14.0 19.0 
19.0 

19.0 


Houston .... 14.0 
San Antonio. 14.0 
Notes: 


T.W. prices are to all classes of dealers and 
consumers. 


AAR 
ecco 
se te 
IAN 
ecooo 


ttotsts 
Sy 
e2eee 


Inspection fees per gal., 
unless otherwise specified, are as “ey 


included in — gasoline and orosine prices, 
Il, 3/100c; 


Nev, 1/20c; N. Cc. 1/4c; N. D. 1/200; Okla. 2/25e; 8. 
1/40c; Tenn, 2/5c; and Wisc. 3/100c. 
inspection fees only: Ala. 1/2c; Iowa 1/50c; Mich, 1/5¢ 


ESSO 
STANDARD 


Atlantic City, N. J. 
Newark 


x 
Washington, D. C.. 
Danville, Va. 
Petersburg 

Norfolk 


Roanoke x1 
Charleston, W. vo 
Fairmont 1 
Parkersburg 

Wheeling 

Charlotte, N, C. .. 
Hickory 

Mt. Airy 

Raleigh 

Salisbury 

Charleston, 8. C... 
Columbia 

Spartanburg 

New Orleans, 

Baton Rouge 
Alexandria .... 

Lake Charles ..... 
Shreveport 

New Iberia 
Knoxville, Tenn. . 
Memphis 
Chattanooga 
Nashville ... 
Little Rock, ‘Atk.. 


MEW OWO MDH IMOHMRWOSDROOMH HHUA OUUOMH 
rer ret re) ere er 


Aas 
MEWS W OR DH AWOHAWOORDROOHH DH AACUMOH 


§ bobo coe ccoco000ec00e00SR00000000 
poeeaHornee: -: 


A QEOSOSOS SSO S SOSH S OSS S GAATANDHDHHASHAM 


: 
ied 
3 
a. 


Min. Spirit 

Newark, N. J. 

3,600 gals. & over... 

Steel Dbis. ...+++-++«+ 
Baltimore, Md. 

3,600 gals. & over... 

Steel bbls. ....-+e++- 
Washington, D. C 

100-499 gals, ....+-+++ 

500-3,599 gals. .. 

3,600 gals. & over... 

Steel bbls. .. 


Sa = 
aa ® 


owes &4 So 


w. 
No.1 No.2 Ne.4 No.6 
Atlantic City, N.J. 14.0 3. 
Newark, N. J. .. 
Baltimore, Md, .. 
Washington, D. C. ° 
Norfolk, Va, ...-- s 
Danville Cece 
Petersburg 
Richmond 
Roanoke 
Charlotte, 
Hickory 
Mt, 
Raleigh 
Salisbury 
Charleston, 8. C. 
Columbia ....+s0+ eens 
Spartanburg .... 1 
Taxes: Louisiana Kerosine prices” do not. in- 
clude ic state tax. 
Discounts: Summer-fill discount of 0.5¢ al- 
lowed on kerosine and Nos, 1 & 2 fuels. 
Notes: Kerosine No. 1—Atlantic City prices are 
for deliveries of 300 gals. or more; add ic for 
100-299 gals. 2c for less than 100 gals. 

No, 6—Washington price is for A delivery 
of 1,050 gals.; for min. delivery of 2,500 gals 
price is $2.68 per bbi. 

=x Effective June 15. 


IMPERIAL (Prices are per imperial gal.; to 
arrive at price per U. 8S. gal 


OIL subtract _1/6th.) 
Esso Gasoline 
(Regular Grade) 


$3. 594 $2. 656 
3.56 2.62 
3.73 2: 74 


Wie CerwADONIwWOS 


4g 
23 


. 
" BEBRERRES BEET: 
er ee ee eee ee rs SS 


saint xa to to 22820 apne 


T 

St. John’s, Nfid. .. 
Halifax, N. 8. .... 
St. John, N. B, . 
Charlottetown, P. E. I. 
Montreal, Que. ... 
Toronto, "Ont. 
Hamilton, Ont. 
Winnipeg, Man, ... 
Brandon, Man, ... 
Saskatoon, Sask... 
Calgary, Alta, .... 
Edmonton, Alta. .. 
Vancouver, B, C... 23. 

(*) Price ts for Esso Extra (Premium). 
Taxes: Gasoline taxes are provincial taxe 


eeccececoooeo: 


61 








Oil PRICE SECTION 





SOCONY VACUUM 


obiigas Aircraft 
Grade Grade Grade 


Gasoline 80 
T.W. 


91 100 
T.W. T.W. 
New York aad 

anh, 
Bronx 
RP eer 
Queens... 
Richmond 

Albany, N. Y. 
Binghamton “i 
RED eb woe dere cee 
Jamestown ; 
Mt. Vernon ..... 
Platttsburg 
Rochester 
Syracuse. 
Bridgeport, 
Danbury 
Hartford. 
New Haven 
Bangor, Me. 
Portiand . 
Boston, Mass. 
Concord, N_ H., 
Lancaster 
Manchester 
Portsmouth ........ 
Providence, R. 
Burlington, Vt. 
Rutland 
Tank Wagon 
Mineral Spirits ......sseeee00. 
V.M.&P. Naphtha 


Conn, 


AaIIAI IIH HAARAMRRABSAARAARAGW 


a4 
oo 


”” Buffalo 


Tank Wagon Prices (Continued) 


fat h (Regular Grade) 
Cons.x Dir.x 
T.W. T.W. 


Te. c. To. 


14.4 
x14 4 
14.6 


- a 
ey er ee re ee et te ee 
ne ee e . . . . . s 6 . ee *-* . . . . . . 
Pr et ene et en er er 


18.5 


20.5 is. 3 
Taxes: N.Y.C. prices. ao not include 3% city’ sales tax applicable to price of gasoline (ex tax). 


Discounts: Mobil Kerosine & Mobilheat—New York City & Mt. 


. 
. 


me: + 
a 


eEEE! EERE: «! 
be’ Bees 
EEESEERES 


ht eee 


. 


*? geese Bb 
SEEESE: 


_ 
e *ee . . 
Wim NOH: HOORWAWWO 


>it eSoeo: 


: Fes: 
SSa° 


ernon prices subject to 0.5c discount, except on tank wagon discount is applicable 


only to deliveries of 300 gals. or more; all prices (tank car, yard & tank wagon) at all other points subject to 0.5c discount. 
Mobilfuel Diesel—New York City (Kings & Richmond) tank car prices subject to 0.5c discount; New York City & Mt. Vernon tank wagon prices 
subject to:0.5c discount on deliveries of 800 gals. or more; tank car and tank wagon prices at all other points subject to 0.5¢ discount and tank 


wagon prices subject to additional 0.5¢ discount on deliveries of 800 gals. 


or more, 


Notes: Jamestown T.C. prices are delivered prices; all other T.C. prices are FOB bulk terminals. 


x Effective June 10. 


OHIO STANDARD 


a 
ff 


if 
: 


Canton .. 
Cincinnati 
Cleveland 
Columbus 


Lima 
Mansfield 
Marion 


nthe dS 
Zanesville 
Taxes: Hangar npaeaiacs can purchase aviation 
A-10 to supplier. 
: Sohio Aviation—on contract to 
Kerosine, Nos. 1 & 2—Prices with asterisk 
other points are for t.w. 


SEUEEEEEEEEEEy 
eocoocoooooceco 


91 
24.0 
24.0 
24.0 
24.0 
24.0 
24.0 
24.0 
24.0 
24.0 

0 
24.0 
24.0 
24.0 


AAMRAHABABHAAAH 
eoooooooeoosoo 


gals., add 5c, 


Sooooooooe]fF 


or drum deliveries of 50 
Notes: Naphthas & Solvents— T.W. and drum prices are for deliveries of 500 gals. or more, For other deliveries: 


Naphthas & Solvents—Cons. T.W. 


D.C, 
Naph- 
tha 


a 
» 


pererevevet et et ttt 11 8: 
ded 
Le) 
— 


peepee 


BUSBBBBBBBEEE 


wir 
Bessssssesss: 


cooooooooooS: 
RA 


19. 15.5 
gasoline less 4c per on State 


and resellers, 2c off consumer t.w,. 


gals. or more; less than 50 gals 


SSESESSERSSSS 
eoocooocoooooooo 


M.&P, 
Napb- 
tha 


1.0 13 1 
Road Tax by pnoctng OE with siate Tax Exemption 


9° 
2.9° 
Form 


‘9° 
13_9° 


-9° 


pobbspaspeeoe 


operators 
(*) are for t.w. or drum "eliveries of we ~My more; less than 100 gal., 0.5¢ higher, Prices at 


150-499 gals., add 2c; less than 150 


Renown (third grade) gasoline prices are same as X-Tane unless otherwise noted. S.S, prices are at company-operated stations. 


INDIANA STANDARD 


Tank wagon prices listed below were obtained by NPN correspondents who visited Standard 
of Indiana bulk plants where the company’s prices are publicly posted. 


Chicago, Il. 
South I 


Detroit, Mich, 


eoeooooousce 


Wichita, Kans, 
Omaha, Nebr. 
N, D. 


PSAADABMAABAaW 





100 
gals. 
& over 


100- 
1%4 


100- 
349 


175- 350 = 861,000 
999 «= gals. gals. 
& over & over 


seer see 


14.0 


seer 


12.8 


WAR owWAwWODe- 





co 


Dallas, Tex, .... 
Fort Worth ... 
Wichita Falls ... 
Amari 


af 
: if 


ecoooooooooo°o 


Dwooeewooeoe 


«x Effective June 8. 


Standerd 


Jackson, Miss. 
Vicksburg 
Birmingham, Ala. 
Mobile 
Montgomery 


oeecocove 


ont 
SoooooososO000009 


& 
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= 

Coco mDMnwOSD 


ee ettat 
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on 
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Taxes: 


Gasoline tax column includes these city = 
county taxes: Mobile, 2c city; Birmingham 
county; Montgomery, ic city & le county; Be 
sacola, ic city. Other taxes included in 
Prices: Georgia, kerosine, 1c; Montgomery, ker- 
osine ic; Mississippi, kerosine 0.5c. 

Notes: 


Consumer t.w. prices are same as net dealer 
prices. 
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“Wanted to Buy” 


tions set in type 
charge $7.50 per insertion 


“Help Wanted” 
X licneous classifica. 
this 4 aoe weldioen border—30 cents a word. Minimum 


“Positions Wanted’’—1S5 cents a word. Minimum charge 
Box number counts 2 words. Copy must reach us 
date of issue. 





per insertion. 
Wednesday 


All classified advertisements are payable in advance. 


No agency commission or cash discounts on classified advertisements. 





Position Open 


OTL COMPANY SELLING to large fleets, cat 
dealers, garages and industrial plants, wants 
man who has been selling oil and greases in 
Chicago area. Give background and income 
bracket, Bex 791. 


Agencies Wanted 


WE HAVE EXCELLENT connections in a 
petroleum equipment sales field in Canada and 

can do a job on your products if you are not 
represented at this time. Please contact us at 
Box 790. 


Wanted to Buy 


WANTED: USED 2 and 3 compartment, 2,500 
to 3,500 gallon capacity trailerized petroleum 
tankers with air brakes. Must be clean and 
reasonably priced for . Send photo, 
R. W. McCollum Company, 1202 8S. Elm St., 
P.O, Box 2427, Greensboro, North Carolina, 


. 


For Sale 





GASOLINE TANKS 


Eight all-welded gasoline tanks, under- 
writers’ label, 8’ x 30’ approximately 


For Sale 


FOR SALE: Three 5,600 gallon Trailmobiles 
and Fruehaufs, clean 3” equipment 10 x 20 
tires, double heads, etc, Price $3,250.00, Bruce 
E. Hackett Co., 621 West 58th Street, Kansas 
City Mo, Hiland 1385. 


ONE 12,000 gai. 4 compartment oi! tank 5/16”, 
with steam coil—structural base. Four 3,000 
gallon oil tanks. One 10,000 gallon gasoline 
tank, 2” galvanized pipe and fittings, 2” brass 
valves. A. W, » 510 Penn Ave., Wil- 


,» Penn. 


FOR SALE: 1946—K-5 INTERNATIONAL 
TANK TRUCK, compartments 200, 150, 150, 
100, 100, meter, electric reel, 125 feet hose. 
Good Shape. Price $1,200.00. wil 
separately. Garrison Oil Co., Inc., P.O, 

186, Frankfort, Indiana. Phone 4613. 


LATE 1951 FORD F-8 tractor—deluxe cab, 
heater, 2 speed axle, new motor, 4500 gallon 
Fruehauf 3 compartment tank trailer skirted, 
double valves, air brakes and 1000 x 20 tires 
throughout. Excellent condition. Bargain. 
Premium Oil Stores, 1400 Broadway, Colum- 
bus, Georgia. Ga, Ph. 3-1518, 


FOR SALE—Dodge 2 ton, 4 compt. tank, en- 
closed sides and Brodie Meter. Good condi- 
tion, ready to use, complete $550.00. Federal 
3 to 4 tom tractor, new motor and 3500 gal. 


For Sale 


FOUR TOKHEIM LOW BOY pumps with ex- 
tension hose, two 4,000 gallon UG tanks with 
double openings, 1 Bych 1% HP Westinghouse 
compressor, all new and below the market. 
Premium Oil Stores, 1400 Broadway, Colum- 
bus, Georgia. Phone 3-1518. 


FOR SALE: 4 Deming and 4 Worthington deep 
well turbine type pumps with 5 and 7% HP 
motors respectively with starters for 10 foot 
storage tanks, BR. W, MeCollum Company, 
1202 S. Elm St., P.O. Box 2427, Greensboro, 
North Carolina. 


TWO 5,000 AND 4,986 GALLON each, 3 cpt 
tandems good 1000 x 22 tires, air brakes, 3” 
lines, perfect shape, $2,225.00 each. One 4,240 
gallon 4 cpt tank, good 1000 x 20 tires, air 
brakes, perfect shape $1,250.00. All tanks 
being used today, reason for selling want to 
switch to bigger tandems. One WB-22 1947 
White Tractor in good shape, good motor, good 
tires, complete for only $1,500.00. Cismeros 
Ol Co., P.O, Box 1122, Brownsville, Texas. 





Two new 1947 unused 475 BHP 5 cyl- 
inder Baldwin Model VG Diese] En- 
gines, each connected to Worthington 
Horizontal Triplex Double acting Pump, 


11,500 gallons each. Excellent condi- 
tion. Location; Columbus, Ohio, 
Stillpass Gas & Oil Co., 
3350 Reading Road Cincinnati 29, Ohio 
Phone: Avon 5700 


for $1450.00. 
compt. 1050 gal. 


$1495.00. 











Columbian; 3 compt, 
Federal) 


Semi-trailer tank, both 

2 ton late model 5 
streamline tank complete 
pumping and metering equipment. 
1948 Chev. 960 gal. 4 compt. tank, 
pump, meter ete $1350.00. Hardin Ol} Com- 
pany, Shelbyville, Ind, 


both units with Falk Couplings and 
other accessories. Location Ohio, im- 
mediate delivery. Direct inquiries to 
New paint, The Buckeye Pipe Line Co., 

Steele, Room 2200. 


30 Broad Street, New York 4, N.Y. 














Price Index Unchanged 


(Continued from p. 56) 

parison with corresponding week a year ago (1947-49 
equals 100): 

Crude and products ... 
Crude .... ae ies dhws eoneieiiin : 109.0 
Refined petroleum . 110.0 
Gasoline ..... pe keep uan eee ‘ 115.0 
Kerosine 111.6 
Distillate fuels ............4.. éama 3. 111.9 
SO EO ea rer rrr ret err et 83. 91.8 
CaNRORIN GTS vac. inc ta nscs nb ctavewbhenese 7 100.4 
Natural gasoline 79. 79.5 


Bureau’s wholesale price index for other commodities 
was down 0.1% to 109.6 for week ended June 9. Bureau 
corrected last week’s figure to read 108.7. 


Group 3 LP-Gas Contract Prices Off 0.25c 


General decline in contract prices for liquefied petroleum 
gases has taken place in Mid-Continent, following reduc- 
tions by one major producer to 3.5c for propane, and to 
3.75c for butane-propane mix and butane, effective June 
9, FOB Group 3 basis shipments. 

Most other producers say they have met these prices 


—_-> 9, —_ June 10, 1952 
109.7 


for contract shipments, Group 3 basis, and one adds that 
he has reduced 0.5c to 3.625c, Gulf Coast, for propane. 

Loss of contract customer sales has been principal 
cause of current reductions, it is said, and “grabbing” of 
accounts by two large Independents is cited in particular. 

While no developments are reported in East Coast tank 
car markets, it is pointed out that 3.5c, Group 3, for pro- 
pane, approximately “equalizes’” with 8c price at New 
York Harbor and Philadelphia on tank car sales to con- 
siderable number of upstate New York and Great Lakes 
points. 


Atlantic Boosts Gasoline Prices 


Tank wagon price for Atlantic (regular-grade) gasoline 
will be increased only 0.5c at Erie, Pa. on June 17 while 
prices at other Pennsylvania and Delaware points will 
be advanced 0.6c, Atlantic Refining Co. said June 16. 

New tank wagon prices, ex taxes, at principal Pennsyl- 


vania and Delaware points, effective June 17, follows: 
Philadelphia. Pa. Reading .. . ; 15.9¢ 
Pittsburgh . Wilkes Barre . : 15.9 
Allentown I. océa aewane Harrisburg . at 15.9 
Erie Pas eb we ede ; —, , ‘ 16.2 
CD n> 65 done ee oes .$ York ia 15.6 
Greensburg .. Wilmington, ‘Del i aia ane 15.3 


Summary of River Barge Commercial Oil Shipments from Gulf Coast—February 1953 


data prepared by Department of Interior, O11 & Gas Division) 
Kerosine 


From TEXAS to: 


Heating Oil 
DIST. 1 217,122 
DIST. 2 


87,510 , Fa 646,399 
Ind., Iil., s i 87,510 . * . 646,399 
Mo., 6 oebas on ue cheeer 


Fuel OW 
127,122 


Lubes 
21,129 


of 176,237 

161,242 

156,442 ’ , 
4,800 bavevs sees pseee 111,944 

25,495 994,544 

904,544 


Mo., Tow: 
TOTAL "RIVER ‘BARGES seeeeeee 516,213 


3,875.947 
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Plane Refueling Made Faster by... 


Increased safety, greater flexibility 
in operation and speedier service are 
the result of the engineering efforts 
of Shell Oil and an air service com- 
pany in designing an improved air- 
craft refueler for use at the Cleve- 
land, Ohio, airport. 


Plane Refueling 


Designed by Shell’s Cleveland en- 
gineering department and William B. 
Martin, president of Sky Tech, Inc., 
at Cleveland, the truck is made so 
that: 

1—Plane refueling with two grades 
of avgas is possible, or two planes 
can be serviced simultaneously with 
two grades of fuel. In the picture 
above a freight liner is serviced by 
two men on the wing loading 91 and 
100 octane fuel. Two swivel-mount- 
ed. meters on the steel deck of the 
truck face the men to facilitate in- 
stant meter reading. 





All lt Takes 


Shell says its new truck re- 
duces plane refueling to four 
operations by the driver: 

—Position truck at plane. 

—Engage power take-off 
(brakes lock automatically). 

—Open safety valves. 

—Start fueling, 











2—-Refueling can be controlled and 
metered from either the top of the 
tank or at ground level. 


3—Safety devices make the fuel- 
ing operation as nearly foolproof as 
possible. 


4—Refueling time is reduced sub- 
stantially, since two fuels can be un- 
loaded from one unit at the same 
time. 


5—Either top-wing or under-wing 
fueling can be handled, 


The refueler operates on the jet 
eductor system developed by Shell 
Oil (see NPN Aug. 30, 1950, p. 20). 
The jet eductor system provides suc- 
tion to collapse the fueling hose for 
ease of handling when not in use and 
also for defueling through a separate 
defueling system. 


However, similarity with earlier 
Shell refueler models ends there. The 
Cleveland truck has 2,420-gal. capac- 
ity—1,200 gals. of 91 octane avgas 
and 1,220 gals. of 100 octane avgas. 
Reason for the two grades of fuel is 
two-fold: Some aircraft use one or 
the other grade, while many freight 
ships serviced by Sky Tech use both 
grades—100 octane for take-off, and 
91 octane for cruising. 


The refueler delivers up to 180 gpm 
through both discharge lines. Dur- 
ing refueling, brakes are automatic- 
ally locked, and the truck cannot be 


moved as long as the power take-off 
is in operation. 

Built by Wilco, Inc., Kenton, Ohio, 
according to Shell’s_ specifications, 
the truck is equipped with a 7 by 13 
ft. steel grating deck on top of the 
tank. Mounted on this deck is a 
steel ladder on a swivel for top-wing 
fueling. 


Dual Controls 


The driver can operate flow valves 
from either ground level or from the 
steel deck on top of the truck (ar- 
rows in photo show two sets of 
valves), Openings in steel grating 
of deck permit the driver to reach 
deck flow controls. Engine rpm also 
is regulated from this side of the 
truck at the ground level. By means 
of an air control valve and rpm in- 
dicator, engine rpm can be set auto- 
matically while power take-off is en- 
gaged. 

Two Brodie 24-inch meters are lo- 





Equipment and Literature 


Descriptions and illustrations 
of new oil marketing equip- 
ment will be found on p. 67 in 
this issue. Literature on equip- 
ment is published on p. 79. The 
check list for obtaining more 
information appears on p. 68. 
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Dual Controls .. . 


... and Regulated Power Take-Off 
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LARGE TRANSPORT has a capacity of 5,000 gal. of LP-gas. 
of Union Carbide and Carbon Corp., and will be used to haul from producing points to several filling stations. 
the trailer, which was made by Trailmobile. 


Tractor is a White unit 


It has been placed in operation by the Pyrofax Gas Co., a division 
Pyrofax designed 





cated on swivels on the forward deck. 
They can be read from anywhere on 
the deck or on the plane wing dur- 
ing fueling operations. Or they can 
be read at ground level. The meters 
are reversible, so that a ship can be 
defueled and the amount of fuel with- 
drawn accurately measured. 

Two lengths of 50-ft. electric rayon 
two-braid hose, (Electric Hose & 
Rubber Co., Wilmington, Del.) are 
connected and stored at deck level. 

Two Gorman-Rupp 2%-inch cen- 
trifugal pumps are operated off a 
common jackshaft by two sets of 
four V-belts on sheave pulleys. Both 
pumps operate off one power take- 
off. 

To reduce flow restriction, all pip- 
ing is of continuous welded tubing 
with Victaulic couplings. 


Brake Lock System 


By use of an additional brake ap- 
plication valve, Shell has devised an 
automatic braking system that locks 
all brakes the instant the power take- 
off is engaged. The extra brake lock 
is synchronized with the power take- 


off lever, so that once it is moved to 
engage the unit, the brakes are au- 
tomatically locked, Even if the 
driver forgets the emergency brake, 
once the interlock system takes over, 
the truck can’t move. 


To handle emergencies, a safety 
valve (see p.65) is mounted in the 
cab on the driver’s side. Merely by 
pulling a pin, the driver actuates the 
release valve, which instantaneously 
releases all brakes so the truck may 
be moved in case of fire. 


Also, there are two points from 
which to close safety valves in case 
of fire—one at the side of the truck 
and the other adjacent to the cab 
door on the driver’s side. 


As an additional safety feature, 
mounted on the driver side of the 
cab above the windshield and inside, 
is a safety valve equipped with a 
pendulum. When brake system air 
pressure falls below 50 Ib., the pen- 
dulum is released and swings in front 
of the driver. The pendulum can be 
returned to normal position out of 
the driver’s line of vision only when 


air pressure returns to the required 
minimum of 50 Ib. 


Regulated Power Take-Off 


While the unit is designed to de- 
liver 180 gpm at 900 engine rpm, 
Shell has its unit set to deliver 110 
gpm at 600 engine rpm. To pre- 
vent gunning the engine while the 
power take-off is engaged, Shell has 
installed an air - actuated valve 
(Schrader) that automatically locks 
the accelerator linkage when the 
power take-off is engaged. 

The system works this way: 

Open—When power take-off is not 
in uve, plunger in air-actuated valve 
(A in photo) is clear of the presct 
guard (B) on throttle linkage, per- 
mitting unrestricted movement of 
throttle linkage. 

Shut—The instant power take-off 
is engaged, the air-actuated valve, 
synchronized with the take-off lever, 
releases the plunger (A), which 
moves into position so that throttle 
movement is limited by guard (B) 
and engine rpm is kept to predeter- 
mined setting. —By H.R. 





* Mer Ger Dg NR ieee eg 


FIRE TRUCK is designed speciaJly for flammable liquid fires and 


be a 


placed in service by Ri 


4 


chfield Oil at its Wilmington, Calif., re- 


finery. The truck has three separate fire-fighting mechanisms—-Ansul dry chemical, Pyrene foam, and water—which can be used 
individually or in combination. Demonstration shows the unit at work on a gasoline fire 
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Low ‘Twin’ Gasoline Pump 
(Service Stations) 

A new low “twin” gasoline dispens- 
ing pump combines two complete 
units into one compact, space-saving 
housing. Standard construction fea- 
tures contribute to serviceability, dur- 
ability, economy and efficiency, the 
company says, yet the new dispenser 
permits more intensive use of island 
espace. The equipment has automatic- 
cable hose retraction, and gasoline 
can be dispensed from either hose to 
either side of the island. Either one 
or two grades of gasoline can be dis- 
pensed. John Wood Co., Bennett Pump 
Division. 

Circle No. 1 on Reply Coupon 


Tight-Fill Coupler 


(Stations, Bulk Plants) 

A new coupler is designed for tight- 
fill deliveries to underground storage 
tanks. It can be used with a manhole 
having a diameter as small as 6% 
in. The new unit is known as Ever- 
Tite No. 99 coupler and is used with 
the company’s No. 97 fill cap. After 
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removing the fill cap from the adapt- 
er of the riser, the coupler is simply 
pushed onto the adapter and the ac- 
tuating push-rod is pressed down, 
thereby locking the coupler tightly 
to the fill. After delivery, the push- 
rod handle is lifted, the coupler is re- 
moved, and the fill cap replaced. The 
new coupler is made of aluminum, 
with bronze actuating lever and cams. 
It is light weight and all moving 
parts are enclosed. Ever-Tite Coup- 
ling Co., Inc. 


Circle No. 2 on Reply Coupon 


Tank Truck Hose 


(Tank Trucks) 

A new type of suction and dis- 
charge hose is designed for handling 
all kinds of oil products under either 
pressure or suction. The hose is rein- 
forced with two layers of braided ray- 
on cord, plus a helix of high-tensile 
spring steel wire. 


The layers of reinforcement are sep- 


arated by a layer of rubber friction 
to eliminate internal chafing of the 
reinforcing cords and wire. The hose 
is light weight, will not kink or col- 
lapse, maintains full opening in any 
position, and can be grounded to elim- 
inate static electricity. It is avail- 
able in 1%-in. to 3-in. inside diam- 
eter sizes. Quaker Rubber Corp., Di- 
vision of H. K. Porter Co., Inc. 


Circle No. 3 on Reply Coupon 


Trailer Supports 


(Trucks) 

Vertical supports for Fruehauf 
trailers now have adjustment on the 
support legs which regulates over-all 
length to accommodate various tire 
sizes. Previously the supports were 
made to suit the specified tire size. 
Adjustments can be made on the new 
supports by removing the bolts lo- 
cating the upper bracket assembly 
which supports the upper end of the 
support sleeve and moving it up of 
down as desired. Besides the ad- 
justability of the new support, the 
gear adjustment at the crank has 
been changed to more than double the 
mechanical advantage, making it 
easier to lift a loaded trailer. The 
crankshaft is mounted on needle bear- 
ings and by reducing friction has 
further decreased the effort needed 
for lifting the trailer. Fruehauf 
Trailer Co. 


Circle No. 4 on Reply Coupon 


FOR FURTHER INFORMATION 


On Any Equipment or Literature Described in This 


Issue 


HERE'S WHAT YOU DO: 


Circle the number on the coupon on next page 
which corresponds to the one that appears at the 
end of the item in which you are interested 

Fill in your name, address, etc. 


Clip the coupon. 
Mail it to the 


Street, Cleveland 


Readers’ 
NATIONAL PETROLEUM NEWS, 
13, Ohio. 


information Service, 
1213. West Third 
This department will 


forward your inquiry to the manufacturer 
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Large Paint Rollers 


(General) 

Large-diameter paint rollers are 
made in 9, 14 or 18 in. widths. The 
units are designed for rapid painting 
of ali types of surfaces with oil, 
water or rubber-bare paints. The 
rollers can be easily fitted to an 
extra-long pole to reduce the need 
for ladders and scaffolds. The unit 
is made of lambs’ wool attached to 
a strong core of paper impregnated 
with Bakelite phenolic resins which 
make it resistant to solvents, paints 
and thinners. The American Prod- 
ucts Co. 


Circle No. 5 on Reply Coupon 


Ladder Safety Shoe 


(General) 

An all-aluminum safety shoe will 
fit most metal or wooden straight 
and extension ladders. The shoe can 
be used with either the rubber tread 
or spike on the floor surface. Because 
it will not throw sparks, it is suitable 
for use around flammable liquids or 
gases. Aluminum Ladder Co. 


Circle No. 6 on Reply Coupon 


Waterless Hand Cleaner 


(General) 

A waterless hand cleaner removes 
dirt, grease, paints, oils, carbon, tar, 
and other substances. The cleaner 
turns from cold cream consistency to 
a liquid in a few seconds when in 
contact with the skin. Cleaning is 
by solvent action, the liquid reaching 
the crevices of the skin, dissolving 
grease and grime. E. I. du Pont de 
Nemours & Co, 


Circle No. i on Reply Coupon 


Grease Pump 


(Service Stations) 

A non-fouling Jet-Power pump de- 
livers clean, filtered grease despite 
contaminants which may get into a 
grease drum. To test the operation 
of the gun, E. D. Fox, Balcrank serv- 
ice manager, is shown in photo above, 
demonstrating how the unit operates. 
He loaded the drum of grease with 
road dust, sand and gravel, floor 
sweepings, steel filings, nuts, screws 


Non-Fouling 





1213 West Third Street 
Cleveland 13, Ohio 
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and bolts, and other foreign materials. 
Then he delivered clean grease from 
the gun. The drum was cut in half 
to reveal the defiled grease. Balcrank 
Inc. 


Circle No. 8 on Reply Coupon 


Lift Truck Grab Attachment 


(Warehouses) 


A lift truck load grab attachment 
is now available as a load grab side 
shift and remote control fork po- 
sitioner. This converts the basic load 
grab unit into a side shifting grab so 
that the attachment can now be 
aligned with the load instead of ma- 
neuvering the truck in crowded quar- 
ters. With the attachment pallet- 
type forks are converted for ure as 
a remote control fork positioner, for 
aligning the forks under the load in 
the same manner. Hyster Co. 


Circle No. 9 on Reply Coupon 


Truck Lift Gate 
(Trucks) 

Lift gates for trucks are available 
in models up to 4,000 Ib. capacity. 
They are made in several loading area 
dimensions and feature lightweight 
construction, one control lever, one 
hydraulic cylinder, and safety control 
which stops the gate when the driver 
takes his hand off the control lever. 
Dual safety latches lock the gate 
at floor level and the power closing 
has an automatic lock. Anthony Co. 

Circle No. 10 on Reply Coupon 
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CALIFORNIA 





THERE'S A 


Gasboy PUMP 


FOR EVERY SIZE CONSUMER ACCOUNT 





R. H. ALEXANDER COMPANY 


2105 S. San Pedro St., Los Angeles 11, Calif. 


EQUIPMENT 








ILLINOIS 

























Everything in Bulk Plant 
and 
Service Station Equipment 
INDIANA OIL EQUIPMENT CO. 


417 Madison Ave., 
Indianapolis 4, Indiana 














OFFERING THE OIL INDUSTRY THE 
FINEST IN Ol. EQUIPMENT 


@ BULK PLANTS 

@ SERVICE STATIONS 

@ TRUCK TANKS 

@ ENGINEFRING & SERVICE 


COFFIELD SUPPLY CO. 


1626 So. Main St. South Bend 24, Ind. 














MICHIGAN 





R. V. SEAMAN CO. 


Michigan's largest wholesaler of 
truck tank, service station and 
bulk plant equipment. 


SAGINAW—DETROIT— 
GRAND RAPIDS 






















NEW JERSEY 


















NEW JERSEY 








SERVICE SPECIALTIES INC. 


205-1Sth ST JERSEY CITY 2,N) 







NEW YORK 












RENICK & MAHONEY, INC. 
380 Second Avenve 
New York 10, N. Y. 
Bulk Plant—Truck Tank 
and 
Service Station Equipment 





















OHIO 








Cooling System Purger 


(Service Stations, Fleet Maintenance) 

A portable pressure purger an- 
alyzes and thoroughly power flushes 
the entire cooling system without re- 
moving the radiator. It permits lo- 
cation of faulty radiators, thermo- 
stats, fan belts, hoses, clamps and 
gaskets. With the machine it is 
possible to make a visual check of 
the water pump action on a vehicle, 
as well as an accurate check for 
head gasket leaks. Purging the 
cooling system removes rust, scale, 
grease and other deposits from a 
cooling system. Choldun Manufac- 
turing Corp. 

Circle No. 11 on Reply Coupon 
























W. E. “BILL” LAYMAN 
164 E. Exchange St. Akron 4, Ohio 
Phone—Jefferson 8215 
Factory Representative for Westinghouse, 
O.P.W., Lincoln, Neptune, Huffmon, Good- 
rich. Air, Oil, Hydraulic and Gas Hose 
and Coupling Service. 
ENGINEERING SERVICE—SALES—PARTS 























PENNSYLVANIA 












E. 0. HABHEGGER CO. 


Fairmount Ave., at 24th St. 
PHILADELPHIA, 30 








HABHEGGER 






















EQUIPMENT 
for the 
OIL INDUSTRY 


Rebailt 
PUMPS — METERS — REGISTERS 
. 
PARTS FOR MOST PUMPS 





se 
TEN HOEVE BROTHERS 
359 McLean Bivd., Paterson 3, N. J. 
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Light Mounting Trough 
(Service Stations) 
A new mounting trough can ac- 
commodate up to 10 lamp holders. 
Removable front plate permits rapid 
connecting, even on the job. Locking 
device to keep the lights focused is 
optional. The trough is weather- 
proof. Philadelphia Electrical & 
Manufacturing Co. 
Circle No. 12 on Reply Coupon 


For The Petroleum Industry 
BULK PLANTS 
TRUCKS—SERVICE STATIONS 


















RUTLEDGE EQUIPMENT CO. 

334 Bivd. of Allies Pittsburgh, Pa. 
Rutledge Service Station Flood Lights 
G&B Equipment—Buckeye Valves & 










Fittings 
Granco Pumps & Meters—Air 
Compressors 




























West Penn Oil Equipment Co. 


512 Sandusky St. ats Ceder 1-8822 


Pittuburgh 
Bulk & Service Station Equip. 
Erie Computing Pumps 


Pittsburgh Equitable Meters 
Roper & Marlow Pumps 























Plate 970-H 


Plate 970 


FOR MEN WHO KNOW THE OIL BUSINESS 
BY MEN WHO KNOW THE .OIL BUSINESS 


McDonald gives you this high grade bronze 
Emergency Valve for storage tanks. It fea- 
tures a composition disc and cadmium plated 
steel spring. 

Note! This spring is extra long, which as- 
sures closing in an emergency even after 
years and years of service. 

Extra large port openings and special con- 
struction e full flow a special feature of 
these valves. The valve seat is sufficiently 
far from the threads to eliminate possible 
distortion from an improperly tapped tank 


flange. The operating mechanism can be 
changed from left to right easily, without 
disturbing the packing. 

Plate 970-H differs from Plate 970 in that 
the former has a special Hold Open device 
with fusible link which melts in case of fire 
and allows valve to close. Both valves come 
in these sizes: 2" x 2”, 2” x 212", 3” x 3” and 
3” x 4". For full information on the com- 
plete McDonald line of Oil Handling Equip- 
ment, write for free information. 


A. Y. MCDONALD MFG. CO., Dubuque, Ia. 


HOME OF THE SWING JOINT 


e@ OIL EQUIPMENT 
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‘O’ Ring Seals Pump Shafts 
(Bulk Plants, Terminals) 


A new “O” ring mechanical seal 
is designed for rotating pump shafts. 
The seal can be adapted to with- 
stand any liquid. Leakless opera- 
tion of rotary shafts on centrifugal 
pumps handling oil products is pro- 
vided and two types are available 
for pressures up to 1,000 p.s.i. Both 
types can be supplied with single 
spring or multiple spring, and in 
either pin-drive or sleeve-drive con- 
struction. The lower pressure type 
seals are furnished for packing 
spaces 5/16 in. and larger, but in 
some cases can be made for % in. 

g space. The higher pressure 
type seals are for packing spaces % 
in. and larger. Garlock Packing Co. 

Circle No. 18 on Reply Coupon 





PENNSYLVANIA 





PENNINGTON EQUIP. SALES CO. INC. 
442 Tinsman Ave. Williomsport 39, Po. 
Wayne Pump Company Products 
Marlow Centrifugal & Blackmer Rotary 
Pumps — Truck Tanks — Hose — Reels 
Storage Tanks — Pittsburgh Equitable 
Meters — Gasoline & Oil Equipment 











TEXAS 





UNITED PUMP SERVICE & SUPPLY CO. 


1701 S, LAMAR DALLAS, TEXAS 


BUCKEYE VALVES: COX WELLS: EVER-TITE: 
GOODRICH HOSE: GRANCO PUMPS: JOYCE 
LIFTS: OILCO LOADING ARMS: SMITH ME- 
TERS: TOKHEIM PUMPS: WESTINGHOUSE 
AIR COMPRESSORS. 





NATIONAL ASSOCIATION 














WEST VIRGINIA 





SMITH METERS 
H. H. TRUITT 


1403 8th Ave. 
Hvatington 1, W. Va. 


Westinghouse Air Compressors 
Service Station or Bulk Plant Equip. 
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Pipe Identification 
(Bulk Plants, Terminals) 


A pipe identification system ures 
plastic labels which require no pro- 
tective coating. Corrosive conditions, 
temperature and humidity changes 
have little effect on the Vinylite rigid 
sheet which also resists moisture, oils, 
greases, acids, alkalies and most other 
chemicals. The rolled label is easily 
spread by hand and allowed to 
spring closed around the p'pe. The 
labels are colored and worded to fit 
requirements and can be used on any 
pipe sized up to 30 in. in diameter. 
Wilmington Plastics, Inc. 


Circle No. 14 on Reply Coupon 


Wheel Chock 
(Trucks) 

An alloy steel wheel chock is de- 
signed to retract away from the 
wheel regardless of how tightly the 
tire wedges against it. The unit is 
designed to hold any truck, trailer 
or tractor safely spotted in parked 
position. Operation of the retracting 
feature is accomplished by depressing 
the combination trip lever and handle. 
This causes the face or bearing plate 
of the chock to pull back away from 
the tire. Becaure of this backward 
movement, no amount of wedging ac- 
tion can affect the chock’s retraction 
in removal. A safety lock prevents 
premature retraction. Calumet Steel 
Castings Corp. 

Circle No. 15 on Reply Coupon 


Combination Spot, Flood Light 
(Service Stations) 

A new combination spot or flood 
light is made of cast aluminum and 
sealed with a heat resistant rubber 
gasket. The body is made with a 
“well” which permits condensation of 
moisture to run out harmlessly. An 
aluminum knuckle keeps the light 
rigid. There are no screws. or knobs 
to remove when changing lamps. 
Simply snap the door open and enap 
it shut. The light may be used with 
the company’s island light and cluster 
boxes. S & M Lamp Co. 

Circle No. 16 on Reply Coupon 





New Truck Line 
(Transportation) 


A new line of Mack trucks covers 
four and six-wheel tractors in a 
range from 17,000 Ibs. GVW through 
70,000 Ibs GCW, powered by gaso- 
line or Diesel engines. One feature 
is a reduction in chassis weight with- 
out any sacrifice of strength. Axle 
banjos, transmission cases and 
wheels similarly are lighter weight. 
A short hood, bumper and radiator, 
with the engine mounted well over 
the front axle, reduces the distance 
from front bumper to back of cab. 
The new gasoline engines offer a 
power range for every type of haul- 
ing up to 170 hp. Two Diesel en- 
gines are available in the 138 and 
170 hp class. The new trucks have 
a wider front axle which permits 
sharper turns in close quarters and 
increased stability. Mack Trucks, 
Inc. 

Circle No. 17 on Reply Coupon 


Hose Maintenance Kit 
(General) 

A maintenance kit provides facili- 
ties for repairing all types of hose 
from % in. diameter to 1 in., re- 
gardless of ply. The device features 
a wire band that is formed around 
the hose, then tightened and clamped 
with a specially-designed hose clamp 
Squire-Cogswell Co. 

Circle No. 18 on Reply Coupon 





BARRETT automatic 
Filling and Crimping Equipment 
for handling greases and other 

viscous fluids. 

@ No operator required. 

@ 100% air operated. 

Fills, seals, stomps and counts lug 
cover pails. Output of 15 pails per 
minute. Write for details on installo- 
tion to meet your requirements. 


BAR RE 


Wanufacturing Co. 
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Curved Scaffolding for Tanks 
(Bulk Plants, Terminals) 

A line of curved fabricated stag- 
ing planks has models for use on 
storage tanks from 10 ft. to 150 ft. 
in diameter. Single or bolted sec- 
tional planks are available in stand- 
ard lengths to 28 ft. and are made 
in two or three sections as desired by 
user. Albina Engine & MachineWorks. 

Circle No. 19 on Reply Coupon 


Lift Truck 
(Warehouses) 
A 1953 model lift truck has the 


same interchangeable mechanical and 
hydraulic features as previous mod- 


els. The hydraulic system is non- 
leaking even when truck is on its side. 
The new design eliminates the swivel 
colar and set screw from the pivot 
for the handle hold-up bracket. A 
new type of semi-steel, multi-ribbed 
wheel is standard equipment. This 
feature re-inforces the wide treads 
against breakage. On a level steel 
surface plate, less than a five-pound 
pull will start and move 5,000 Ibs. 
load. Market Forge Co. 
Circle No. 20 on Reply Coupon 


La 
Lift Truck Power Steering 
(Warehouses) 

Power steering is now available 
on a line of fork lift trucks. The 
equipment permits quick and easy 
turning at low speeds and a full turn 
of the wheels from sharp right to 
sharp left can be made in five sec- 
onds with steering effort reduced 
80%. Power steering is said to les- 
sen wear on the steering gear and 
drag link. Towmotor Corp. 
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Performance Meters 
(Fleet Maintenance) 


New models of a _ performance 
meter for cars and trucks are de- 
signed to permit checking a car or 
truck’s operation and safety charac- 
teristics. The two-scale dial func- 
tions as an accelerometer measuring 
road horsepower and as a decelerom- 
eter meacuring the condition and ef- 
ficiency of the vehicle’s braking sys- 
tem. With the power scale a driver 
can be alerted to such problems as 
early or late ignition timing, flat car- 
buretion, weak fuel pump, poor spark 
plugs or defective distributor points. 
The resistance scale shows poor 
wheel alignment, a dragging brake 
shoe or high engine resistance. The 
power scale can be interpreted into 
actual road horsepower by referring 
to a chart supplied with the meter. 
One model of the instrument is 3% 
in. in diameter and is fitted with a 
suction cup and special clamp for 
mounting. The other models are 4% 
in, in diameter and are for perma- 
nent mountings of several types. All 
models are identical in operation. 
The Autosphere Corp. 
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Two New Trucks 


(Transportation) 

Two new models of trucks cover a 
range from 14,000 to 21,000 Ibs. 
GVW. A 1%-ton truck with a 16,- 
000 Ib. GVW has a high-output valve- 
in-head engine which develops 113 
hp at 3,500 rpm. Transmission is a 
heavy-duty four-speed synchro-mesh. 
The truck is available in six wheel- 
bases, from 130 in. to 172 in. The 
other model truck is larger to handle 
loads from 16,100 to 21,000 Ibs. Its 
engine develops 112 hp at 3,000 rpm. 
Diamond T. Motor Car Co. 
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Parts Cleaner 


(General) 

An air-operated parts cleaner is de- 
signed for carburetors, fuel pumps, 
pistons, brake shoes, and other auto- 
motive parts. Action of the air in the 
unit is to create a turbulence which 
produces an effective cleansing agita- 
tion to the cetergent properties of 
any commonly uced solvent. The ma- 
chine is housed in a heavy steel tank 
of 6%4-gallon capacity. A parts basket 
has a locking hook which grips the 
lip of the tank, permitting easy load- 
ing and draining of cleaned parts. 
Jiffy Parts Cleaner. 


Circle No. 24 on Reply Coupon 


Floor Sweepers 


(General) 

A line of floor sweepers is avail- 
able with left and right hand side 
brush attachments. This boosts the 
sweeping width by 12 in. and makes 
possible sweeping the angle of wall 
and floor in either direction. For ex- 
ample, a 20 in. machine sweeps a 
32 in. path with the side brushes. 
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This motorless unit sweeps at a 
speed almost equal to that of power 
driven units, according to the manu- 
facturer. Handling Devices Co., Inc. 
Circle No. 25 on Reply Coupon 


Wheeled Fire Extinguisher 


(Bulk Plants, Terminals) 

A new 150-lb. size dry chemical 
type wheeled portable fire extin- 
guisher is easy to operate, compact 
and offers maneuverability indoors 
or outside. It is effective on flam- 
mable liquids, gas and electrical fires, 
as well as surface fires involving 
ordinary combustible materials. C- 
O-Two Fire Equipment Co. 

Circle No. 26 on Reply Coupon 


Floor Trucks 


(Warehouses) 

New floor trucks are assembled by 
the user and may be altered to meet 
changing needs. The units are ship- 
ped knocked down but may be put 
together in five minutes. End panels 
slip into sockets in the bottom deck; 
shelves are added as needed. Shelf 
and deck sizes are 20 in. by 36 in. 
and over-all truck dimensions are 
22% in. by 42 in. Leebaw Manu- 
facturing Co. 


Circle No. 27 on Reply Coupon 


Flexible Paint Brush 


(General) 

A new paint brush has a handle 
that can be bent at any angle for 
painting hard-to-reach places. The 
brush has a strong, flexible cabie 
that joins the handle to the brush- 
ferrule and permits easy bending at 
any desired angie. In the adjusted 
position or as a straight brush it 
“stays put,” When bent, the brush 
virtually paints around corners. The 
brush is furnished with a 1-1/2 in. 
bristle head. Fern-Wey Co. 

Circle No. 28 on Reply Coupon 


Hand Oiler 


(Service Stations) 

A new hand oiler features “con- 
trolied oil flow.” The oiler has % pt. 
capacity and a detachable heavy 
duty 7 in. vertical steel tube spout 
with a steel tip. The spout is inter- 
changeable with the flexible spout on 
K-P’s 6 oz. pistol oiler. The flow 
of oil can be controlled to deliver a 
drop at a time or a steady stream. 
The unit is simple to dismantle and 
all parts are easily replaceable. The 
oiler is available with a lustrous 
plated finish or a copper finish. K-P 
Manufacturing Co. 

Circle No. 29 on Reply Coupon 
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V-8 Engine Oil Guard 
(Fleet Maintenance) 

An oil guard is designed to end oil 
mess during V-8 overhead valve ad- 
justment jobs on engines. The units 
have brackets which slip over valve 
cover studs for quick installation. A 
neoprene gasket prevents leaking. 
The guard stops oil from running on- 
to manifold and other engine parts 
during adjustment of the valves. 
Pierce Specialized Equipment Co. 


Circle No. 30 on Reply Coupon 


Measure Marked Plastic Pipe 
(General) 

A line of flexible plastic pipe is 
marked every 10 ft. of length so 
that it is easier to count out definite 
lengths without measuring devices. 
The pipe is made of polyethylene and 


is non-toxic. 
Extrusion Co. 


Circle No. 31 on Reply Coupon 


The Plastex Pipe and 


Printing Calculator 
(Offices) 

A new calculator finds percentages 
easily and quickly and provides 
printed proof of the result. Since 
the calculator provides automatic 
clearance, the next computation can 
be started immediately and there is 
no need for copying or for recal- 
culation. Remington Rand Inc. 

Circle No. 32 on Reply Coupon 
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Check Writer 


(Service Stations) 

A new check writer is small enough 
to fit into a check book or the pocket. 
It provides protection against the pos- 
sibility of check alteration. The unit 
indelibly perforates and inks large 
legible figures into the fibres of the 
check showing the exact dollars and 
cents amount. The equipment is seven 
inches long, three inches wide, one 
inch deep and weighs six ounces. 
Marcy F. Roderick Co. 
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Oil-Fired Heating Unit 
(Fuel Oil Distributors) 

A compact, oil-fired, factory-as- 
sembled, all-in-one automatic heating 
unit of kitchen counter height is de- 
signed for installation in small 
homes, service stations, or other 
structure with a minimum heating 
load and restrained domestic hot 
water demand, The unit includes a 
combustion chamber, tankless water 
heater, oil burner and controls. The 
hot water output is three gallons per 
minute while the heating plant has 
a@ gross output of 99,000 Btu. with a 
firing rate of one gallon of oil per 
hour. The National Radiator Co. 

Circle No. 84 on Reply Coupon 


Metal Paint 
(Bulk Plants, Terminals) 

A new line of corrosion-resistant 
coatings is designed for use on metal 
surfaces of machinery, pipes, tanks, 
duct work and metal building mate- 
rials, interior and exterior. The 
product can be sprayed, brushed or 
dipped. It can be applied to rusted 
or bare unrusted metal after the 
surface has been treated, or over 
painted surfaces that show positive 
after pretest with primer. Coating 
is available in black, white, gray, 
ivory, green, red, orange, and yellow. 
Steelcote Mfg. Co. 

Circle No. 35 on Reply Coupon 


Drum Vent 
(Bulk Plants) 


A safety valve for 50-gal. drums 
is designed to control and prevent 
explosions caused by pressure expan- 
sion. Unit has been approved by 
Factory Mutual Laboratories for use 
on drums containing flammable oil 
liquids. The vent is screwed into the 
bung opening of the drum by hand 
after which it permits entry of air 
into the drum when liquid contracts 
or is being withdrawn; allows air to 
escape slowly when normal tempera- 
ture causes the liquid to expand. It 
also relieves excess pressure quickly 
when fire or unusual heat causes 
liquids to build up vapor pressure, 
and it automatically resets and shuts 
off the flow of vapor as soon as pres- 
sure is relieved. Fire screens inside 
the vent prevent entry of fire into 
the drum. If the drum overturns, 
the unit automatically seals off all 
flow of vapor and liquid. Central 
Safety Equipment Co. 


Circle No. 36 on Reply Coupon 


Drum, Carton Lift Truck 
(Warehouses) 


A combination carton and drum 
clamp can handie both types of con- 
tainers without the use of skid or 
pallet. Attachment can be used on 
all Elwell-Parker center-control, sit- 
down fork trucks. The slotted por- 
tion of the clamp’s arms permits 
clamping of standard drums without 
interference of the drum’s rolling 
ribs, Unit is hydraulically control- 
ied. Elwell-Parker Electric Co. 

Circle No. 37 on Reply Coupon 
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(Bulk Plants, Terminals) 

A pipe stop is designed to permit 
the racking of pipe in a safe, orderly 
manner. The stop is nailed to the 
wood runner under a layer of pipe to 
hold the outside joints from rolling. 
The more pressure applied against the 
stop, the deeper the teeth sink into 
the wood runner and the stronger it 
becomes. A lip on the back side 
makes it easy to remove with a ham- 
mer or pinch bar. Made of steel, 
the unit can be used many times. 
The Triangle Jack Co., Inc. 

Circle No. 38 on Reply Coupon 


Self-Cleaning Strainer 
(Bulk Plants, Terminals) 

A new manually-operated  self- 
cleaning strainer is designed to re- 
place basket ctrainers and can be 
used where fine or coarse clean- 
ing is desired. The filters are made 
of non-corrosive materials to clean 
gasoline and other oi] products. The 
strainer consists of a heavy cast 
iron housing containing a cast iron 
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drum into which the straining ele- 
ment is retained. This drum has 
large slots with a coarse wire mesh 
screen attached to the inside. The 
dirty liquids enters at the bottom of 
the housing and rises around the out- 
side of the slotted drum. The dirty 
liquid, under pressure, is then forced 
through the screen media, which re- 
tains the foreign matter, thereby per- 
mitting only clean liquid to enter 
the center of the drum. This clean 
liquid is then reieased through the 
outlet, which is diametrically oppo- 


site the inlet. When dirty, the drum 
is turned manually by a ratchet un- 
til the foreign matter is removed. 
Strainers are made in pipe sizes from 
2 in. to 24 in. 8S. P, Kinney Engi- 
neers, Inc. 

Circle No. 39 on Reply Coupon 


Strainer for LP-gas Engines 
(Trucks) 
A strainer for use on automotive 
equipment fueled with LP-gas re- 
moves foreign matter from the fuel 





SPRING-MATIC 
LOADERS solve loading 


problems 
over, 
daily— 
Easily! 
Speedily! 


Dependably! 


atom alate! 


MODEL 450-A 
SIZE 
3°’ and 4 


Economically! 


Multiple loading with OILCO SPRING-MATIC LOADERS at a large distri- 


bution plant. Three loading 


platforms, loading from both sides speedily 


and efficiently, handle twelve transports simultaneously. 
Write NOW for detailed descriptions 


OIL EQUIPMENT MANUFACTURING CO. 


3100 VERMONT AVE., LOUISVILLE 11, KY 
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line. It is cleaned by opening the 
bottom plug in the strainer to blow 
out any accumulation of dirt. In 
addition a lock is available for instal- 
lation on the top of the strainer. This 
locks off the LP-gas fuel with the 
turn of the ignition key. Its mag- 
netic action is operated from the ve- 
hicle’s battery. Century Gas Equip- 
ment Co. 
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Carton Opening Device 
(Packaging) 

A new tear-strip inserted in paper 
cartons has a pull tab protruding 
from the tape that seals the corner. 
A pull on the tab and tape divides 
the box in half without the use of a 
knife. The method of preparing car- 
tons for opening by the tear-strip is 
incorporated in the manufacturer’s 
taping machines made after March 
15, 1953, but older tapers can be 
modified to do the job. General Cor- 
rugated Machinery Corp. 

Circle No. 41 on Reply Coupon 


Explosion-Proof Plugs 


(General) . 

A new series of explosion-proof 
electric plugs and receptacles is de- 
signed for hazardous locations, The 
connectors are made to provide safe 


operation of portable electrical equip- 
ment in Class I, Group C and D 
hazardous locations and are listed by 
the Underwriters’ Laboratories. The 
units also operate as a current-rup- 
turing device, providing a safe and 
positive means for opening and clos- 
ing the circuit under load. The de- 
layed action lock, which is extreme- 
ly easy and simple to operate, makes 
it impossible to open or close the 
circuit except when the contacts are 
safely confined within the explosion- 
proof chamber. Pressing a button 
releases the delayed action lock. The 
plug is inserted and withdrawn in a 
straight line. No turning is neces- 
sary and no separate sealed fittings 
are required. Pyle-National Co. 
Circle No. 42 on Reply Coupon 


Rubber Lubricant 


(Service Stations) 


A liquid, stainless, greaseless lubri- 
cant has been developed for use on 
rubber parts and surfaces in vehic:es. 
The lube comes in a two-ounce can, 
which has a special applicator. It 
can be used wherever rubber parts 
and surfaces need lubrication to pre- 
vent formation of hard surface 
“shells” with resultant squeaks. The 
Permatex Co. 
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Hydraulic Jack 


(Service Stations) 


A new 1% ton quick-service hy- 
draulic jack is designed for service 
floor, driveway and curb service, One 
feature of the jack is the dense “mi- 
cro-smooth” finish inside the cylinder 
which resists wear and forms a posi- 
tive seal between cylinder wall and 
cup leather. The unit has overload 
protection. The 48” handle can be 
telescoped to half its length. The 
handle also can be removed quickly. 
The cap on the jack can be rotated 
and is self-ieveling in all positions. 
Walker Manufacturing Co. 
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Fire Blanket 


(General) 

A plastic-coated glass cloth fire 
blanket extinguishes flames when 
thrown over a person or machine. It 
does its job by cutting off the oxy- 
gen supply. The blanket can be 
hung wherever need may arise and 
needs no covering to protect it from 
the weather, since the vinyl plastic 
surface is resistant to acids, alkalies, 
most solvents and other chemicals. 
The blanket’s surface is kept clean 
by flushing with water or wiping it 
with a damp cloth. Standard Safe- 
ty Equipment Co. 
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Hydraulic Lift Truck 


(Warehouses) 

A new hydraulic lift truck is de- 
signed for maximum safety with 
one-man operation. It is made in 
three sizes with lifting heights of 
68 in., 80 in., and 100 in., and has 
a lifting rating of 1,250 Ibs. The hy- 
draulic system is powered by an au- 
tomotive type battery and is equipped 
with a built-in charger with auto- 
matic cut-off and trickle charge. An 
electronic switch cuts off power at 
maximum height and prevents jar- 
ring load and damage to the hy- 
draulic system. Truck is of the fork 
lift type, but can be equipped with 
a snap-on platform to make it an 
all-around combination lift truck. 
Safeway Industrial Equipment Corp. 


Cirgle No. 46 on Reply Coupon 


Drum Handling Attachment 
(Warehouses) 

A horizontal drum handling attach- 
ment for lift trucks is semi-auto- 
matic, quickly and easily adjusting 
itself to a variety of drum sizes for 
horizontal lifting and tiering. It 
handles drums ranging in length 
from 26 in. to 38 in. The attach- 
ment is. interchangeable among 
company’s entire line of fork trucks. 
Clark Equipment Co. 

Circle No. 47 on Reply Coupon 
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Electric Transmission Truck 


(Warehouses) 


A new gacoline-powered lift truck 
is equipped with an electric, infinite 
step transmission that has no me- 
chanical connections from the engine 
to the drive unit. This eliminates 
transmission gears, and the need for 
hydraulic torque converters or over- 
drive mechanisms. The electric trans- 
mission provides controlled power 
and infinite acceleration range with 
minimum power loss. Also, trans- 
mission shock loads to the engine are 
eliminated. Automatic Transmission 
Co 
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Portable Air Lift 


(Stations, Maintenance) 

A portable pneumatic car or truck 
lift is designed to hoist the front or 
the rear of a vehicle up to 50 in. 
One model has a capacity of 3,000 
lb. for cars while the other has a 
rating of 5,000 Ib. for “rucks. Weight 
of the car model is 380 Ib.; the truck 
unit weighs 575 Ib. Wheels enable the 
lift to be moved from place to place. 
The only power required is an air 
line to supply 150 p.s.i. Bay Manu- 
facturing Co. 
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industrial Truck Tires 


(Warehouses) 

A demountable Innacush solid tire 
is designed for changeover on materi- 
als handling equipment. The demount- 
able tire is made for.a split wheel 
that is tapered to 12% deg. and slight- 
ly larger than the tire so that there 
is maximum compression when the 
wheel is bolted together. The bead 
wires in the hard-rubber base pre- 
vent tire stretch or slippage under 
severe operating conditions. The tire 
can be changed in 10 minutes or less. 
United States Rubber Co. 
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Feonnante 


“CAT-PLASTIC™ ALL-WEATHER PENNANTS 


SPECIFY TYPE 75 


These plastic pennants give you 
both all-weather durability and low 
cost. Each set is 25 ft. long, with 
twelve 12” x 18” flags in alternat- 
ing, brilliant colors—red, green, 
yellow and blue. Flags are sewed 
into cloth tape. Ready to put up. 


25 ft. set 
$1.00 FO... INDIANAPOLIS 


HEAVY-DUTY PLASTI-CLOTH PENNANTS 





Saw Attachment 


(General) 

A cam-action saw attachment con- 
verts the rotary power of an electric 
drill to a thrust-action saw. The 
tool can be attached directly to any 
heavy duty electric drill for fast cut- 
ting of metal and other materials. 
Specially-designed blades make start- 
ing holes unnecessary. The saw chuck 
permits the use of any make of hack 


or key-hole saw blade. E-Z Way Tool 
Co 
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Electric Counter 


(Offices, Warehouses) 

An electric counting and marking 
instrument is portable and may be 
obtained in battery or 110-volt mod- 
els. A special pencil is used to mark 
or check. Colored pencils or a rubber 
stamp also are available. An audible 
sound or click registers each mark, 
and the pencil can be used to mark 
without counting by grarping it below 
the sleeve. A knob permits reset to 
zero. May Engineering Co. 


Circle No. 52 on Reply Coupon 
Made especially for windy parts of ——_———. 


the country, these are the toughest 
pennants made. Twelve 12” x 18” 
flags to the 25 ft. set. Four alternat- 
ing colors—tred, white, blue, and 
yellow. Flags are double-sewed to 
two-ply rope. Ready to put up. 


per 25 ft. set 
$1 .30 F.0.8., INDIANAPOLIS 


Send for catalog of Pratt's station outdoor display 
FREE! material. Gives display ideas for every occasion! 


201 PRINTCRAFT BUILDING, INDIANAPOLIS 4, INDIANA 


Shop Truck with Boom 


(General) 

A hydraulically operated shop 
truck handles all lifting jobs within 
its 750-Ib. capacity whether they re- 
quire a boom, forks or platform. 
Base of the unit is 22% in. by 33 in., 
and it has a foot operated lock brake. 
Boom is handy for lifting such things 
as machinery, truck parts, etc. A 
switch of one pin puts the forks into 
operation. These will lift a pallet 
to 55 in. Unit Manufacturing Co. 

Circle No. 53 on Reply Coupon 
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LITERATURE 


Care, Feeding of Gears 
(Lubrication) 


An eight-page booklet describes the 
function of automotive gears and 
gives historical facts on their devel- 
opment. It tells why certain lubri- 
cants are needed to prevent gear 
troubles, All-purpose lubes are de- 
scribed and advantages given, as well 
as some special type gear oils made 
by manufacturer. Cato Oil and Grease 
Co. 
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Oil Conservation Equipment 
(Bulk Plants, Terminals) 


A new 12-page booklet describes 
the operation of new vapor-saving oil 
storage tank equipment known as the 
Vapor-Mizer. The unit, either alone 
or manifolded to other tankage for 
terminal-wide protection, combats 
evaporation losses. Examples of how 
much this equipment can save are 
given. Pictures and drawings show 
how the conservation equipment 
works. Graver Tank & Mfg. Co., Inc. 
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Automotive Carburetion Facts 
(Service Stations, Fleet Maintenance) 


Written in easy-to-understand lan- 
guage, a new booklet gives funda- 
mental details on the how and why 
of automotive carburetion. Although 
Rochester carburetors are used as a 
basis for the booklet, the facts apply 
basically to many other carburetors. 
It contains data to help station me- 
chanics improve carburetor service. 
United Motors Service Division, Gen- 
eral Motors Corp. 
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Fork Truck Training 
(Warehouses) 


A training program for fork lift 
truck operators covers all phases of 
operation, maintenance and safety. 
The course is useful in teaching be- 
ginners to become skilled operators 
or for refreshing experienced oper- 
ators on the fine points of their trade. 
The program consists of lessons 
grouped together as a full plan of in- 
struction or presented in parts, each 
section an individual whole in itself. 
Section One describes the operation 
of gacoline, Diesel and electric trucks 
from starting the motor to expert 
operation. Section Two gives data on 
preventive maintenance for all three 
types of trucks and gives practical 
daily, weekly, monthly and annual 
check lists. Section Three uses in- 
structive cartoon technique to eluci- 
date safety problems in handling fork 
lift trucks and loads. Directions for 
setting up meetings and conducting 
training classes are included in an 
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FOR THE JOB 


QUALIFIES 


ROPER 


ON MANY 
COUNTS 


If you have a job open for a pump, then by all means consider 
the Roper Series 3600 as the heart of your fuel transfer system. 
Designed to handle thin or thick liquids quickly and Safely, 
these pumps offer you the many advantages of the rotary gear 
principle, plus a most important benefit — Roper dependability. 
There is a size for your needs, as models are available from 40 to 
300 G.P.M. sizes — pressures to 60 P.S.I, 


AND COMPARE THESE FEATURES 


Compect ... requires minimum Steel Bed Plate provides rigid 
of installation space. foundation for pump and motor. 


indoors or Outdoors ... no pump Operetion ... unusually smooth 
house needed. and quiet; pump operates in 
either direction. 


Geer Reduction .. . totally en- Suction Lift...up to 15 feet at 
closed and running in oil. Three 60 P.S.I. 
gear ratios available. 


Anti-Frietion bearings through- Helical Geers «+-fun in axial 
out gear reduction. hydraulic balance. Pump fitted 


with 4 high-lead bronze bear- 
ings; split-type gland. 


See Your Roper Distributor or Write for Catalog 


GEO. D. ROPER CORPORATION 
474 Blackhawk Park Ave. 


Rockford, Illinois 
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instructor’s manual, which also pro- 
vides “tell them” and “show them” 
hints for each lesson. Practice operat- 
ing courses, indicated in suggested 
layouts, are easily set up in any ware- 
house and facilitate practical training 
in all conventional uses of fork trucks. 
Yale & Towne Manufacturing Co. 
Circle No. 57 on Reply Coupon 


Custom Truck Tanks 
(Tank Trucks) 

A four-page folder describes a num- 
ber of truck tanks which have a spe- 
cial design for a particular job. A 
one-compartment tank is made with 
the rings on the outside to permit 
quick cleaning when changing from 
one product to another. Others in- 
clude tanks with coils for heavy prod- 
ucts. One feature of the folder is an 
offer to show how to convert small 
tank trailers into larger ones. Gor- 
bett Bros. 

Circle No. 58 on Reply Coupon 


Industrial Hoists 
(Warehouses) 

Case studies of the use of hydraulic 
hoists for lifting, loading, position- 
ing, and material handling problems 
are discussed in a new booklet. One 
typical study shows how a lift can 
be used to raise material from floor 
level to truck bed height to facilitate 
handling. Another shows how a hoist 
is used to raise materials handling 
trucks to various levels for easier 
loading oreunloading. Globe Hoist Co. 

Circle No. 59 on Reply Coupon 


LP-Gas Transfer Compressors 


(Bulk Plants, Terminals) 

A new bulletin describes compress- 
ors specially designed for the trans- 
fer of LP-gas. Construction and op- 
erational features are shown. A view 
of an unloading plant illuctrates the 
four major steps of the un oading 
cycle and a practical problem is 
worked out. Ingersoll-Rand Co. 

Circle No. 60 on Reply Coupon 


Weights, Measures Cases 


(General) , 

A Weights and Measures Case Ref 
erence Book has been prepared by 
Kathryn M. Schwarz with the assist- 
ance of Malcolm W. Jencen and under 
the direction of William 8S. Bussey, 
National Bureau of Standards. Known 
as Circular 540, the publication cov- 
ers court decisions through July, 1952, 
and fills a need for concise legal in- 
formation in lay terms 
court decisions involving weights and 
measures cases. This indexed refer- 
ence to reported decisions of federal 
and state courts permits quick loca- 
tion of any particular decision or de- 
cisions concerning a given phase of 
the weights and measures law. Order 
from the Government Printing Office, 
Washington 25, D. C. Price is $1.25. 


NEWS OF MANUFACTURERS 


LP-Gas Storage Tank Plant 


A new plant for the manufacture 
of LP-gas storage tanks is under 
construction at Beardstown, Ill. It 
will be operated by Delta Tank Man- 
ufacturing Co., Inc., a subsidiary of 
General Gas Corp., LP-gas tank man- 
ufacturer in Ba‘on Rouge, La., and 
Macon, Ga. The new facility will 
have a production capacity of 25,000 
tanks a year. 


New Sales Setup on Insulation 


A new industry group has been or- 
ganized by Owens-Corning Fiberglas 
Corp. to sell Kaylo and Fiberglas in- 
dustrial insulations. Hugh T. Wil- 
liams will be manager of industrial 
insulation sales. 


Stonco Buys Austin Lights 


Stonco Electric Products Co., Ken- 
ilworth, N. J., has bought the Light- 
ing Products Division of the M. B. 
Austin Co., Northbrook, Ill, and is 
consolidating the line of floodlights, 
spotlights, and cluster lights with 
its own brand. All manufacturing 
has been transferred to the new 
Stonco factory at Kenilworth. 


Industrial Tape Changes Name 


The Industrial Tape Corp., New 
Brunswick, N. J., has changed its 
corporate name to Permacel Tape 
Corp. The new name fits the brand 
names of the company’s products 
more closely. 


Oil Burner School 


Petro, Cleveland, Ohio, recently 
held a service and installation rchool 
on industrial burners, About 65 at- 
tended and Jess R. Crews, company 
sales manager, supervised instruc- 
tion on the most satisfac‘ory meth- 
ods of installing and maintaining 
heavy fuel oil burners. 


Auto-Lite Service School 


A total of 2,200 service technicians 
from 1,950 service accounts have at- 
tended the Electric Auto-Lite Co.’s 
service school in Toledo during the 
past 16 years. The students, all 
qualified electrical servicemen, re- 
ceived a three-week course on the 
latect techniques in electrical main- 
tenance. Upon graduation they re- 
turned to the various terri‘ories they 
repre-ented to open additional schools 
for servicemen in their areas. These 
schools are shorter in duration than 
the main school in Toledo, and are 


maintained constantly to permit all 
area electrical servicemen to receive 
instruction in the latest test and serv- 
ice methods. At present 72 field 
echools are in operation in all parts 
of the U. S., and 32 in Canada. 


Wayne Holds Engineering Meet 


Wayne Pump Co. held its 11th en- 
gineering conference last month in 
Salisbury, Md. It was attended by 
representatives from the major oil 
companies in the U. S., Canada, 
Brazil, India and England. The 150 
delegates were shown special cut- 
away models of all types of Wayne 
dispensing equipment—gasoline, oil 
and grease pumps—station hoists, 
hose reels, air compressors and in- 
dustrial lifts. Discussions were held 
on the latest developments in service 
station equipment, including remote 
pumping systems and dual type gas- 
oline dispensers. The guests were 
shown the company’s complete test- 
ing facilities outside the plant where 
every type of equipment was shown 
in actual ure, being pre-tested under 
rugged conditions. W. H, Bateman, 
president of Wayne, welcomed those 
attending the meeting. 


Packaging Jobs Surveyed 


A study by the Packaging Insti- 
tute, New York City, predicts that 
starting salaries for trained packag- 
ing technologists will range from 
$3,000 to $10,000 a year, with the 
median at $4,000. The survey was 
made to find out how big a market 
exists for trained packaging tech- 
nologicts and how much they would 
probably earn after completing a 
hypothetical four - year university 
course in packaging (the only four- 
year curriculum in packaging in the 
U. S. and which is barely under way 
is at Michigan Sta‘e College, East 
Lansing, Mich.). Ten of those sur- 
veyed in the oil industry believcd 
that graduates would get jobs in pe- 
troleum materials handling. A copy 
of the report is available at $5 a copy 
from the Packaging Institute, 342 
Madison Ave., New York 17, N. Y. 


New Graver Plant 


A new plant has been established 
at Odessa, Tex., by Graver Tank & 
‘Manufacturing Co., Inc. The new 
facility will cerve as an adjunct to 
Graver’s fabricating facilities at Sand 
Springs, Okla., and will facilitate 
distribution of the company products 
throughout the Southwest. This 
latest p'ant brings the number of 
Graver plants to six. 
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Kelite 
found the key 
to better packaging 
with 


RHEEMCOTE POSTER DRUMS 


It’s no secret when Kelite Products, Inc., ship their cleaning 
compounds to their growing list of customers... because these chemical 
compounds are shipped in colorful, Rheemcote lithographed Poster 
Drums. These drums provide both a safe, sturdy container and 
brand and trade-mark identification. 
Rheemcote containers can be lithographed in any number of 
colors, any design, including halftones. The high-gloss finish is tough, 
long-lasting. When necessary, interiors can be roller-coated 
with special protective lacquers. 
If your product is shipped in steel containers, let Rheem show you 
the way to added prestige and profit... with Rheemcote Poster Drums. 
Write for free colorful booklet on this powerful new advertising 
medium. Rheem Manufacturing Company, 4361 Firestone Boulevard, 
South Gate, California. 


Rreemcot drums 


RHEEM MANUFACTURING COMPANY - Manufacturing Plants in 22 Cities Around the World 


PLANTS AND OFFICES: BURLINGTON, LINDEN, NEW JERSEY ©¢ CHICAGO, ILL. © HOUSTON, TEXAS © NEW ORLEANS, LA. © NEW YORK, WN. Y. 

NEWARK, RICHMOND, SAN FRANCISCO, SAN PABLO, SOUTH GATE, CALIF. © SPARROWS POINT, MD. © FOREIGN PLANTS: BRISBANE, FREMANTLE, 

MELBOURNE, SYDNEY, AUSTRALIA © BRISTOL, UNITED KINGDOM © BUENOS AIRES, ARGENTINA © HAMILTON, ONTARIO © LIMA, 
RIO DE JANEIRO, BRAZIL © MILAN, ITALY ¢ SINGAPORE 


©1983, RHEEM MFG. CO. 
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Ofa Cent Per Mile! 


WITH THE NEW TRAILMOBILE 
GUARANTEED TANDEM MAINTENANCE PROGRAM 


Whether your tandems roll 30,000, 50,000 or 
100,000 miles a year—your service costs for 5 
years cannot exceed $2.90 per month! 





Here is a maintenance program that really cuts 
your operating costs to the bone! Trailmobile’s 
dependable, road-proven tandem unit mecha- 
nism is guaranteed to cost you no more than 
7/1000 of a cent per mile* for service! Here’s the 
way this cost-cutting plan works: 





3% Guaranteed service on these parts... 
You simply bring your new Trailmobile e DISTRIBUTOR BEAMS 
Tentem — any one of os mayen © TRUNNION SHAFT 
Trailmobile branches for periodic inspec- 
tion. If your repairs and greasing on a new DISTRIBUTOR 
tandem mechanism exceed $175 during the BUSHINGS 
five-year guarantee... Trailmobile handles BEARING BRACKETS 
all additional service for you without cost! 


This amazing guarantee plan brings your cost- 
per-operating-mile to an all-time low on your 
new tandem trailers. Large and small operators 
in all parts of the country have been quick to see 
the advantages of this Trailmobile Guarantee 
Program. Why don’t you get full details on the 
tandem unit that costs less to operate than any 
on the road today! Write now. 


*Based on an average of 50,000 miles per year 





The Ton 
7:7 TRAILMOBILE 


TRAILMOBILE inc. 


CINCINNATI 9, OHIO BERKELEY 10, CALIFORNIA 
Friendly Sales and Service from Coast to Coast 
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Canada to Have Pacific Pumps 


An agreement has been made be- 
tween Pacific Pumps, Inc., and Linde 
Pump and Engineering Co., Ltd., for 
the manufacture, sale and servicing 
of Pacific centrifugal pumps in Can- 
ada. They will be marketed under 
the trade name of Linde-Pacific. 


Materials Handling Show 


Yale & Towne Manufacturing Co.'s 
Materials Handling Road Show sets 
out June 1 on the second leg of its 
two-year transcontinental tour. First 
stop is the Canadian International 
Trade Fair, Toronto, Ont., where it 
will play from June 1 to 12. The 
show next will travel through the 
Midwest. It is designed to demon- 
strate to businessmen and engineers 
how they can use the company’s 
equipment. The gasoline-powered 
lift trucks can be operated inside 
buildings when they are equipped 
with OCM Catalytic Mufflers which 
convert carbon monoxide into carbon 
dioxide. Trucks uced in the show 
are equipped with fluid drives. 


Buys Brake Adjuster 


Hunter Manufacturing Co., Cleve- 
land, Ohio, has purchased all rights 
to Brakemaster, an automatic brake 
slack adjuster for trucks, trailers 
and buses equipped with cam-actuat- 
ed brakes. The company will begin 
manufacture of the equipment as 
soon as facilities can be moved from 
Chicago. Brakemasters were previ- 
ously made by Brakemaster Corp. 
Horton Conrad, former executive vice 
president of Brakemaster, has joined 
Hunter as assistant to the president. 


Compco Makes Leader Lights 


Leader Electric Co.’s service sta- 
tion lights are now being made by 
the Compco Corp., 2251 West St. 
Paul Ave., Chicago, following its pur- 
chase of the Exterior and Special 
Lighting Division of Leader. The 
name “Station Master” will be re- 
tained on the lights. Compco has 
been in the lighting business for 21 
years. 


Package Machine Makers to Meet 


The 2ist annual meeting of the 
Pack Machinery Manufacturers 
Institute will be held Sept. 20-23, at 
Skytop Lodge, Skytop, Pa. 


New Clark Dealer 


The Christy Equipment Co., 
Omaha, Neb., has been appointed to 
handle Clark Equipment Co.’s indus- 
trial trucks replacing the Clark 
dealership at Sioux Falls, S. Dak. 
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PERSONALS 





Mr. Black 


Mr. Eyler 


Harry Eyler and James J. Black 
are now vice presidents of the opera- 
tions they formerly directed at Trail- 
mobile Inc, 

Mr. Eyler, former general sales 
manager, is now vice president of 
sales. He has been in the transporta- 
tion field for 20 years, the last 13 
with Trailmobile as manager of a 
factory branch, then west central di- 
vision manager, and finally, in 1952, 
as general sales manager. 

Mr. Black, chief engineer, is now 
vice president of engineering. He 
joined the company in 1931 as sales 
engineer after 10 years with the La- 
peer Co., which was later absorbed 
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by Trailmobi:e. In 1932 he became 
caief engineer for Highland Body Co., 
a Trailmobile subsidiary, and two 
years later was chief engineer for 
Trailmobile also. Until 1951, when 
Trailmobile was taken over by Pull- 
man Inc., Mr. Black served as vice 
president and director of the com- 
pany. 


> * > 


Well-acquainted with the Chicago 
area, William C, Behmer steps easily 
into his new position as Chicago dis- 
trict sales manager for Graver Tank 
& Mfg. Co. 


More than 15 years ago 
Mr. Behmer came 
to Graver from 
the Armour In- 
stitute of Tech- 
nology as a grad- 
uate civil engi- 
neer. He was 
headquartered in 
the company’s 
East Chicago, 


Ind., office until 
1946 when he 
was. transferred 
Mr. Behmer to the Chicago 


office, Five years 
later he was named assistant sales 
manager, the position he has re- 
tained until his present appointment. 


_ CHAMPLIN HI-V-1 PREMIUM _ 





a, 


FOR YOU! 


All over the country, motorists are 
following the lead of the U. S. Army 
Ordnance Committee and giving this HI-V-1 
Mil-O-2104 grade oil their full approval 
for heavy-duty service. They‘re asking for 
it by name . . . they want this premium 
heavy-duty oil that gives below-zero and 
above-boiling protection . . . they want 
this oil that improves engine \perform- 
ance, with less consumption! 

Dealers want it too, because it’s a 
money-maker for them. How about you? 
If you're interested in more money from 
motor oil sales, write, wire or 
for full details on available dealerships 
in your territory! 






























Fred S. Shumaker, former New 
York regional manager for the Wayne 
Pump Co., is now special representa- 
tive and marketing consultant in the 
east. His former duties are being 
taken up by Thomas E. McLar_n who 
has been in station equipment service 
for 20 years. In addition to han- 
dling his own line of equipment, he 
has represented major gasoline pump 
manufacturers, in the New York 
area for Martin & Schwartz Inc. be- 
fore joining Wayne. 

The company’s president, William 
H. Bateman, was recently awarded 
the annual civic award of the Salis- 
bury, Md., Chamber of Commerce. 
Mr. Bateman, president of Martin 
& Schwartz at the time of its mer- 
ger with Wayne last year, was in- 
strumental in selecting Salisbury as 
headquarters for the enlarged organi- 
zation. 


. * * 


San Jose, Guatemala is headquar- 
ters for Robert T. Jones, field engi- 
neer for Chiksan Co. He is working 
with Esso Standard Oil Co. on under- 
sea unloading lines which discharge 
butane, propane and other petroleum 
products from tankers to bulk sta- 
tions on shore. Mr. Jones will advise 
on the use of Chiksan swivel joints 
in undersea service. 
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OFFICIALS of the National Assn. of Oil Equipment Jobbers recently held a board meeting in New Orleans. For relaxation they 


took to the water for a tour of harbor sights. Shown here, many accompanied by their wives, are (left to right): 


W. E. Crowder, 


United Pump Service & Supply Co.; D. W. Monroe, Monroe Equipment Co.; Warren LeBlanc, Koehler & Rittiner Engineering 

Co.; Mrs. Melvin Schlesinger; E. S. Phelps, Metal Hose & Tubing Co.; Mrs. Phelps; Mrs. Monroe; H. E. Rutledge, Rutledge 

Equipment Co.; Melvin Schlesinger, Tri-State Equipment Co.; Howard Upton, NAOEJ executive secretary; and J. M. Newberry, 
Newberry Equipment Co. Mrs. Crowder and Mrs. LeBlanc are on the ladder in the background 


New president of Warner Electric 
Brake & Clutch Co. is Steven P. J. 
Wood. Mr. Wood has been with. the 
company for seven years in various 
executive capacities following his re- 

lease from Army 
service. He had 
been in the serv- 
ice five years 
and was _  dis- 
charged with the 
rank of major. A 
year after join- 
ing Warner, he 
was named gen- 
eral sales man- 
ager, and two 
years later  be- 
came vice presi- 
dent. 


Two Stanford University graduates 
have received new appointments at 
General Controls Co, Richard G. Ray 
has been named vice president in 
charge of manufacturing. He is the 
youngest of four brothers, all of 
whom are active in management po- 
sitions with the company. Starting as 
a shop employe, Mr. Ray has been 
active in almost every phase of pro- 
duction, presently is plant superinten- 
dent and will continue in that capacity. 


Newest member of the board is 
I. H. Nye who has held the position 
of treasurer since 1946. In addition, he 
is assistant secretary and controller. 


* . = 
A. E. Wilson has been named sales 


engineer for the Timken-Detroit Axle 
Co. A Detroit native, he joined Hupp 
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Motor Co. in 1927 as a project en- 
gineer. He later went to the Chrys- 
ler Motor Car Co., and in 1937 be- 
came chief chassis engineer for the 
White Motor Car Co. He has just re- 
turned to this country from Australia 
where he worked two years as &as- 
sistant chief engineer for the Gen- 
eral Motors Overseas division. 


* * * 


Two new eastern managers have 
been appointed recently by the Frue- 
hauf Trailer Co. In Kearny, N. J., 
H. R. McCluckie is now branch mana- 
ger. He has been with the com- 
pany since 1932 serving in various 
capacities in New Jersey, New York 
and Michigan. His most recent as- 
signment was as district manager in 
Boston. 

E. A. Harrison is sales manager of 
the Providence branch factory. Mr. 
Harrison joined Fruehauf in 1936, 
has served with the sales staffs of 
Detroit and Providence, and for two 
years was sales manager in Boston. 


Director of Purchases, Carl J. 
Koelsch, has been appointed vice 
president. Prior to joining Fruehauf, 
he was assistant director of pur- 
chases for Budd Mfg. Co. 


Fruehauf Trailer Co.’s factory 
branch in Cleveland is under the 
management of Dudley J. Kingman 
Mr. Kingman was graduated from 
the University of Illinois, worked in 
the sales department of Internation- 
al Harvester before joining Fruehauf 
in 1946. He has been located in De- 
troit, first in the labor relations di- 
vision, later as director of the Frue- 
hauf Technical Institute. 


McLain B. Smith is assistant to 
the vice president in charge of sales 
for International Business Machines 
Corp. in Washington, D. C. A grad- 
uate of Fordham University, Mr. 
Smith has been 
associated with 
IBM since 1933 
in various sales 
and management 
capacities, par- 
ticularly in the 
electric account- 
ing machine di- 
vision. Prior to 
his present ap- 
pointment, he 
was in charge of 
the company’s 
office in Wash- 
ington. He now is responsible for 
all IBM activities with the govern- 
ment. 


Mr. Smith 


* * * 


Carl P. Brockway has been elected 
president and director of the Asbes- 
tos Manufacturing Co., Huntington, 
Ind. It is a subsidiary of the Ther- 
moid Co., Trenton, N. J. Mr. Brock- 
way is a vice-president of Thermoid 
and formerly was in charge of the 
Friction Division manufacturing at 
the company’s main plant. A, K. 
Runkle takes over Mr. Brockway’'s 
former duties in the Friction Division. 


Champion Pneumatic Machinery Co. 
of Indiana has two district managers 
in the eastern area covering Connecti- 
cut, New Jersey, Long Island and 
Manhattan. Frank W. Boyd and W. 
Vernol Cadmus are the new repre- 
sentatives with New York City 
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Rotary engineers develop new 





Ee! ‘Easy-Spot Wheel Grooves = 


Greater 
accessibility 
for REPAIR and 
LUBRICATION 
jobs 


Simple and foolproof 
—anyone can operate 


Positive Grip Pick-Up Pads 7 J 


New, labor-saving lift 
pays for itself in a few months 


Here is the new lift that brings hard- wheels. It will handle practically all 
to-reach undercar parts “out in the cars without using adapters. Simple, 
open” for fastest, most profitable serv- easily handled adapters are furnished 
ice, repairs, lubrication or brake work. for cars with unusual frames. 

The rugged new Frame Pick-Up Lift 


Inexpensive to buy ... 
meets problems imposed by such new- 


to install . . . to maintain 

The initial cost of a Rotary Frame 
intricate wheel suspensions and frame- Pick-Up Lift is in line with that of 
less bodies. And it’s equally efficient other standard single-jack lifts. Instal- 
for all models of old cars. lation is also about the same; no ad- 


ditional’ excavation or piping is in- 


car features as automatic transmissions, 


Relanes springs—trees wheels volved. Maintenance is negligible. 


A great labor-saver on repair jobs, the For catalog and prices on this new 
Frame Pick-Up Lift is ideal for lubri- profit-making Frame Pick-up Lift, write 
cation and brake work because it re- ROTARY LIFT CO., 1056 Kansas, 


it’s a lubrication lift laxes spring suspensions and frees the Memphis 2, Tenn. 
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Frees wheels 
for lubrication 
and brake work 


Gives maximum 

accessibility to : Relaxes all 

undercar parts spring 
suspensions 













Handles practically all cars 
without using adapters 


FRAME PICK-UP 
LIFT 


Engineered and manufactured by ROTARY LIFT CO., MEMPHIS, TENN. Write for catalog and prices 
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Many management changes at 
Pittsburgh Plate Glass Co. include 
the following new branch managers: 


H. B. Weed moves to Trenton, 
N. J., as manager after 30 years 
in the Philadelphia and Reading of- 
fices, replacing R. A. McMullin; 


John Henry Coon, Jr. replaces Mr. 
Weed as Reading manager and moves 
from Harrisburg where he was paint 
manager for seven years; 

John H. Beatty takes over manage- 
ment of the Jackson, Miss., branch 
after managing glass divisions in Mid- 
land, Tex., and San Antonio as well 
as Richmond, Va. 


George P. Myers is now assistant 
general sales manager of industrial 
finishes in Pittsburgh. He has spent 
13 years in Newark as industrial 
paint sales representative. 


Pittsburgh Plate Glass Co. has 
named Miron B. Allen sales manager 
of its Cleveland Forbes Finishes di- 
vision, Mr. Allen wi:l move to Cleve- 
land from Milwaukee, where he had 
been assistant manager of industrial 
sales for the company’s paint di- 
vision. 

F, E. Richardson. Jr., has been ap- 
pointed Pennvernon (window glass) 
sales manager. He will be aided by 
Fred C. Paffard, Jr., assistant man- 
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© Precision 
Made 
© Positive 
Action 
© Only One 
Moving Part 
© Fully Auto- 
matic 
© Easy To 
Install 
Model A-100 
Gueranteed To Do The Job 
ideal For Air Broke Systems 








AIR INDUSTRIES CO. INC 
Box 4536 Co oh TT. 
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Pittsburgh dis- 
trict sales are 
now under the 
management 
Frank E. Seery 
for the General 
American Trans- 
portation Corp.'s 
plate and weld- 
ing division. Mr. 
Seery has been 
with General 
American for 
seven years in 
recearch and de- 

velopment divisions as well as sales. 
Two years ago he was transferred to 
Pittsburgh to assist Sales Manager 
Ben King Duffy, whom he is now re- 
placing. Mr. Duffy has resigned to 
enter business for himself. Mr. Seery 
will be assisted by J. A. Ross, dr. 
who moves from the Washington, 
D. C., office. 


Richard H. Lamberton is the new 
Midwest manager of the plate and 
welding division. He will work from 
the company’s main office in Chi- 
cago and will be in charge of sales 
of plant and welding equipment, in- 
cluding Wiggins conservation struc- 


Arthur O. Ter- 
rel is moving 
from Kansas City 
to Englewood, N. 
J., for the Stand- 
ard Steel Works 
where he will be 
assistant eastern 
district manager. 
He will be re- 
sponsible for all 
export activities 
as well as sales 
and distribution 
of oil equipment 
and company agricultural products 
in the East. Mr. Terrel joined Stand- 
ard Steel in 1929. He became traffic 
manager and later was named ex- 
port manager. 


Mr. Terrel 


* * * 


Advertising and export sales, are 
now under the direction of Lee Cal- 
vin Hopper at the Elwell-Parker Elec- 
tric Co. in Cleveland. Mr. Hopper 
joined the company in 1950, was for- 
merly with General Electric and 
Republic Steel Corp, He is a graduate 
of Case Institute of Technology. 


Paul Feeger has joined the indus- 
trial sales engineering staff of Min- 
neapo.is-Honeywell Regulator Co.'s 
Albuquerque office. Mr. Feeger was 
transferred from the company’s Den- 
ver office and will specialize in sales 
and service for the industrial and 
valve divisions. 


The Rotary 
Lift Co, has ap- 
pointed a com- 
pany newcomer, 
John F. Young 
as division man- 
ager of its Auto 
Lift division in 
Western Penn- 
Sylvania and 
Western Vir- 
ginia. Mr. Young 
comes to Rotary 
from Cities Serv- 
ice Co. where he 
was New York district sales man- 
ager. His new headquarters are in 
Pittsburgh. 


Mr. Young 


” + * 


Quaker Rubber Corp., division of 
the H. K. Porter Co., Inc., has named 
F, M. Galloway vice president in 
charge of research and development. 
Mr. Galloway joined Quaker in 1933 
as assistant chemist, became chief 
chemist and technical superintendent, 
and was named to the board in 1947. 
He is a graduate of the University 
of Akron with a degree in rubber 
chemistry, 

Newly appointed export manager 
for the company is M. J. Ross, who 
has operated his own export firm in 
New York as well as holding sales, 
promotion and export positions with 
Firestone International Co. 


* * . 


Edward T. Day has been named 
manager of the mechanical goods di- 
vision of the New York sales office 
of United States Rubber Co, He is 
a veteran of 20 years with the com- 
pany and previously did saies work 
in Salt Lake City, Chicago and Los 
Angeles. 

Also appointed to the New York 
office is Matthew J. Delehaunty as 
manager of industrial sales. Mr. 
Delehaunty has been with the com- 
pany 31 years, and most recently was 
sales manager of the Pittsburgh me- 
chanical goods division. 


Gar Wood Industries, Inc. has 
named D. J. Byrd assistant sales 
manager of its Wayne division. 

The National Lift Company, a sub- 
sidiary of Gar Wood, has named Ted 
E. Fenker service manager. The 
company manufactures hydraulic 
hoists for trucks and elevating gates 
for pick-up application. 

* oa * 


Bishman Mfg. Co. has three new 
representatives on the West Coast: 
Glenn Tanner in Los Angeles will 
cover Southern California and Ne- 
vada; Victor C. Condron, Jr., Rich- 
mond Beach, Wash., will cover Wash- 
ington and northern Idaho; and Tom 
Carey, of Portland will cover Oregon 
and southwestern Idaho. 
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TRUCK LOADING RACK at J. G. “Pete” LaCaze’s new bulk plant in DeRidder, La. In the background are Mr. LaCaze and 
David E. Turner, Esso general salesman 


How ‘By-Passed’ Consignee Came Back 


By MARVIN REID 
NPN Staff Writer 


What happens to a consignee when 
his supplying company inaugurates a 
“by-pass” program in his marketing 
territory? 

Does this method of delivery, ap- 
parently beginning to mature in the 
Southwest, slowly “squeeze” the con- 
signee out of the picture? 

Or does he continue to realize 
about the same net profit as his op- 
erating costs decline along with his 
commission rate? 

These are serious questions to the 
majority of consignees in the South- 
west today. Many of them argue 
that they have developed the market 
in their respective territories for 
their suppliers’ products, and there- 
fore, should get their “share” of the 
profits, regardless of what delivery 
method the supplier wants to use. 

And most of the suppliers agree 
with their consignees on this, at least 
in theory if not in practice. 

In some cases where “by-pass” pro- 
grams have been installed, the sys- 
tem has worked well. In other cases, 


the consignees are unhappy, and in 
a few instances, they have been 
“squeezed out.” 

J. G. “Pete” LaCaze, of DeRidder, 
La., is a former consignee for a ma- 
jor company. He became what he 
calls a “by-passed consignee,” and to- 
day, Mr. LaCaze can well qualify to 
represent the “squeezed-out” group. 

Mr. LaCaze is better off today 
than he was under his old set-up, 
primarily because he didn’t just 
“throw in the towel” when his net 
profits dropped almost in half. 

He now owns all his operating 
equipment and a modern bulk plant. 
His present supplier, Esso Standard 
Oil Co., classifies him as a “re-sale 
distributor,” and supplies all equip- 
ment for service stations and resale 
accounts, but Mr. LaCaze owns every- 
thing else, including six service st¥- 
tions. 

The thing that pleases him about 
his present status as a marketer, 
however, is that he was able to per- 
suade his customers “almost 100%” 
to switch with him to a new sup- 
plier. 


Besides, he feels he could do just 
half the business today that he was 
doing when he began to feel the full 
effects of being “by-passed,” and yet 
realize a bigger profit. 


Volume Keeps Pace—He is still do- 
ing around 150,000 gals. of light oil 
business per month, as much if not a 
little more than he was marketing 
for his former supplier. 

(Ed. Note—It is not the intention 
of this article to condemn Mr. La- 
Caze’s former supplier who had his 
own economic reasons for making the 
switch to direct delivery of oi] prod- 
ucts. The supplier does not wish to 
comment on the matter at this time 
because of a pending lawsuit against 
Mr. LaCaze, so only the consignee’s 
side of the story can be told, at least 
at present.) 

Mr. LaCaze started in the oil busi- 
ness in 1918 as a muleskinner. Later 
he became a “peddler” for his former 
supplier. 

The country around DeRidder at 
that time was experiencing a tim- 
ber boom. Numerous sawmills were 
operating, DeRidder and the sur- 
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WARREN Emergency Valves and the WARREN 
Emergency Valve System are always in safe 
operating condition—always ready to provide 
split-second POSITIVE PROTECTION! This is 
just as true after years of service on your 
transport equipment as on the day of their 
installation. 


WARREN Emergency Valves provide AUTO- 
MATIC SHUT-OFF in case of fire—in case of 


WARREN System is safe when installed and 
stays safe throughout the life of the vehicle. 
It closes all valves before your driver starts 
on a trip—and they remain closed until he 
stops to unload. It provides split-second 
protection for your drivers, your equipment 
and your corgoes . . . for your delivery 
points .. . and for the general public. 


WARREN Emergency Valve System protected 
by U.S. Patent No. 2600977. 
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accident—as well as automatic valve closure 
when can box door is closed. What’s more, 
they are tamper-proof and cannot be 
wired open. 

Install WARREN Valves now on your present 
equipment. And specify the WARREN System 
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have provided the best protection possible! 


Write for complete information today! 
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rounding country was growing in 
population and humming with timber 
activity. 

As a “peddler,” Mr. LaCaze went 
early each morning, calling on the 
sawmills and grocery stores, trying 
to sell what was then his main pe- 
troleum product—kerosine. Then, af- 
ter getting his orders, he would hitch 
up his mules and make deliveries. 

This worked out fine until 1924 
(although his average workday be- 
gan before dawn and ended after 
dark) when almost overnight the 
timber was pretty well thinned out. 
The 35,000 gal. monthly industrial 
oil volume Mr. LaCaze and his sup- 
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plier had been enjoying dropped to 
5,000 gals. 

“My supplier, like a lot of others 
at the time, figured DeRidder was 
just going back to the billygoats, 
and there was no more market for 
petroleum in this part of the coun- 
try,” Mr. LaCaze recalls. “As a re- 
tult, they made me a commission 
agent, to take care of what business 
was left until it completely died 
away.” 

DeRidder, however, didn’t quite “go 
back to the billygoats,” but instead 
became a nice farming country. As 
it developed, so did Mr. LaCaze’s con- 
signee business. 

Business Grows—During the next 
few years, he spent many an hour 
persuading grocery store owners to 
install gasoLne pumps. He built up 
his farm trade, and was able to pur- 
chase the six stations he owns today. 

Gradually his operation expanded, 
until he was supplying 30 stations, 
farm accounts and several good in- 
dustrial customers, from bulk plants 
at DeQuincy, Many, Leesville and 
DeRidder, La. 

Mr. LaCaze later sold the DeQuincy 
and Many bulk plants and consoli- 
dated deliveries so he could supply 
his customers from the Leesville and 
DeRidder plants. 

Then, in 1949 his former sup- 
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plier inaugurated the direct-delivery 
system. 

The company wanted to close the 
DeRidder plant, and supply all the 
accounts w.th suff.cient storage from 
Lake Charles; 50 miles away, by 
truck transport. 

Mr. LaCaze persuaded his supplier 
that his tire business—about $75,000 
annually—should be maintained in 
DeRidder. He purchased the DeRidder 
bulk plant from the company, with 
the provision that he would continue 
to supply the smaller customers and 
this tire business. 

However, according to him, he gave 
the supplier an option for a five-year 
lease, at $5 per month, on the De- 
Ridder plant. 

In addition, Mr. LaCaze said the 
cupplier took leases on three of his 
own stations, since the company 
wanted to deliver direct to all sta- 
tions on main highways. 

He said he was to receive a com- 
mission, greatly reduced, on accounts 
he continued to supply. 


“I never did agree to be by-passed. 
Most of these companies say it’s by 
‘mutual agreement’ when they start 
a ‘by-pass’ program on a consignee. 
There was not any ‘mutual agree- 
ment’ in my case,” Mr. LaCaze now 
relates. 

At any rate, the “by-pass” pro- 
gram was started in DeRidder. Mr. 
LaCaze was to continue operating 
his Leesville bulk plant (a short dis- 
tance from DeRidder) on a consignee 
basis. 


‘By-passed’ Again—But his sup- 
plier then moved into Leesville with 
the “by-pass” program, and he was 
soon “checked out” as a consignee, 
“after 25 years of operation.” 


Mr. LaCaze was having other trou- 
bles during this time. He was pre- 
sented with a $4,600 claim by the 
Labor Department’s Wage and Hour 
Division, who said he was engaged 
in interstate commerce and had vio- 
lated the minimum wage standards. 

He could have folded then, and 
who would have blamed him? 

But instead, Mr. LaCaze, normally 
a mild-mannered, heavy-set French- 
man always ready for a laugh, got 
“fighting mad.” 

He decided to take on his supplier, 
the federal government, and anybody 
else to preserve his business. 


He won the Wage and Hour bat- 
tle rather easily, with the help of 
the Petroleum Marketers Assn. of 
Texas, Louisiana Oil Marketers Assn., 
Sen. Tom Connally and others. He 
never had to pay the $4,600 in back 
wages. 

But his battle with his former sup- 
plier was a different story. 

First, Mr. LaCaze took on Esso as 
a supplier, on a‘jobbing basis, in 
Leesville to keep his bulk plant there 
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in operation. At first, his former 


supplier said this would be all right, 
that he could remain at DeRidder as 
a consignee for them to supply the 
rural accounts and smaller stations, 
also to handle the TBA sales, accord- 
ing to Mr. LaCaze. 

But a short time later, he said, he 
got a five-day notice through the 
mail that he was cancelled out. 

His former supplier wanted to 
take over the five-year bulk plant 
option, at $5-per-month, but Mr. La- 
Caze refused to turn over the keys 
to company representatives. 

Battle for Time — The county 
sheriff served papers on him, in- 
structing him to turn over the prop- 
erty. But Mr. LaCaze, fighting for 
time, asked for and was granted a 
jury trial. This gave him time to 
build his present bulk plant, which 
was finished in December, 1952, at 
a total investment of about $25,000. 

Then he switched over to his pres- 
ent supplier, the “squeeze-out” was 
over, and Mr. LaCaze had to start 
working as he had in his youth, build- 
ing business for a different com- 
pany’s products. But his reputation 
was good, and he proved the influ- 
ence a local marketer has by get- 
ting most accounts to switch to his 
new supplier. 

Mr, LaCaze’s new DeRidder bulk 
plant is of tile, brick and concrete 
construction and is right off U. S. 
Highway 171. 

His storage tanks (50,000 gal. ca- 
pacity) are underground, and prod- 
ucts are pumped through electric 
pumps to a steel and concrete load- 
ing rack. Waterlocking foot valves 
stop transfer of water from tanks to 
tank trucks. 

At one end of the plant are two 
large, well-lighted offices—one for 
Mr. LaCaze and the other for his 
operations manager, Sam Coward. 
Between these are a stationery closet, 
safe, and a restroom, 

His warehouse space is 40 x 50 ft., 
excluding the porch-loading rack. 
Packaged products are received from 
Baton Rouge, bulk products from 
Lake Charles. 

In his warehouse, he stocks every- 
thing from automobile accessories to 
electric refrigerators. He follows the 
old axiom, “you have to have it to 
sell it,” and if he doesn’t have it, 
“Tll get it for a prospective custom- 
er,” he says. 


Full TBA Stocks—He handles a 
complete line of TBA items, includ- 
ing three brands of tires. He has 
found that by having many lines, 
he can sell to stations supplied by 
other companies, a certain brand of 
tire a customer may want. 

In addition to his modern ware- 
house, offices and underground stor- 
age, Mr. LaCaze has a four-truck 
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OPENING DAY finds Mr. and Mrs. LaCaze in the office of his new bulk plant. 
On the back wall is the slogan which Mr. LaCaze says is the foundation of his 
business philosophy 


garage, plus complete facilities for 
servicing his own equipment. 

In building the plant, he took every 
step he could think of to cut down 
on fire and burglary hazards. There 
are no windows in his warehouse, 
which has enabled him to get lower 
insurance rates and also keeps the 
sunlight off his tire supplies. 

He employs seven men, including 
his operations manager, and his wife 
helps maintain the office. Mrs. La- 
Caze believes in beautifying the 
premises, and has started a complete 
landscaping project on the new prop- 
erty. 

All his accounts are located with- 
in a 50-mile radius of DeRidder, and 
his “driver salesmen,” as he calls 
his truck drivers, have their own 
routes, 

Still Riding — Mr. LaCaze is the 
only “full-time” salesman. He keeps 
in close touch with accounts in and 


around DeRidder by participating in 
civic affairs. Every so often, he 
hops in one of the trucks and travels 
the route with the driver. 

“This makes a much bigger im- 
pression on a customer. When I go 
driving up in a car, I just sell my- 
self. When I go out in a truck, I'm 
selling both myself and my com- 
pany,” is his opinion. 

He operates six trucks, including a 
service truck and a pickup. 

Regular deliveries are made to the 
service stations, and most farm ac- 
counts. Small, irregular orders from 
rural customers are generally filled 
as truck salesmen make their runs. 

There are signs hanging over each 
door of the DeRidder plant office 
building. They say: 

CUSTOMER 
SATISFACTION 
GUARANTEED 
“And I mean that, too,” Mr. La- 
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Caze states. “We will move heaven 
and earth, and sometimes have to, to 
make sure a customer is absolutely 
satisfied. After all, one bad story 
can do a business of this kind more 
harm than a hundred good ones can 
do good.” 

At present, Mr. LaCaze is remod- 
eling his Leesville bulk plant, and 
continues to operate it on a jobbing 
basis, with Esso the supplier. 

Having grown up in and around 
DeRidder, he knows all prospective 
customers. Therefore, he doesn’t 
have to keep any list of potential 
new customers. 

He does business in a conservative 
manner, keeping good accounting rec- 
ords to cut down on losses of prod- 
ucts and doesn’t extend credit as a 
rule. He leaves it to Esso to say 
who should and who shouldn’t get 
deliveries on credit. 


Products OCheck—When a _ truck 
salesman draws products out of the 
underground tanks, and from the 
warehouse, he signs for everything 
before he starts on his route. 

On his return, his tank is meas- 
ured, and the remaining products are 
accounted for. The money and credit 
sales slips on deliveries he actually 
made are then balanced out. 

Deposits of cash received are made 
daily and credit sales reports are 
made twice weekly to Esso at Baton 
Rouge. Once a month, a complete 
report is compiled on present inven- 
tory, supplies received, supplies de- 
livered and cash and credit sales. 

Mr, LaCaze buys his liquid prod- 
ucts from Esso to supply the resale 
accounts, instead of getting products 
on a consignment basis as he did 
while a consignee for his former 
supplier. 

He advertises in the local DeRid- 
der newspaper and is chairman of the 
Oil Industry Information Committee 
for his district. 

His advice to any consignee afraid 
of being “squeezed out” is this: 

“Accumulate all the property you 
can, including service stations, bulk 
plants, trucks, etc. Then you have 
something to fall back on.” 


Future Oil Supply Analyzed 


Petroleum in the Western Hemisphere, a 
report of the Western Hemisphere Oi] Study 
Committee of the Independent Petroleum Assn. 
of America, 1110 Ring Building, Washington 
6, D. C., 6%” x 9%", stiff cloth binding, 183 
pages. 


The book provides an analysis of 
the availability through 1960, and a 
formula for predicting future condi- 
tions as related to production, de- 
mand, imports, income, drilling, re- 
serves and productive capacity. The 
committee found that neither the 
United States nor the Western Hemi- 
sphere need ever be short of petro- 
leum products in the foreseeable fu- 
ture, but warns of certain threats 
and provides a guide to a sound 
course of action. 
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BRIGHT LIGHTING, dependable night men and consistent service. 


These are 


among the items listed as prerequisites for profitable 24-hour service station opera- 
tion by dealers of the Union Oil Co. of California 


Does a 24-Hour Station Pay? 


How to operate a service station 
profitably 24-hours a day, all year 
long has been a big question among 
dealers. 

One of the most constructive an- 
swers was offered in Minute Man, 
magazine of the Union Oil Co. of Cali- 
fornia. To get the answer, Union 
asked its dealers now operating on 
a 24-hour basis what they thought 
was needed. 

Dependable night men were cited as 
the most important requirement. Next 
is a steady volume of night service 
work and “dependability—having 
people know you're open 24-hours.” 
Other factors stressed were: Bright 
lighting, clean stations, good service 
and an adequate amount of transient 
trade. 


Dependability — Lots of light and 
local newspaper advertising are im- 
portant, said John Epperson of San 
Bruno. “I try to let everyone know 
my station is at their service 24- 
hours a day and get people to leave 
their cars all night for washes, lubes, 
etc.” 

Consistency also is important, said 
Norris Jorgensen of Eugene, Oregon. 
“Most communities have a large num- 
ber of people working nights,” he 
said. “Once this source of business 
realizes they can depend on your 
being open, they stop in. They all 
like dependability.” 

“A log should be kept for at least 
six months to determine the heavy 
hours of business,” said Walt Miller 
of Los Angeles. 

Well-trained, adequately paid per- 
sonnel; a clean, well-lighted station; 
adequate stock and equipment; fast, 
cheerful, careful service; and proper 
solicitation, advertising 24-hour serv- 
ice. All these were stressed by 
Thornton and Elgin of Glendale. 


How to Get Good Men-—Don Fine 


of Fresno offers night men higher 
salaries. “We hire older fellows; pre- 
ferably with families, who are more 
likely to stay with us longer,” he 
added. 

Rotating regular crews, two weeks 
at a time for each man, is the way 
Collin Moore of Portland, Ore., elimi- 
nates the problem of lax maintenance 
due to lack of rest. “Paying the 
night man a high percentage of the 
lube and service profit,” said S. G. 
Paton of Los Angeles, “makes him 
interested in doing as much work 
as possible. This also makes for 
additional TBA sales.” 


Night Wages—Half of the Union 
dealers said they pay their night 
men more than their day men. Their 
methods of establishing a night wage 
included: Hourly wage plus 12.5% 
commission; same commission but 
higher hourly rate than day men; 
$25 per month more for night men; 
hourly rate, plus commission on oil 
and TBA, labor and service. 

Specified Duties — Definitely as- 
signed duties, mostly maintenance, 
are made by all of the 24-hour Union 
dealers for their night men. Some 
expect their night men to keep all 
equipment in working order, or to 
do a little book work. 

Mr. Epperson has his night man 
sweep down islands, yard, and the 
sales building, and scrub the rest- 
rooms. “This helps, because my day 
crew can concentrate on sales,” he 
said. 

“My night man makes out the daily 
report and does general mainte- 
nance,” said C. N. Mell of The Dalles, 
Ore. “The day crew has more time 
for sales because the only mainte- 
nance they have to do is pick up 
tools and keep the restrooms clean.” 


Building Night Business—Advertis- 
ing via newspapers and signs, em- 
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phasizing service and being depend- 
able, and doing work for commercial 
concerns at night were suggested as 
ways of building a profitable night 
business. The average time needed 
to develop night business is six 
months, most Union dealers agreed. 


“Parking of some cars and trucks 
attracts night business,” said K. B. 
Williamson of Sacramento. Stan 
Sharrard of Arlington, Ore., said he 
personally contacts main truck 
lines and drivers for night business, 
and has all his advertising emphasize 
that he is open 24-hours. 


“Make an effort to secure the help 
of hotels, motels and other night 
businesses to refer their customers to 
you at night,” was a tip offered by 
Tom Dowen of Lewistown, Mont. 


Night Lubrication — Dealers feel 
night service work is a must in 
making 24-hour operation pay. “In 
a small town, you can’t depend en- 
tirely on gasoline ‘to pay for the 
night shift,” said Mr. Mell. “Lubes, 
washing and accessories have to be 
sold to show a profit.” 


Day men will solicit and take 
more lube work if they are not 
worrying about maintenance or clos- 
ing, Walt Miller of Los Angeles as- 
serted. Rodvold and Hinsvert of 
Williston, N, D., said that night lub- 
rication is an important feature of 
their business. “We’re located in the 
heart of the Williston Basin and most 
of our customers are on the go all 
day,” they said. “The only time they 
can have their cars serviced ig at 
night.” 


Don Beebe, of San Diego, Calif., 
backs up Mr. Mil'er’s thinking with 
this comment: “By operating on a 
24-hour basis, the evening crew will 
work right up to quitting time. If 
the station closes at night, the men 
will not take work that might keep 
them overtime—you lose business. 
Service work gained by this opera- 
tion more than pays for the third 
shift.” 


Business Increased — The benefits 
from 24-hour operation are apparent 
in over-all increases, not merely from 
the sales during the extra hours, all 
the dealers agreed. 


“Lubrication increased $100 per 
month and gasoline increased 10,000 
to 15,000 gal. a month,” said Stauf- 
fer and Sutter of Phoenix. “A good 
night man is the most important 
man of our crew.” Mr. Jorgensen of 
Eugene, Ore., said he was able to 
handle a larger volume during the 
day shift by shuttling jobs not due 
until morning to the night crew. 


Twenty-four hour operation “lifted 
the lid” off business, both on the 
day and night shifts, for Harold 
Scrivner of Palm Springs. “Our gal- 
lonage increased 99,000 the first year 
and another 102,000 by the end of 
the second year.” 
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BREAKING 
GROUND for a 
new addition to 
the Standard Oil 
Co. (Ohio) Chem- 
ical and Physical 
Research Laborato- 
try is Vice Pres- 
ident Elliott B. 
McConnell. Look- 
ing on are: Dr. F. 
J. Sanders (left). 
technical manager 
of the lab, and 
Dr. E. C. Hughes, 
laboratory director 


Sohio Builds New Lab for Gasoline, Lube Research 


Vice president E. B. McConnell of 
the Standard Oil Co. (Ohio) this 
week broke ground for a.$115,000 ad- 
dition to Sohio’s Chemical and Phys- 
ical Research Laboratory in Cleve- 
land. 

Built in 1941, the laboratory first 
was expanded in 1948. The new two- 
story addition will add 25% to the 
present building space. It will house 
the present engine research lab and 
will enable Sohio to double its work 
on gasoline development research, ac- 
cording to Dr. E. C. Hughes, lab 
director. 

The engine lab, to occupy the 
ground floor, will be used for study- 
ing fundamental properties of gaso- 
lines and motor oils to improve Sohio 
products. Laboratories on the second 
floor will handle work on gasoline 
improvements. 

The new addition also adds a meet- 
ing room for scientific gatherings and 
provides space for increased research 
work on petrochemicals. 

Seventy-six men and women make 
up the division lab staff. The lab 
has a close tie-up with nearby Case 
Institute of Technology and Western 
Reserve University. Both institutions 
have Sohio fellowships. 


Gap Narrowed Between 
Atomic, Other Fuels 


Atomic power was brought com- 
petitively closer to “conventional 
fuels” last week with the announce- 
ment by Chairman Gordon Dean, 
Atomic Energy Commission, of a 





newly-perfected process of “breed- 
ing” atomic fuel. 

“The new process is comparable to 
producing 100 or more gal. of new 
gasoline from water for every 100 
gal. we burned,” said Mr. Dean. “But 
it does not mean that economic pow- 
er from atomic fuels is here or that 
uranium can be viewed as a virtual- 
ly costless fuel.” 

The last remaining technical ob- 
stacle, he added, is to learn how to 
build atomic power plants so cheap- 
ly that the power they produce will 
be competitive with that from con- 
ventional fuels. 

Since there is “civilian” and com- 
mercial demand for reactors and the 
job ahead is a “cost-cutting one,’ 
Mr. Dean advocated that the law 
barring private industry development 
of atomic energy be changed now. 


U. S. Tanker Trade Drops 


Tankers flying the U. 8S. flag 
hauled only 24% of total oil imports 
during January of this year—com- 
pared with 40% in January of last 
year. This was the highlight of last 
week’s report on the declining role 
of U. S. vessels in ocean trade by 
National Federation of American 
Shipping. 

U. S. tankers hauled 8.6 million bbl. 
of the 35.9 million bbl. of oil imported 
in January, 1953. They carried 12.2 
million bbl. of the 30.5 million bbl. 
imported in January, 1952. Thus, as 
imports climbed 18%, net hauls in 
U. 8. tankers dropped 30%. 
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Young Marketer Heads 
Virginia Oil Jobbers 


Mr. Hornsby 


There’s always a moment of dis- 
belief when R. S. (Bob) Hornsby of 
Yorktown, Va., newly-elected presi- 
dent of the Virginia Petroleum Job- 
bers Assn., says he has been an oil 
jobber for 33 years. 

It’s obvious that this youthful chap 
with his crew-cut is no o!d timer. 

Then Bob explains: “My father 
(the late J. W. Hornsby) was in the 
business, so I was born into it 33 
years ago.” 

There never seemed to be any doubt 
that Bob would follow his dad. Dur- 
ing his growing years, young Bob 
was always underfoot around his 
father’s bulk plant and while still in 
his teens, he was driving his dad’s 
truck. 

Even in college Bob continued to 
work for the company during the 
summer. He also worked part of the 
time while he was studying for his 
law degree—which he now has. He 
became a full-time member of the 
firm in 1948 and is now president of 
J. W. Hornsby’s Son, Inc., of York- 
town. He also is a member of the 
board of directors of a companion 
firm at Newport News. 

Always active in jobber associa- 
tion work, Bob was elected vice- 
president of the VPJA last year and 
elevated to the presidency at its 
spring meeting this year. 

He impresses observers with his 
energy and his obvious determination 
to do an outstanding job. Although 
he is a go-getter, he has a philosophy 
about that, too: “A man’s got to take 


Boler, president, formed the company 
on July 2, 1928, after he left the 
Union Petroleum Co. 

L, G. Wilke, regional manager in 
Phillips Petroleum Co.’s sales depart- 
ment, has been promoted to assistant 
sales manager. R. M. Watson, mar- 
keting assistant, succeeds Mr. Wilke 
as regional manager. Mr. Wilke 
joined Phillips’ sales department in 
1929. Mr. Watson joined Phillips at 
Bartlesville in 1931 when Phillips 
purchased the Independent Oil and 
Gas Co. 


Howard W. Gleeson, assistant to 
Kenneth P. Buckley, Richfield distrib- 
utor of Syracuse, N. Y., has been 
named president of the Liverpool, 
N. Y., Chamber of Commerce. 


* . * 


Walter H. Barstow, former gen- 
eral manager of Superior Gas and 
Oil Co., Rockland, Me., now is a bulk 
plant contractor for American Oil 
Co. He is president and treasurer of 
the Bayside Oil Co. at Rockland. 
Bavsice handles Amoco’s products 
and TBA. 


. * . 


An extensive building and mod- 
ernization program is being carried 
on by the Newton Oil Co. of Hick- 
man, Ky., owned by Fred Stokes Sr. 
and J. A. Whipple. Mr. Stokes re- 
ports they have added two 15,000- 
bbl. storage tanks; built a new load- 
ing dock and installed a new 6-inch 


line to the Ohio River for unloading 
barges; added another transport, and 
bought two new White tractors. Fu- 
ture plans call for the erection of a 
new warehouse and office. Mr. 
Stokes is quite civic minded, too, 
having been mayor of Hickman, a 
member of the city council, presi- 
dent of the Lions Club and first pres- 
ident of the Chamber of Commerce. 
He now is a member of the school 
board and chairman of the Hickman 
Chapter of the American Red Cross. 


Walter W. Lammers was recently 
appointed division manager of Skelly 
Oil’s Chicago division, succeeding the 
late Edward C. McGurren. 

Mr. Lammers has served Skelly as 
a wholesale salesman in the Denver 
division, TBA supervisor in the Chi- 
cago division and, since 1950, has been 
assistant division manager in Chicago. 


* * . 


L. W. Scott, a Gulf distributor in 
Jackson, Tenn., plans to expand his 
businéss facilities this year with new 
stations and remodeling. 


Three-way truck radios are a fea- 
ture of the Heffernan Fuel & Supply 
Co., Chittenango, N. Y., owned by 
W. O. Heffernan. Organized in 1946, 
the company recently opened a new 
two-bay service station. Mr. Heffer- 
nan is president of the newly or- 
ganized Rotary Club and past presi- 
dent of the Chittenango Chamber of 
Commerce. 


NEW OFFICERS of the Alabama Petroleum Industries Commission, elected at the 

committee's annual meeting in Birmingham June 1, are congratulated by W. G. Teal 

(left), past chairman and division sales manager of Pure Oil Co., Birmingham. The 

new officers are Ben F. Brain, center, chairman and division manager of the Arkansas 

Fuel Oil Corp., Birmingham, and J. S. Dickinson (right), vice chairman and district 
manager of the Gulf Refining Co., Montgomery 


time to live,” said Bob. 
* * > 
The 25th anniversary of the Boler 
Petroleum Co., Philadelphia, will be 
celebrated next month. Charles A. 
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Mr. Perriguey Mr. Reitze 
Wilbur G. Perriguey has been ap- 
pointed manager of Esso Standard’s 
sales engineering division, succeeding 
Walter E. Lee who has retired after 
more than 20 years with the com- 
pany. Wilbur J. Reitze succeeds Mr. 
Perriguey as assistant manager of 
the division. Mr. Perriguey, tech- 
nical consultant to the Army Ord- 
nance Dept. on fuels and lubricants 
during World War II, joined Esso in 
1944 as senior engineer on automotive 
fuels and lubricants. He later headed 
the engineering group in this field 
and since 1950 has been assistant 
manager of sales engineering. Mr. 
Reitze joined Esso in 1934 and en- 
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tered the sales engineering division 
after the war. He is founder and 
chairman of the metal working lub- 
ricants committee of the American 
Ordnance Assn. 


. 7 - 


A new 3,600-gal. truck is the latest 
addition to the Laurence Oil Co., of 
Rock Hill, S. C., report owners C. 
Fred and Jessie H. Laurence. The 
company, organized in 1937, recent- 
ly installed larger underground stor- 
age tanks. Jessie Laurence is ac- 
tive in civic, political and church 
affairs in his community. 


* * * 


John Eari Davis, editor of Shell 
Oil’s Shell Progress, has been elected 
president of the International Council 
of Industria] Editors. 


> * . 


Floyd Sims, owner of Sims Oil Co., 
Winters, Tex., is celebrating 17 years 
as volunteer fireman. 


* * . 


Keeping abreast of the times is 
the aim of Knight Motors, Laramie, 
Wyoming. M. J. Knight, owner, re- 
ports the recent completion of a new 
service station and the modernization 
of another station with a new frame 
lift hoist and larger rooms for TBA 
display. What's more, Mr. Knight 
is ready to build more new stations 
should a new east-west highway by- 
pass Laramie. Mr. Knight is a mem- 
ber of the Wyoming Legislature and 
the Laramie Shrine Club, and past 
president of the Laramie Chamber of 
Commerce and state president of the 
B.P.O.E. 


R. J. Benda has been appointed 
general superintendent of Great Lakes 
Pipe Line Co. 

Mr, Benda started with the com- 
pany in 1933 upon graduation from 
the University of Iowa. 

He has served as chief terminal 
clerk at Iowa City; superintendent of 
the Iowa City and Omaha terminals; 
resident engineer; supervisor of ter- 
minals in the northwestern area and 
superintendent of the northern area. 
In January, 1951, he was transferred 
to the general office at Kansas City 
as assistant to the chief engineer. 


* * * 


W. N. Schultz, Jr., Schultz Oil Co., 
Madison, N. C., has moved into his 
new office and warehouse building. 


* * * 


Harold W. Grams, president of 
Grams Oil Co., Virginia, Minn., is vice 
president of the Chamber of Com- 
merce, chairman of the Youth Com- 
mission recreation committee, chair- 
man of the good roads and member- 
ship committees of the Chamber of 
Commerce, and is a Boy Scout com- 
mitteeman. 


The American 
Society of Cor- 
porate Secre- 
taries, Inc., has 
elected Laban E. 
Harmon as pres- 
ident, Mr. Har- 
mon is secretary 
of Standard Oil 
Co, (Ind.), which 
he joined in 1922 
as an accountant 
in the manufac- 
turing depart- 
ment. He was 
elected assistant secretary in 1931 
and secretary in 1945. 

* ~ x 

As mayor of Mansura, La., oil job- 
ber Jules Escude is completing a 
street construction program in the 
town. Mayor Escude was recently re- 
elected to his third, two-year term. 


* * * 


Mr. Harmon 


George A. Moleen, vice president 
and general manager of Sun-Tex Pe- 
troleum Co., El Paso, Tex., informs 
us that his company is building a 
three-bay service station. It is slated 
for completion next month. Long 
range plans for Sun-Tex include in- 
creased storage and bulk plant re- 
modeling within the next two years, 
and two new service stations a year. 

* cd * 


Tom Reed has been appointed ad- 
vertising manager for Canfield Oil 
Co. Mr. Reed, formerly of the Nor- 
walk Rubber Co., assumed his new 
post June 1. 

. > + 


William J. deButts has been named 
president of Griffith-Consumers Co., 
one of the largest fuel oil and coal 
distributors on the East Coast. He 
succeeds P. A. Wilmer, now board 
chairman. 

= . = 


A. B. Banks, manager of Oil Sup- 
ply Co., Norfolk, Va., is a petroleum 
specialist with the rank of lieutenant 
commander in the Naval Reserve Sup- 
ply Corps at Norfolk. 


Amedeo Giallorenzi has left his 
PAD post as assistant director of 
supply and transportation to return 
to Esso Standard’s marine depart- 
ment at Baltimore. 


* * . 


S. 8. Seltzer, Jr., former vice presi- 
dent of Royal Petroleum Corp., and 
Southwestern Oil and Refining Co., 
Corpus Christi, Tex., has been named 
president of both companies, succeed- 
ing his father, S. S. Seltzer, who died 
last December. 

E. M. Morrison, Jr., sales manager, 
was made vice president of sales. 

* + + 


Campbell Oil Co., 42-year-old job- 
bership in Indianapolis, Ind., is now 
distributing Cities Service products. 
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Eaton 2-Speed 
Truck Axles 
(Me ws 


More than a 
Million-and-a-Half oy - 
in Trucks Today! = ae 


combine both 
pulling power and speed 


with low operating cost 


Pulling out under full load, climbing grades, snaking through traffic, 
making time on the open highway—the right gear ratio available for 
every situation means quicker trips, more pay-load miles at lower 
cost, more miles in the life of the truck. Ask your dealer to explain 
why trucks with Eaton 2-Speed Axles do more work for less money. 


AXLE DIVISION 
MANUFACTURING COMPANY 


CLEVELAND, OHIO 
@ PRODUCTS: Sodium Cooled, Poppet, and Free Valves ® Tappets ¢ Hydraulic Valve Lifters @ Valve Seat Inserts ® Jet 
Engine Parts « Rotor Pumps ¢ Motor Truck Axles « Permanent Mold Gray Iron Castings * Heater Defroster Units © Snap Rings 
Springtites e Spring Washerse Cold Drawn Steel o Stampings « Leaf and Coil Springs eDynamatic Drives, Brakes, Dynamometers 
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AW/\l BACKED BY 40 YEARS OF 


ENGINEERING LEADERSHIP 


EYE-APPEAL in a handsomely designed, mod- 
ern transport is good advertising for the opera- 
tor—but there is much more than meets the eye. 
What counts most is the “hidden value” inside 
the transport—something you cannot see but 
soon realize is there as you operate a STAN- 
DARD STEEL UNIT over hundreds of thousands 
of miles for more pay-load in the long run... . 

That's what 40 YEARS OF ENGINEERING 
SKILL and LEADERSHIP in designing and man- 
ufacturing heavy-duty transports has put into 
every inch of a STANDARD STEEL TRANSPORT 
— inside and out. 

Trouble-free operation in long life service . . . 
transports that are still operating in top-form 
when all depreciation has been taken ... a 
capital investment that builds new capital in 
continuous profits. 

Get the complete INSIDE STORY on Standard 
Steel’s complete line of heavy-duty 


‘transports 
today. Write or telephone NOrclay 3200 for 
complete details. 


S 
_— NSN & _ 


OTHER STANDARD PRODUCTS 
Asphalt Distributors . . . Tar Kettles .. . 
Maintenance Distributors . . 


traclon Driven “Construct 


i” 
Burners ‘ss ly Tanks .. . 
ving Hardware and Equipment. 


STEEL WORKS. north xansas city, mo. 





